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1. INTRODUCTION

Under the Regulatory Flexibility Act (“RFA”),* unless the Consumer Financial
Protection Bureau (“CFPB”) plans to certify that a proposed rule will not have a significant
economic impact on a substantial number of small entities, the CFPB must convene and chair a
Small Business Review Panel (*“Panel”) to consider that impact and obtain feedback from
representatives of the small entities that would be subject to the rule.? The Panel consists of
representatives from the CFPB, the Chief Counsel for Advocacy of the Small Business
Administration (“SBA”), and the Administrator of the Office of Information and Regulatory
Affairs within the Office of Management and Budget (“OMB”).

This Panel Report addresses the CFPB’s upcoming proposal to integrate the mortgage
disclosures that consumers currently receive under the Truth in Lending Act (“TILA™)® and Real
Estate Settlement Procedures Act of 1974 (“RESPA™).* Under the Dodd-Frank Wall Street
Reform and Consumer Protection Act (“Dodd-Frank Act”), the CFPB must propose integrated
rules and forms by July 21, 2012.° This report includes the following:

e Background information on the proposals that are being considered by the CFPB and
were reviewed by the Panel,

¢ Information on the types of small entities that would be subject to those proposals and
on the small entity representatives (“SERs”) who were selected to advise the Panel;

e A summary of the Panel’s outreach to obtain the advice and recommendations of
those SERs;

e A discussion of the comments and recommendations of the SERs; and

e Adiscussion of the Panel findings, focusing on the following statutory elements:®

L RFA (Pub. L. 96-354, approved September 19, 1980; 94 Stat. 1164) is codified at 5 U.S.C. 601-612
(http://143.231.180.80/view.xhtml?path=/title5/part1/chapter6).

2 Under section 609(b) of the RFA, as amended by the Small Business Regulatory Enforcement Fairness Act of
1996 (“SBREFA”) and the Dodd-Frank Wall Street Reform and Consumer Protection Act, a Panel is required to be
convened prior to the publication of the initial regulatory flexibility analysis (“IRFA”) that the CFPB may be
required to prepare under the RFA.

S TILA (Pub. L. 90-321, approved May 29, 1968; 82 Stat. 146) is codified in 15 U.S.C. 1601 et seq.
(http://143.231.180.80/view.xhtml?path=/title15/chapter41l).

* RESPA (Pub. L. 93-533, approved December 22, 1974; 88 Stat. 1724) is codified in 12 U.S.C. 2601-2617
(http://143.231.180.80/view.xhtml?path=/title12/chapter27).

® Pub. L. 111-203, approved July 21, 2010; 124 Stat. 1376. See Dodd-Frank Act sections 1032(f) (12 U.S.C. 5532),
1098, and 1100A (http://www.gpo.gov/fdsys/pka/PLAW-111publ203/pdf/PLAW-111publ203.pdf); also attached as
Attachment A to Appendix C-1.

® See RFA section 603 (5 U.S.C. 603); RFA section 609(b)(5) (5 U.S.C. 609(b)(5)).
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0 A description of and, where feasible, an estimate of the number of small entities
to which the proposed rule will apply;

0 A description of projected reporting, recordkeeping, and other compliance
requirements of the proposed rule, including an estimate of the classes of small
entities which will be subject to the rule’s requirements and the type of
professional skills necessary for preparation of the report or record;

0 An identification, to the extent practicable, of all relevant Federal rules which
may duplicate, overlap, or conflict with the proposed rule; and

o0 A description of any significant alternatives to the proposed rule which
accomplish the stated objectives of applicable statutes and which minimize any
significant economic impact of the proposed rule on small entities.

This Panel Report will be included in the public rulemaking record. The CFPB will
consider the Panel’s findings when preparing the proposed rule and IRFA.

It is important to note that the Panel makes its report at a preliminary stage of rule
development and this report should be considered in that light. The Panel’s findings and
discussion are based on the information available at the time the final Panel Report was prepared.
Additional analyses may be conducted and additional information may be obtained by the CFPB
during the remainder of the rule development process. At the same time, the Panel Report
provides the Panel and the CFPB with an opportunity to identify and explore potential ways of
shaping the proposed rule to minimize the burden of the rule on small entities while achieving
the rule’s purposes.

Any options identified by the Panel for reducing the rule’s regulatory impact on small
entities may require further consideration, analysis, and data collection by the CFPB to ensure
that the options are practicable, enforceable, and consistent with TILA, RESPA, the Dodd-Frank
Act, and their statutory purposes.

2. BACKGROUND
2.1 Statutory and Regulatory Background

For more than 35 years, TILA and RESPA have required lenders and settlement agents to
give to consumers who take out a mortgage loan different but overlapping disclosure forms
regarding the loan’s terms and costs. This duplication has long been recognized as inefficient
and confusing for consumers and industry.

The recent mortgage crisis highlighted deficiencies in consumer understanding of
mortgage transactions, which may be attributed in part to shortcomings in mortgage disclosures.
Prior to the creation of the CFPB, other government agencies took steps to address these
shortcomings. Specifically, the U.S. Department of Housing and Urban Development (“HUD”),
which was previously responsible for implementing RESPA, finalized rules in 2008 that
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substantially revised the RESPA mortgage disclosures (the “2008 RESPA rule”).” In addition,
the Board of Governors of the Federal Reserve System (“FRB”), which was previously
responsible for TILA, proposed rules in 2009 that would have substantially revised the TILA
mortgage disclosures.® However, neither agency had the authority to combine the TILA and
RESPA disclosures.

On July 21, 2011, the Dodd-Frank Act transferred authority over TILA and RESPA to the
CFPB. As noted above, the Act also specifically directed the CFPB to combine the TILA and
RESPA mortgage disclosures.

211 TILA

In connection with any closed-end credit transaction secured by a consumer’s dwelling
and subject to RESPA, TILA and Regulation Z° (which implements TILA) require creditors to
provide good faith estimates of loan terms (such as the annual percentage rate or “APR”) within
three business days after receiving the consumer’s mortgage application (the “early TIL”). If the
APR on the early TIL becomes inaccurate, TILA requires the creditor to provide a corrected
disclosure at least three business days before closing (the “final TIL”). In certain circumstances,
TILA imposes civil liability for violations of these disclosure requirements and provides for
administrative enforcement by appropriate agencies, including the CFPB.

2.1.2 RESPA

In connection with any federally related mortgage loan,'® RESPA and Regulation X**
(which implements RESPA) require that lenders provide a good faith estimate of the amount or
range of charges for certain settlement services the borrower is likely to incur in connection with
the settlement (such as fees for an appraisal or a title search) and related loan information within
three business days after receiving the consumer’s application (the “Good Faith Estimate”
or “GFE”). RESPA also requires that “the person conducting the settlement” (typically, the
settlement or closing agent) provide the consumer with a completed, itemized statement of
settlement charges at or before closing (the “HUD-1 settlement statement”). RESPA does not
impose civil liability for violations of these disclosure requirements, but administrative
enforcement by appropriate agencies is available.

73 Fed. Reg. 68,204 (Nov. 17, 2008) (http://www.gpo.gov/fdsys/pkg/FR-2008-11-17/pdf/E8-27070.pdf).

8 74 Fed. Reg. 43,232 (Aug. 26, 2009) (http://edocket.access.qpo.qov/2009/pdf/E9-18119.pdf).

° Regulation Z is codified in 12 CFR part 1026 (http:/ecfr.gpoaccess.gov/cgi/t/text/text-
idx?c=ecfr&sid=b77bada55e2cc08bf5cc69ad5413a536&rgn=divb&view=text&node=12:8.0.2.14.18&idno=12).

10 RESPA defines “federally related mortgage loan” broadly to encompass virtually any loan that is secured by a
first or subordinate lien on residential real property designed principally for the occupancy of from one to four
families.

1 Regulation X is codified in 12 CFR part 1024 (http://ecfr.gpoaccess.gov/cgi/t/text/text-
idx?c=ecfr&sid=527bcc8f016e5¢387a75a560fd8841e9&rgn=divb&view=text&node=12:8.0.2.14.17&idno=12).
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2.1.3 Dodd-Frank Act

The Dodd-Frank Act requires the CFPB to propose rules and forms combining the TILA
and RESPA disclosures for loans subject to either law or to both laws by July 21, 2012.* The
Dodd-Frank Act establishes two goals for the consolidation: to improve consumer understanding
of mortgage loan transactions; and to facilitate industry compliance with TILA and RESPA.

The Dodd-Frank Act also made several amendments to the disclosure requirements in
TILA and RESPA. In particular, the Dodd-Frank Act amended TILA to require the creditor to
disclose in the early and final TIL the aggregate amount of settlement charges provided in
connection with the loan, which was previously disclosed only by the settlement agent in the
RESPA-required HUD-1 settlement statement. ™

2.2 Related Federal Rules

The proposals under consideration by the CFPB that were reviewed by the small entity
representatives and the Panel are intended to consolidate the overlapping and, in some cases,
duplicative mortgage disclosure regulations under TILA and RESPA into a single set of
requirements and to resolve conflicts between the two. The Panel is not aware of any other
Federal regulations that currently duplicate, overlap, or conflict with the proposals under
consideration.

However, the CFPB is currently developing other proposed or final rules required by
Title X1V of the Dodd-Frank Act, including rules addressing ability-to-pay standards for
qualified mortgages, mortgage loan originator compensation, mortgage loans subject to the
Homeownership and Equity Protection Act (HOEPA), mortgage servicing, and appraisal
practices. As discussed in greater detail below in Paragraphs 8.6 and 9.3.6 of this report, the
CFPB is aware of concerns that aspects of the proposals under consideration could affect the
CFPB’s HOEPA rulemaking. The CFPB will coordinate its rulemakings to avoid, to the extent
possible, any duplication, overlap, or conflict.

In addition, Title XIV of the Dodd-Frank Act amends TILA and RESPA to add new
disclosures that must be provided in the Loan Estimate or Settlement Disclosure (e.g., disclosure
of escrow payment amounts and aggregate settlement charges). In addition, Title XIV adds other
new mortgage disclosure requirements (e.g., warnings regarding negative amortization and state
anti-deficiency laws). Although the Dodd-Frank Act does not specifically include this category
of new disclosures in the Loan Estimate and Settlement Disclosure, the CFPB plans to propose
that, to avoid duplication, overlaps, and conflicts, these new disclosures be included in the
integrated forms.

12 See Dodd-Frank Act sections 1032(f) (12 U.S.C. 5532), 1098, and 1100A (http://www.gpo.qov/fdsys/pka/PLAW-
111publ203/pdf/PLAW-111publ203.pdf); also attached as Attachment A to Appendix C-1.

13 Section 1419 of the Dodd-Frank Act, adding section 128(a)(17) to TILA.
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3. OVERVIEW OF PROPOSALS UNDER CONSIDERATION AND ALTERNATIVES
CONSIDERED

The Panel and the small entity representatives reviewed proposals that the CFPB is
considering to integrate the TILA and RESPA mortgage disclosures, as required by the Dodd-
Frank Act. These proposals would apply to closed-end credit transactions secured by real
property other than reverse mortgages (i.e., home equity lines would not be covered). The CFPB
plans to implement the Dodd-Frank Act requirement by proposing to amend Regulation X and
Regulation Z, the respective implementing regulations for RESPA and TILA.

The CFPB has conducted one-on-one testing of the forms in nine cities across the country
with more than 85 consumers and more than 20 industry participants.** In addition, the CFPB’s
Know Before You Owe website has received over 27,000 remarks on the prototype
disclosures.™ Based on this extensive qualitative testing and public feedback, the proposals
under consideration would use the following forms to integrate the TILA and RESPA content:

e The “Loan Estimate” would be provided within three business days after application
and replace the early TIL and GFE. This disclosure would summarize the key loan
terms and estimated loan and settlement costs for consumers and can be used by
consumers to compare different loans.

e The “Settlement Disclosure” would be provided to consumers prior to the closing of
the loan transaction and replace the final TIL and HUD-1 settlement disclosure. In
addition to summarizing the final loan terms and costs, this disclosure would provide
consumers with a detailed accounting of the transaction.

In addition, the CFPB would seek to reconcile differences in the scope, terminology, and
requirements of TILA, RESPA, and their current implementing regulations. According to the
CFPB, the proposals under consideration would clarify and streamline current rules that have
been identified as confusing by lenders, mortgage brokers, mortgage companies, and settlement
agents, as well as for consumers who receive the disclosures. The CFPB believes that these
clarifications will resolve ambiguities, eliminate redundant or unnecessary disclosures, and more
effectively disclose mortgage loan terms and costs to consumers.

Paragraphs 3.1 through 3.7 below outline specific CFPB proposals under consideration
and alternatives considered as they were presented to the SERs. The more detailed summary of
those proposals and alternatives is appended to this Panel Report as Appendix C-1, includes
alternative prototypes of the disclosure forms tested prior to February 2012, and focuses in part
on the benefits and costs of the proposals under consideration for small entities. The CFPB also

1 Testing has been conducted in Baltimore, Maryland; Los Angeles, California; Chicago, Illinois; Springfield,
Massachusetts; Albuquerque, New Mexico; Des Moines, lowa; Birmingham, Alabama; Philadelphia, Pennsylvania;
and Austin, Texas.

1> Examples of consumer and industry responses to the prototypes of the disclosures can be seen on the CFPB blog,
including at: www.consumerfinance.gov/know-before-you-owe-go;
www.consumerfinance.gov/13000-lessons-learned; and
www.consumerfinance.gov/know-before-you-owe-its-closing-time.
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believes that the proposals under consideration will have substantial benefits for consumers, such

as:

e The new prototype disclosure forms are simpler and more comprehensible. By
conveying information on key loan terms clearly, the redesigned disclosure forms
may improve the ability of consumers to shop for and compare mortgage terms across
loan offers and improve their understanding of mortgage loan transactions.

e The proposals under consideration may reduce the magnitude and frequency of
changes in costs between application and closing and may decrease the likelihood that
consumers will face unexpected changes in costs due to “bait and switch” tactics.

3.1 Integrated Initial and Closing Disclosures

As noted earlier in Chapter 3, the “Loan Estimate” would be provided to consumers within
three business days after application and replace the early TIL and GFE, and the “Settlement
Disclosure” would be provided to consumers prior to the closing of the loan transaction and
replace the final TIL and HUD-1. See Appendices C-1, C-2, and C-3 for alternative
prototypes.

TILA authorizes the CFPB to publish model forms for the TILA disclosures. In contrast,
RESPA authorizes the CFPB to require the use of standard forms (e.g., the prescribed GFE
and HUD-1 settlement statement forms). Model forms benefit lenders by providing them
with safe harbors for complying with disclosure obligations, while preserving flexibility for
lenders to vary from the model so long as they adhere to the regulation. Standard forms
allow less flexibility for lenders but provide consistency for both consumers and lenders. In
light of these considerations, the CFPB is considering whether to propose a rule that requires
use of standard Loan Estimate and Settlement Disclosure forms for mortgage loan
transactions that are subject to RESPA. For transactions that are subject only to TILA,
however, the forms would be models, consistent with the provisions of that statute.

3.2 Definition of Loan Application

Under TILA and RESPA, a lender or mortgage broker is not required to provide the good
faith estimates of loan terms and settlement costs in the early TIL and GFE until it has
received an “application.” Under the current regulations, the receipt of the following
information by the lender or mortgage broker constitutes receipt of an “application”: (1)
borrower’s name; (2) monthly income; (3) social security number to obtain a credit report;
(4) the property address; (5) an estimate of the value of the property; (6) loan amount sought;
and (7) any other information deemed necessary by the lender.

Definition of “Application”

The seventh item in the regulatory definition of “application” (i.e., any other information
deemed necessary by the lender) could allow lenders and mortgage brokers to delay
providing the integrated Loan Estimate until relatively late in the loan process by delaying

8



collection of information deemed “necessary.” For example, the current rules allow a lender
to delay providing a GFE while it gathers more information about the property or the
consumer’s assets and liabilities.

e The current rules encourage lenders and mortgage brokers to provide the good faith estimates
early in the loan process by prohibiting lenders from collecting any fees from a consumer
(other than a credit report fee) until the estimates are provided.

e In order to further encourage early provision of these estimates, the CFPB is considering a
proposal that would remove the seventh item (“any other information deemed necessary by
the lender”) from the definition of “application.” The CFPB will seek input and information
on whether this change would result in less accurate estimates.

Alternatives Considered

e The CFPB has also considered removing additional items from the regulatory definition of
“application,” so as to limit the definition to only the information required to obtain a credit
report and to estimate the loan-to-value ratio.

Preapplication Estimates

e The CFPB is considering proposing to require that any preapplication, consumer-specific
written estimate of loan terms or settlement charges contain a prominent disclaimer
indicating that the document is not the Loan Estimate required by TILA and RESPA. This
requirement would not apply to general advertisements.

3.3 Changes in Settlement Costs/Redisclosures

e HUD’s 2008 RESPA rule limits the circumstances in which a lender can charge the
consumer more at closing than the lender estimated in the GFE provided to the consumer
three business days after application.

0 The lender’s charges for its own services, referred to here as “lender charges,”
generally cannot exceed the lender’s estimates. This limitation is sometimes referred
to as a “zero tolerance.”

o0 Charges for settlement services provided by third parties such as appraisals and title
work, referred to here as “third-party charges,” generally cannot exceed the amounts
estimated in the GFE by more than 10% in total. This limitation is sometimes
referred to as a “10% tolerance.”

0 The rule lists certain limited exceptions in which higher charges are permitted. For
example, higher charges are permitted when the borrower requests a change, when
the GFE expires, or when a valid change in circumstance occurs (such as when new
information about the borrower or transaction is discovered). However, the lender
must provide the consumer with a new GFE disclosing the higher cost.



The CFPB is aware of concerns by some that the 2008 RESPA rule is too lax, by others that
it is too restrictive, and by many that it is difficult to understand. As a result, the CFPB is
considering proposals that would balance the objective of improving the reliability of the
estimates lenders give consumers shortly after application, with the objective of preserving
lenders’ flexibility to respond to unanticipated changes that occur during the loan process.
The CFPB is considering whether it may be appropriate to hold lenders to a higher standard
when estimating the cost of these services.

0 Specifically, the proposals under consideration by the CFPB would apply the zero

tolerance to a larger range of charges. As a result, a lender would be required to
retain documentation sufficient to show its supervisory agency that one of the
exceptions applies whenever a cost for a service provided by a company that is owned
by or affiliated with the lender proves to be higher than estimated in the Loan
Estimate.

Furthermore, the proposals under consideration would apply the zero tolerance and
require the lender to show that an exception applies whenever a cost for a service
provided by a company selected by the lender proves to be higher than estimated in
the Loan Estimate. A company would be considered selected by the lender if
consumers are required to choose only from a list of service providers prepared by the
lender (i.e., if consumers are not permitted to shop for their own provider).

In contrast, for services provided by other companies, the proposals under
consideration would leave in place the current rule allowing the actual cost to be up to
10% higher in the Settlement Disclosure.

The proposals under consideration by the CFPB also would seek to reduce unnecessary
compliance burden by resolving ambiguities in the rule. For example:

0 The proposals under consideration would ensure that the rule does not require lenders

to reissue the Loan Estimate unless and until the costs that are subject to the 10%
tolerance standard increase based on valid changes in circumstance by more than 10%
in total. The proposals under consideration also would ensure that the 10% leeway
provided to lenders applies only when the lender has reissued the Loan Estimate
based on a valid change in circumstance.

The proposals under consideration would revise the rule to provide more guidance
and to facilitate use of average cost pricing.

The proposals under consideration would also reconcile certain inconsistences
between RESPA and TILA terminology.

The proposals under consideration would further streamline and clarify the 2008
RESPA rule by incorporating prior guidance into the regulation or official
commentary to Regulation Z, as necessary and appropriate, and by making it clearer
and easier to use.
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Alternatives Considered

The CFPB has also considered the following alternatives:

o Significantly narrowing the exceptions permitting increases in settlement charges in

order to restrict the ability of a lender to charge more for its own services or for third-
party settlement services than the lender initially estimated. However, the CFPB was
concerned that this approach could prevent lenders from increasing settlement
charges to reflect justifiable increases in costs.

Preserving the 2008 RESPA rule as-is. However, as discussed above, the CFPB
believes that the rule can likely be improved by requiring lenders to provide
consumers with more accurate estimates of settlement charges and reducing
compliance burden for industry.

3.4 Providing Settlement Disclosure

TILA and RESPA establish different timing requirements for disclosing final loan terms and
costs to consumers and require different parties to provide the TILA and RESPA disclosure
forms, as discussed in the more detailed summary attached as Appendix C-1.

In order to meet the Dodd-Frank Act’s mandate to integrate the disclosures required by TILA
and RESPA, the proposals under consideration must reconcile these statutory differences.

Timing of Settlement Disclosure

The CFPB is considering issuing a proposal to require delivery of the integrated Settlement
Disclosure three business days before closing in all circumstances.

0 However, in order to prevent unnecessary closing delays, limited changes would be

permitted after provision of the Settlement Disclosure to reflect common adjustments,
such as changes to recording fees.

Reissuance of the Settlement Disclosure and an additional three-business-day waiting
period would be required only if during the three business days after issuance of the
Settlement Disclosure: (a) the APR in the Settlement Disclosure increases by more
than 1/8 of 1 percent (which is the current threshold for redisclosure under TILA); (b)
an adjustable-rate feature, prepayment penalty, negative amortization feature,
interest-only feature, balloon payment, or demand feature is added to the loan; or

(c) the amount needed to close shown in the Settlement Disclosure increases beyond a
specific tolerance (amount to be determined).

Alternatives Considered

The CFPB has also considered requiring provision of the Settlement Disclosure three
business days before closing only when, after the Loan Estimate is given, the APR in the
Loan Estimate increases by more than 1/8 of 1 percent or an adjustable-rate feature is added
to the loan. In all other circumstances, the Settlement Disclosure would have been provided
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at or before closing. However, the CFPB is concerned that this approach would allow
significant increases in the cash needed to close without sufficient notice to the consumer.

In addition, the CFPB has considered expanding the current rules allowing consumers to
waive the three-day waiting period in cases of bona fide personal financial emergency.
However, the CFPB is concerned that such an expansion would enable lenders to pressure
consumers into waiving the waiting period because consumers may be unwilling or unable to
challenge a cost increase that occurs shortly before closing.

Responsibility for Providing the Settlement Disclosure

The CFPB is considering proposing two alternative approaches for assigning responsibility
for providing the integrated Settlement Disclosure to the consumer.

0 Alternative #1: The lender would be solely responsible for delivering the Settlement
Disclosure to the consumer.

0 Alternative #2: The lender would be responsible for preparing the TILA-required
information on the Settlement Disclosure, and the settlement agent would be
responsible for preparing the RESPA-required information. However, the lender and
settlement agent would be jointly responsible for providing the consumer with an
integrated Settlement Disclosure three business days before closing.

Additional Alternatives Considered

The CFPB has also considered making the settlement agent solely responsible for providing
the Settlement Disclosure to the consumer. However, the CFPB understands that settlement
agents may not have access to much of the information regarding loan terms that must be
disclosed in the Settlement Disclosure.

3.5 Recordkeeping and Data Collection

Currently, creditors must retain evidence of compliance with the disclosure requirements in
Regulation X and Regulation Z for two to five years. Comprehensive data on the extent to
which settlement costs and interest rates change between the initial and final disclosures will
improve the CFPB’s ability to monitor compliance with applicable requirements and to
evaluate whether the rules adequately protect consumers against potentially illegitimate
increases in settlement costs and interest rates. Accordingly, the CFPB is considering
proposing new data retention requirements for the Loan Estimate and the Settlement
Disclosure. Specifically, lenders would be required to maintain standardized, machine-
readable, electronic versions of the Loan Estimates and Settlement Disclosures they deliver
to a consumer and the reasons for any changes to the information provided in those
disclosures. A proposed retention period is to be determined.

To reduce the burden on small entities, the CFPB is considering proposing to exempt them
from new electronic data retention requirements.
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3.6 Annual Percentage Rate

e TILA and Regulation Z exclude many types of charges from the finance charge, especially
for mortgage transactions. Concerns have been raised that these exclusions undermine the
potential usefulness of the APR as a simple tool to compare the total cost of one loan to
another, a basic purpose of TILA. In addition, these exclusions may encourage lenders to
shift the cost of credit to excluded fees, which could be inefficient and also may increase
regulatory burden and litigation risk.

e The CFPB is considering proposing to remove many of these exclusions, as the Board of
Governors of the Federal Reserve System (FRB) proposed in 2009.

3.7 Implementation of New Disclosures Mandated by Dodd-Frank Act

e Title XIV adds other new mortgage disclosure requirements (e.g., warnings regarding
negative amortization and state anti-deficiency laws). Although the Dodd-Frank Act does
not specifically require inclusion of these new disclosures in the Loan Estimate and
Settlement Disclosure, the CFPB believes these forms should include the new disclosures.

e The CFPB believes that finalizing rules implementing the Title X1V disclosures
simultaneously with the final TILA-RESPA rule would improve the overall effectiveness of
the integrated TILA-RESPA disclosures. In addition, developing final rules simultaneously
would reduce the burden on lenders since lenders would need to implement only one set of
revised disclosure rules, rather than potentially needing to implement revised disclosure rules
at least twice in a short period. Accordingly, the CFPB is considering a proposal to use its
authority under TILA, RESPA, and the Dodd-Frank Act to exempt lenders from compliance
with the Title X1V disclosure requirements temporarily until the TILA-RESPA disclosure
rule takes effect.

4. APPLICABLE SMALL ENTITY DEFINITIONS

For purposes of assessing the impacts of the proposed rule on small entities, “small
entities” is defined in the RFA to include small businesses, small nonprofit organizations, and
small government jurisdictions. 5 U.S.C. 601(6). A “small business” is determined by
application of SBA regulations and reference to the North American Industry Classification
System (“NAICS”) classifications and size standards.*® 5 U.S.C. 601(3). A “small
organization” is any “not-for-profit enterprise which is independently owned and operated and is
not dominant in its field.” 5 U.S.C. 601(4). A “small governmental jurisdiction” is the
government of a city, county, town, township, village, school district, or special district with a
population of less than 50,000. 5 U.S.C. 601(5).

'® The current SBA size standards are found on SBA’s website at http://www.sba.gov/content/table-small-business-
size-standards.
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5. SMALL ENTITIES THAT MAY BE SUBJECT TO THE PROPOSALS UNDER
CONSIDERATION

The CFPB identified six categories of small entities that may be subject to the proposed
rule for purposes of the RFA. These are the categories of entities that may be required to
provide, and maintain related records on, the integrated disclosures, either because they may
make residential mortgage loans or because they may be responsible for completing or providing
required disclosures. The categories and the SBA small entity thresholds for those categories
are:

CATEGORY THRESHOLD FOR “SMALL”
Commercial Banks™’ $175,000,000 in assets
Credit Unions $175,000,000 in assets
Mortgage Brokers $7,000,000 in revenue
Mortgage Companies (Non-bank lenders) | $7,000,000 in revenue
Settlement (Closing) Agents $7,000,000 in revenue
Nonprofit Organizations Not for profit; independently owned,
operated; not dominant in field

6. SUMMARY OF SMALL ENTITY OUTREACH
6.1 Summary of Panel’s Outreach Meeting with Small Entity Representatives

The CFPB convened the Panel on February 21, 2012. The Panel held an outreach
meeting/teleconference with small entity representatives on March 6, 2012 (the “Panel Outreach
Meeting”). To help the small entity representatives prepare for the Panel Outreach Meeting, the
CFPB sent to each of the SERs the materials described in Appendix B as “Materials Circulated
in Advance of Panel Outreach Meeting.” In addition, the CFPB posted these materials on its
website and invited the public to email remarks on the materials.

Representatives from 16 companies and organizations were selected as small entity
representatives for this SBREFA process and participated in the Panel Outreach Meeting (either
in person or by phone). The PowerPoint slides forming the basis of discussion are attached as
Appendix D.

The CFPB also provided the SERs with an opportunity to submit written feedback until
March 13, 2012. The CFPB received written comments from 12 of the representatives and
shared these comments with the other members of the Panel. Copies of these written comments
are attached as Appendix A.

7 For the purposes of this Report, the categories of commercial banks and savings institutions are combined under
the label “commercial banks.” The list of SERs identified in Chapter 7 of this Report includes one representative of
a savings institution.
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6.2 Other Outreach Efforts, Including to Small Entities

In addition to conducting the SBREFA process, the CFPB has organized and will
continue to organize extensive outreach efforts to consumers, industry members, and
representative groups—including small entities and representative organizations—regarding the
development of proposals and forms to integrate the disclosure requirements in TILA and
RESPA. The CFPB began meeting with industry stakeholders regarding integrated TILA-
RESPA disclosure forms in September 2010. In May 2011, the CFPB launched its “Know
Before You Owe” (“KBYQO”) project to share prototypes of the integrated TILA-RESPA forms
with the public through its website as they were being developed.*® This effort has resulted in
over 150,000 visits to the KBYO website and more than 27,000 remarks on the proposed
integrated disclosure forms, roughly half of which were provided by industry. The CFPB has
used this feedback to refine the prototype disclosures.

In conjunction with KBY O, the CFPB has conducted over 100 one-on-one interviews
with consumers and industry representatives regarding the prototype disclosure forms, as well as
facilitated numerous roundtable discussions and teleconferences regarding the TILA-RESPA
integrated disclosures with affected businesses and organizations, industry groups, consumer
advocates, and other government agencies. Many of the individuals attending these meetings
and roundtables represented small entities from different parts of the country. Through these
efforts, the CFPB has solicited and received comments regarding the potential impacts of the
TILA-RESPA integrated forms from consumers and industry members, including small entities.
The CFPB will continue to collect information from stakeholders, including small entities, as the
rule is developed.

7. LIST OF SMALL ENTITY REPRESENTATIVES

The following 16 small entity representatives® were selected to participate in the Panel
process:

18 See http://www.consumerfinance.gov/knowbeforeyouowe!/.

9 Three additional individuals representing three different industry categories (commercial banks, mortgage
companies, and settlement agents) were identified by the CFPB as potential small entity representatives, but they
ultimately did not participate in the process.

15


http://www.consumerfinance.gov/knowbeforeyouowe/

NAME/TITLE BUSINESS NAME/LOCATION
Donna Hall The Capital Bank
Little Rock, AR
Larry Winum Glenwood State Bank
Glenwood, 1A
Carolyn Mroz Bay-Vanguard FSB
Baltimore, MD

Jeanne Kucey

JetStream Federal Credit Union
Miami Lakes, FL

Lori Thompson

Premier Federal Credit Union
Greensboro, NC

Bernie Winne Boston Firefighters Federal Credit Union
Dorchester, MA
Kay Cleland KC Mortgage LLC

Castle Rock, CO

Dale DiGennaro

Custom Lending Group
Napa, CA

Kevin Breeland

Residential Mortgage, LLC
Anchorage, AK

Lynda Reilly

Lynmar Lending Group
Naperville, IL

Steven M. Buckman

BuckmanLegal, PLLC
Washington, DC

Pam Day Day Title Services
Richmond, VA

Celia Flowers East Texas Title Company
Tyler, Texas

Juliana Tu Viva Escrow! Inc.
San Marino, CA

David Windle Cal-Sierra Title Company
Quincy, CA

Holly Olson Neighborhood Finance Corp.
Des Moines, IA

These small entity representatives were selected from the following six industry

categories:

Commercial Banks
Credit Unions
Mortgage Companies
Mortgage Brokers
Settlement Agents

Nonprofit Housing Organizations

16




The following is a breakdown of SERs by geographic region:

Four SERs are from the Northeast and Mid-Atlantic regions.
Three SERs are from the Midwest.

Four SERs are from the South and Southwest regions.

Five SERs are from the West.

The following is a breakdown of SERs by type of locality (i.e., rural, urban, suburban, or
metropolitan areas):

e Two SERs are located in small and/or rural areas with populations of less than 20,000.%°

e Eight SERs are located in mid-sized urban or suburban communities with populations of
less than 500,000.

e Six SERs are located in larger urban or metropolitan areas with populations of more than
500,000.

8. SUMMARY OF SMALL ENTITY REPRESENTATIVE COMMENTS

This Chapter summarizes the feedback provided by SERs during the Panel Outreach
Meeting and in the written comments received by the Panel. As the discussion in this summary
suggests, SERs’ estimates of various costs often varied. Because the SERs were drawn from
different industries and their experiences differed, the SERs understandably may have framed,
referred to, or described similar costs differently. Similarly, the approach SERs used to
distinguish types of costs may differ across SERs.

As discussed above, the SERs consisted of representatives from the following industry
categories: mortgage companies, mortgage brokers, commercial banks, credit unions, settlement
agents, and nonprofit housing organizations. In this Chapter, when referencing a comment made
by a SER, the commenters generally are identified by their respective industry categories (e.g.,
settlement agent SER, mortgage broker SER). However, the broader term “lender SERs” is used
to refer collectively to representatives of commercial banks and credit unions.

8.1 Integrated Initial and Closing Disclosures

e In General. On the whole, SERs strongly preferred the CFPB’s prototype integrated
disclosure forms to the current TILA and RESPA forms. However, as discussed below,
SERs also expressed concerns about the one-time and ongoing costs associated with
providing the prototype integrated forms.

e Compliance Costs and Timing. SERs identified the following costs associated with
providing the new integrated forms:

 The three additional individuals identified as potential SERs who ultimately did not participate in the process
(noted in the immediately prior footnote) were located in small and/or rural areas.
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0 One-time costs. SERs generally reported that software upgrades and training would
be the primary one-time costs.

= Software costs: SERs stated that they generally pay an annual fee to vendors
to produce the current TILA and RESPA disclosures.”> Some SERs reported
paying substantial one-time fees to vendors for the cost of upgrades resulting
from the 2008 RESPA rule.?? Others SERSs stated that their vendors absorbed
this cost but would not do so for upgrades to produce the new integrated
forms.? Four settlement agent SERS, in a joint letter, estimated software
update costs of $150 per employee.?!

= Training costs: SERs also provided a wide range of estimates of one-time
costs of training staff and related parties to use the new integrated forms,
updating systems and processes, and obtaining legal guidance.” One
settlement agent SER also expected that the software vendor would charge
training costs on top of the software update costs. A commercial bank SER
stated that, based on its experience with the 2008 RESPA rule, it would have
to raise its loan processing fee by at least $25 to account for an estimated
43 hours of employee time to implement the integrated disclosures (not
considering the effect of software vendor costs).

0 On-going costs. SERs generally stated that the integrated forms would make it easier
to explain loan transactions to consumers, although some suggested that the forms’
greater clarity might be partially offset by the fact that the forms are several pages

21 One credit union SER reported that this cost is $2,500 per year.
%2 One settlement agent SER reported paying a one-time fee of $1,200 for 10 users.

%% One settlement agent SER reported that, if its software vendor increased costs, the increase could be $10,000-
$15,000.

% The letter did not provide any data sources or assumptions for this estimate. The settlement agent SERs also
stated that, based on their discussions with the industry’s software providers, the differences in line numbers and
section headings between the Settlement Disclosure and the HUD-1 would require substantial software
reprogramming that will cost each software provider an estimated $1.5-$2.0 million. The SERs stated that many
software providers have indicated that these additional costs will be passed on to them as software users. The letter
does not detail the relationship between the $1.5-$2.0 million figure and estimated software update cost of $150 per
employee.

% One credit union SER reported that these costs totaled $3,500 for the 2008 RESPA rule changes. A mortgage
company SER estimated costs for the 2008 RESPA rule changes of approximately $160,000 at the Panel Outreach
Meeting, but gave a lower estimate of $85,000-$100,000 in a comment letter. A commercial bank SER reported
$50,000 in training costs associated with the 2008 RESPA rule changes and anticipated similar training costs for the
proposals under consideration. Four settlement agent SERs, in a joint letter, estimated training costs for the
proposals under consideration of $650 per employee ($350 for software training fee plus $300 for lost productivity
due to training) as well as $2,360 to provide training to lenders, realtors, and other customers. A mortgage broker
SER estimated costs of $100,000 to comply with the 2008 RESPA rule changes, and hoped the implementation costs
for the proposals under consideration would be the same or lower. A mortgage company SER stated that internal IT,
training, and beta testing costs for the proposals under consideration could be several hundred thousand dollars.
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long and by the difficulty of explaining particular disclosures to consumers, as
discussed below.?® Some SERs anticipated that vendors’ annual fees to produce the
new integrated forms would be the same as the current fees to produce the TILA and
RESPA disclosures. However, other SERs estimated that these fees could increase by
up to 20%. SERs also cited possible increased costs for compliance reviews,
training,?’ and external audits regarding the new integrated forms. As noted below,
SERs indicated that compliance and audit costs could be mitigated by clear guidance
on completing the forms. In addition, lender SERs anticipated higher costs if they
become responsible for disclosing the content on the current HUD-1.

o0 Time needed to comply. Largely because of the need to upgrade systems to produce
the integrated forms and to train staff in the use of the systems and forms, SERS
requested that the CFPB provide 12 to 18 months after issuance of the final rule for
financial service providers to come into compliance.”® Some SERs requested that the
CFPB test the forms on actual transactions before finalizing them. One settlement
agent SER requested that the CFPB prohibit use of the integrated disclosures during
the compliance period so that lenders and settlement agents could not be forced to use
the new forms earlier than required. A commercial bank SER suggested a six-month
grace period from penalties following the issuance of the final rule to enable the
industry to identify errors and systems issues without fear of liability. A mortgage
broker SER suggested phasing in the Loan Estimate and Settlement Disclosure
changes separately.

e Clear Guidance. SERs generally stated that ambiguity in the application or interpretation of
the current RESPA disclosure requirements produces substantial costs in the form of legal
fees, staff training, and, for settlement agents, preparing forms differently for different
lenders.? To address this concern, SERs generally requested that the CFPB provide clear
guidance on how to fill out the forms, similar to that currently provided in Regulation Z. In
addition, four settlement agent SERs, in a joint letter, requested that use of the integrated

% Four settlement agent SERs, in a joint letter, estimated that each closing would on average take 15 minutes longer
and consequently result in a 20% decrease in annual revenue. This estimate assumed that each affected person
currently conducts eight closings per day and would lose two closings per day. The letter does not provide
additional detail on the data or assumptions that underlie this estimate.

2" One credit union SER believed that ongoing staff training will be minimal, especially since the credit union
reviews the forms once a year for compliance updates in the regular course of business. A commercial banker SER
reported that the bank has spent thousands of dollars on training and has continued to have new training every year
because of changing guidance, but this was reported in the context of the 2008 RESPA rule implementation.

% This request was made by settlement agent, mortgage company, commercial bank, and credit union SERs. One
commercial bank SER reported that the 2008 RESPA rule had required six months for system upgrades and training.
A credit union SER reported four months for implementation of the 2008 RESPA rule.

% The joint letter from four settlement agents stated that small settlement agents currently lose at least 30 minutes
per closing due to regulatory uncertainty and compliance burdens associated with the current rules, which they
stated would be significantly reduced, if not eliminated, were the CFPB to require the use of standard forms and
provide clear and concise regulatory guidance.
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forms be mandatory because, if the integrated forms are only models, lenders will establish
inconsistent requirements, which will be more expensive for small settlement agents.

e Total Interest Percentage and Average Cost of Funds. SERs strongly urged the CFPB to
eliminate two new disclosures required by the Dodd-Frank Act because they are not helpful
to consumers and would be difficult to calculate and explain, thereby increasing costs for
lenders, mortgage brokers, mortgage companies, and settlement agents. These disclosures
are the Total Interest Percentage (the total amount of interest paid as a percentage of the loan
amount) and the Average Cost of Funds (the approximate cost of the funds used by the lender
to make the loan).*

e Use of Line Numbers. The settlement agent SERS, one mortgage broker SER,* and one
mortgage company SER requested that the line numbers on the current HUD-1 be retained,
stating that using the revised line numbers in the prototype integrated Settlement Disclosure
would significantly increase programming costs.

e Optional Signature Line. Several SERs expressed concern about the optional signature line
on the prototype integrated Settlement Disclosure, which explains that, by signing, the
consumer is only confirming receipt of the form and is not obligated to complete the
transaction. These SERs stated that this language could mislead consumers because, at
closing, the consumers will become obligated to complete the transaction once they sign a
note. One settlement agent SER questioned the effect of making the signature line optional
because a signed HUD-1 currently is required in some states for audit purposes and in some
counties to verify the property sale price for transfer and recordation tax purposes.

e Sharing of Borrower and Seller Information. SERSs raised concerns that the prototype
Settlement Disclosure does not provide for a separate disclosure for the seller. As a result,
the borrower and seller would see each other’s information, which could violate privacy
laws.

8.2 Definition of Loan Application

e In General. Some lender, mortgage broker, and mortgage company SERs stated that
eliminating the seventh item in the regulatory definition of “application” (i.e., any other
information deemed necessary by the lender) was not a concern because they currently

%0 See Dodd-Frank Act § 1419 (amending TILA to add new sections 128(a)(17) and (19), requiring creditors to
disclose, for residential mortgage loans: “(17). . . the approximate amount of the wholesale rate of funds in
connection with the loan...”; and “(19)...the total amount of interest that the consumer will pay over the life of the
loan as a percentage of the principal of the loan...”).

*! This mortgage broker SER expressed a related concern that the line numbers of the Settlement Disclosure where
origination charges and lender credits toward brokers fees are disclosed would be confusing to consumers, and cited
a study in support of this comment. See James M. Lacko and Janis K. Pappalardo, “The Effect of Mortgage Broker
Compensation Disclosures on Consumers and Competition: A Controlled Experiment” (February 2004)
(http://www.ftc.gov/be/workshops/mortgage/articles/lackopappalardo2004.pdf).
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provide the RESPA GFE based on some but not all of the other six items.*?> However, other
lender, mortgage broker, and mortgage company SERs stated that removing the seventh item
would create uncertainty about when provision of the Loan Estimate is required and would
require them to provide the Loan Estimate earlier in the loan process, which could lead them
to give less accurate cost estimates and increase their re-issuance of the Loan Estimate.
These SERs also stated that they generally use the seventh item to require the consumer to
select the loan product before providing the consumer the disclosures. These SERs said that
issuing a separate Loan Estimate for each product would be burdensome and that they would
have to change their systems so that each Loan Estimate would not be treated as a separate
application for Home Mortgage Disclosure Act (“HMDA?”) reporting purposes.

Additional Information. There was considerable disagreement among SERs who opposed
the elimination of the seventh item about what additional information was needed to provide
a reasonably accurate Loan Estimate. Some SERs stated that it was necessary to know the
loan product or type selected by the consumer; one SER stated that it was necessary to know
the amount of the down payment; one mortgage broker SER reported that it typically needs
to collect information about the consumer’s liquid assets; and another SER stated that it was
necessary to know the property type.*

8.3 Changes in Settlement Costs/Redisclosures

In General. SERs generally expressed concern about the potential unintended consequences
of applying the zero-percent tolerance (instead of the current ten-percent tolerance) to
affiliate fees and fees charged by lender-selected providers, as discussed below.** Some
SERs stated that changes in the tolerances were unnecessary to protect consumers because
settlement cost increases had become less prevalent since tolerances were first imposed by
HUD in 2010. However, SERs generally supported additional clarification regarding the
current tolerance rules. In particular, settlement agent SERs noted that lenders often do not
agree how to complete the current documents because there are multiple ways to interpret the
regulations. As a result, settlement agents are forced to follow different sets of rules for
different lenders, which adds time and expense.

Potential Unintended Consequences. SERSs raised the following potential unintended
consequences of reducing the tolerance for certain charges from ten percent to zero percent:

%2 In particular, two commercial bank SERs stated that the property address, which is currently one of the six
specific items, was not necessary to provide a GFE.

% Some SERs suggested that the signed purchase agreement or documentation of the consumer’s bank account or
other asset information was necessary to provide a Loan Estimate. However, the current rules prohibit lenders from
requiring consumers to submit such documentation as a condition of providing a GFE. See 12 CFR 1024.7(a)(5).
One SER suggested that information regarding liabilities was necessary, but the current definition of application
provides for collection of social security number to obtain a credit report.

 One commercial bank SER expressed support for inclusion of affiliate fees in the zero-percent tolerance, but
stated that lenders could not control the fees charged by other providers.
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0 Exact estimates not possible. Most SERs stated that they are almost always able to
deliver their services within the current ten-percent tolerance.®* Two settlement agent
SERs reported that they currently comply with the ten-percent tolerance even in
circumstances where that tolerance does not apply. However, if the zero-percent
tolerance were applied, SERs generally stated that even a small increase in the cost of
a service could not be passed on to the consumer without a valid changed
circumstance and a re-issued Loan Estimate. These SERs stated that lenders often
could not estimate affiliate and lender-selected provider costs with greater accuracy
than other provider costs.®*® A mortgage company SER estimated the cost of
reissuance to be $35 per occurrence, while a mortgage broker SER estimated that it
currentlggcosts $100-200 to reissue a GFE depending on the complexity of the
change.

0 Increased lender control. Settlement agent SERs expressed general concerns that
lenders are steering consumers to affiliated service providers and were specifically
concerned that, if lenders are held to a zero-percent tolerance standard for services
provided by affiliates and lender-selected providers, they will seek to control the
settlement process to control risk, potentially reducing or eliminating the role of
independent settlement agents in favor of affiliates. Although the proposal under
consideration would hold lenders to a ten-percent tolerance standard for services
provided by unaffiliated, non-lender-selected providers, two settlement agent SERs
stated that this less restrictive standard would not mitigate the extent to which lenders
will seek to control the settlement process. Lender, mortgage broker, and mortgage
company SERs generally agreed that lenders would have greater incentives to control
the settlement process if the tolerances were tightened.

o0 Investor requirements. Some SERs noted that, although the current rules do not limit
fee increases in all cases, some entities that purchase mortgage loans from lenders
will not buy loans where the fees increase by more than ten percent, so that the lender
or settlement agent must absorb any overage. These SERs expressed concern that, if
the tolerance were zero percent, investors would force lenders or agents to absorb all
increases.

% SERs generally stated that increases in settlement costs above the permitted tolerances were infrequent, although
one settlement agent SER reported seeing 20 violations since the beginning of 2012 and some settlement agents
SERSs stated that lenders often shift increases from one fee to another to avoid tolerance violations. Many SERs said
that, when tolerance violations occurred, they were small, often less than $10 per occurrence. However, one
settlement agent SER reported seeing multiple tolerance violations of $2,000 to $4,000 by a large bank lender.

% One commercial bank SER, however, commented that compliance with the expanded zero-percent tolerance rule
would require similar staff time to what was required to comply with the 2008 RESPA rule (i.e., 10 hours combined
for two senior employees to review and discuss the issues with the bank’s settlement attorney).

%" Another mortgage broker SER commented that the time and expense of redisclosure is difficult to estimate

because the process is handled differently depending on the company (i.e., some companies have staff dedicated to
disclosure review and redisclosure, while in other cases the originator handles the redisclosure).
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0 Provider lists. The 2008 RESPA rule introduced a requirement for lenders to provide
consumers with “written lists of providers.” Settlement agent SERs reported that
lenders responded by developing exclusive lists, which pushed small, independent
providers out of business. These SERs expressed concern that eliminating any
tolerance for affiliate and lender-selected fees would make the lists more important to
lenders, push even more independent providers out of business, and lead to increased
prices for consumers due to decreased competition.®® Two settlement agent SERs
stated their belief that these impacts were likely to occur even if stricter tolerances
were applied when the lender required consumers to select providers off the lists.

8.4 Providing Settlement Disclosure

Timing of the Settlement Disclosure

e In General. SERs strongly opposed requiring provision of the integrated Settlement
Disclosure three business days before closing. They raised the following concerns:

o0 Longer process. SERs stated that consumers usually wish to close as quickly as
possible and will not want to wait three additional days after the numbers are
complete and the paperwork is in order. One SER suggested that, to prevent delays,
closed-end second mortgages be exempted from the current TILA requirement that
certain terms and costs be disclosed at least seven business days prior to closing.*

o0 Potential closing delays. SERs stated that, because changes almost always occur
shortly before closing, it is not possible to complete the Settlement Disclosure three
business days in advance. As a result, SERs stated that closings would be delayed,
which would harm consumers. SERs identified the following potential sources of
cost changes shortly before closing: “°

= Recording fees

= Property tax bills

= Property issues discovered during the walk-through the night before closing

= Delayed resolution of judgment liens and delinquent real estate tax liens

= Changes requested by the consumer (such as changes in the amount of cash
needed at closing)

= Consumers’ selection of homeowners’ policies

= Provision of surveys and appraisal annotations

= Changes in secondary market requirements

% In addition, one settlement agent SER also stated that sellers’ interests would be negatively affected because the
vertical integration of the settlement process would force them to use providers affiliated with or chosen by buyers’
lenders.

¥ gee TILA section 128(b)(2)(A).

“% The list details some of the potential sources of cost changes shortly before closing that were identified by the
SERSs, but it is not exhaustive. In particular, the joint letter submitted by four settlement agents included a one-page
exhibit containing a number of these items.
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= Payoff statements from other lenders

= Real estate owned (REO) property issues

= Notary fees (particularly if a “mobile” notary is required after-hours)
= Requests for title endorsements

Existence of Other Protections. SERs stated that it may not be necessary to require that the
Settlement Disclosure be provided three business days before closing because the limitations
on increases in the settlement costs disclosed in the Loan Estimate (discussed above) will
protect consumers from large, unanticipated cost increases. One SER noted that the three-
business-day right of rescission also protects consumers in refinancings.

Proposed Alternatives. SERs suggested several alternatives to providing the Settlement
Disclosure three business days prior to closing:

0 A requirement to provide the Settlement Disclosure one business day before closing

o0 A requirement to provide the Settlement Disclosure three business days before
closing only when certain fees have increased by more than 10 percent

0 An exception for loans with no or low fees, where there is little risk that consumers
could be surprised by increases in closing costs

0 Re-disclosure of an updated Loan Estimate three business days before closing, along
with a clear list of costs that may change within the three-business-day period and a
requirement that lenders cure tolerance violations at closing

Responsibility for Providing the Settlement Disclosure

SERs generally preferred Alternative #2, under which the lender would be responsible for
preparing the TILA-required information and the settlement agent would be responsible for
preparing the RESPA-required information but both parties would be responsible for
ensuring that the consumer receives the completed disclosure three business days before
closing. SERs stated that this was preferable to Alternative #1 (which would make the lender
solely responsible for the Settlement Disclosure) because it was closer to the current
responsibilities of lenders and settlement agents. In addition, some SERSs noted that the
buyer’s lender may not have the necessary information to provide disclosures to the seller.

One settlement agent SER expressed concern that lenders would direct borrowers to the
lenders’ preferred providers on the grounds that the lenders’ systems are compatible with the
preferred providers’ systems. This would put small settlement agents who use manual data
entry at a competitive disadvantage due to the prohibitive expense of upgrading their systems
to make them compatible with the lenders’ systems.

A group of settlement agent SERs suggested bifurcating the Settlement Disclosure into a
lender-prepared “Part A” and a settlement agent-prepared “Part B.” In absence of that
approach, these SERs preferred that settlement agents provide the Settlement Disclosure.
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One settlement agent SER suggested that the lender provide the Settlement Disclosure and
the settlement agent give the seller and the buyer a separate closing statement (not the HUD-
1 settlement statement) showing disbursement of all funds in the transaction. Alternatively,
the SER proposed that the settlement agent deliver the current HUD-1 settlement statement,
whose line numbers should be aligned with pages 2 and 3 of the Settlement Disclosure.

8.5 Recordkeeping and Data Collection

All SERs use vendor-supplied computer systems to prepare TILA and RESPA disclosures
and retain scanned images of those disclosures electronically. However, most SERs do not
retain those records in machine-readable format. SERs whose files are not in machine-
readable format reported that the cost of implementing such a system could be substantial.
Accordingly, the SERs requested an exemption for small entities or, in the alternative, that
the CFPB develop a system that would extract the necessary data from scanned images. One
settlement agent SER suggested that the lender be responsible for maintaining electronic
records of the disclosures. One mortgage company SER, however, stated that a small entity
exemption is not necessary because large lenders that purchase loans from small lenders will
require the small lenders—and the settlement agents that work with them—to develop
systems for retaining the disclosures in a machine-readable format.

8.6 Annual Percentage Rate

In General. Most lender SERs supported the more inclusive approach to the finance charge
proposed by the FRB in 2009.** However, several lender SERs expressed concern that the
resulting increases in the APR could subject them to additional requirements under HOEPA
and state laws.** In addition, they expressed concern about the inclusion in the finance
charge of taxes and insurance that are required to be paid to an escrow account.

Additional Requirements. SERSs expressed concern that an unintended consequence of a
more inclusive approach to the finance charge could be that more loans would qualify as
high-cost loans subject to additional requirements under HOEPA or similar state statutes that
use the finance charge or the APR as a trigger. SERSs stated that this risk was particularly
high for smaller dollar amount loans. Some SERs commented that they do not make HOEPA
loans because of the stigma that they carry. As a result, the SERs generally requested that
the CFPB adjust these thresholds, to the extent possible, to account for the more inclusive
finance charge.

“ One credit union SER stated that this change would benefit small lenders’ competitive position relative to larger
lenders since consumers who are comparison shopping would be more inclined to trust small lenders to calculate the
APR transparently.

*2 One settlement agent SER opposed changing the current method of calculating the finance charges and APR on
the grounds that it would require extensive changes to processing systems. This SER also suggested that a more
inclusive finance charge was unnecessary because consumers already receive detailed lists of charges.
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Escrowed Taxes and Insurance. The SERs generally expressed concern about the FRB’s

proposal to include escrowed taxes and insurance in the finance charge because these are
potentially large amounts that may not be knowable three business days after application.
One SER commented that Massachusetts state credit union law requires credit unions to

escrow taxes and insurance if the loan-to-value ratio is below a certain rate, such that a rule
requiring those amounts to be included in the finance charge would have a disproportionate
effect on state credit unions. Another SER commented that a rule that included escrowed
taxes and insurance in the finance charge could discourage lenders from escrowing taxes and
insurance, although escrows can benefit consumers.

9. PANEL FINDINGS AND RECOMMENDATIONS

9.1 Number and Types of Entities Affected

The following table provides the CFPB’s estimate of the number and types of entities that
may be affected by the proposals under consideration, as described in this Report:

TILA-RESPA Integrated Disclosures: Estimated number of affected entities and small
entities by NAICS code and engagement in closed-end mortgage transactions

Entities Small entities
engaged in engaged in
closed-end closed-end

Small entity | Total Small mortgage mortgage
Category NAICS Threshold | entities entities transactions | transactions
Commercial banks & | 522110, | $175M assets 7,730 4,254 7,501 4,094
savings institutions® 522120
Credit unions” 522130 | $175M assets | 7,491 6,569 4,333 3,417
Mortgage brokers and | 522310, | $7M revenues | 10,566 10,275 10,566 10,275
mortgage companies 522292
(Non-bank lenders)*
Settlementagentsd 541191 | $7M revenues | 8,261 8,131 8,261 8,131

a. Asset size obtained from December 2010 Call Report data as compiled by SNL

b.

Financial. Savings institutions include thrifts, savings banks, mutual banks, and similar
institutions. Estimated number of lenders originating any closed-end mortgages based on
2010 HMDA data and, for entities that do not report to HMDA, loan counts are projected
based on Call Report data and counts for HMDA filers.

Asset size and engagement in closed-end mortgage loans obtained from December 2010
National Credit Union Administration Call Report. Count of credit unions engaged in
closed-end mortgage transactions may include some institutions that make only first-lien,
open-end loans.

Total number of entities and small entities estimated based on the Nationwide Mortgage
Licensing System and Registry Mortgage Call Report (MCR) data for Q2 and Q3 of
2011. Entities that report to MCR are considered to be engaged in closed-end mortgage
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transactions if they report either: (1) originating or brokering at least one closed-end
mortgage; or (2) a positive dollar value of originated or brokered loans. The estimated
number of small entities is based on predicting the likelihood that an entity’s revenue is less
than the $7 million threshold based on the dollar value and number of loans originated and
the dollar value and number of loans brokered. Revenue is not reported for over 90 percent
of entities considered to be engaged in closed-end mortgage transactions, so this estimate
may contain substantial estimation uncertainty and may be more sensitive to model
specification than if revenue were available for a larger fraction of entities. Entities that are
considered to have brokered but not originated any closed-end mortgages and that did not
report revenue are assumed to be small entities because nearly every entity that reported
revenue that brokered but did not originate loans had revenue less than $7 million.

d. Total number of entities and small entities estimated based on 2007 Economic Census
data. All entities are assumed to engage in closed-end mortgage transactions.

9.2 Related Federal Rules

As required by the Dodd-Frank Act, the proposals under consideration would consolidate
the overlapping and, in some cases, duplicative mortgage disclosure regulations under TILA and
RESPA and resolve conflicts between the two. As summarized in Paragraph 8.6 of this Panel
Report, some SERs expressed concern that a more inclusive definition of the finance charge
could lead to more loans qualifying as high-cost loans subject to additional requirements under
HOEPA. The Panel is aware that the CFPB is currently developing other proposed or final rules
required by Title XIV of the Dodd-Frank Act, including rules for mortgage loans subject to
HOEPA. The Panel recommends that, before issuing a final rule to integrate the TILA and
RESPA mortgage disclosure requirements, the CFPB consider the impact of the more inclusive
finance charge on its other rulemakings, and that it adopt any alternatives or adjustments in the
final TILA-RESPA rule or the CFPB’s other rulemakings that would reduce burden on small
entities while still accomplishing the goals of the more inclusive finance charge.

9.3 Panel Findings and Recommendations
9.3.1 Integrated Initial and Closing Disclosures

Prototype Forms

On the whole, SERs strongly preferred the CFPB’s prototype integrated disclosure forms
to the current TILA and RESPA disclosure forms. However, SERs expressed concerns about the
one-time costs and ongoing costs associated with generating the prototype integrated forms. In
particular, the SERs anticipated significant one-time software upgrade and training costs, though
their estimates varied greatly. SERs generally stated that these costs would be less burdensome
if the CFPB provided a substantial compliance period to upgrade systems and to train staff, but
SERs requested a variety of periods. The Panel recommends that the CFPB provide a
compliance period that permits sufficient time for small entities to make necessary system
upgrades and provide training, and that the CFPB solicit public comment on the amount of time
needed for such upgrades and training.
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Testing

The Panel recognizes that the CFPB has developed the prototype forms through
qualitative, one-on-one testing with consumers, lenders, mortgage brokers, and settlement
agents. The Panel also recognizes that the CFPB has solicited extensive public feedback on the
prototype forms through its website. Several SERs suggested that the forms could be further
improved through testing on actual loan transactions. The Panel recommends that the CFPB
explore the feasibility of conducting such testing before issuing a final rule.

Clear Guidance

In light of comments from the SERs, the Panel recommends that the CFPB provide
detailed guidance on how to complete the integrated forms, including, as appropriate, samples of
completed forms for a variety of loan transactions. Several SERs requested that use of the
integrated forms be mandatory. The Panel recommends that the CFPB consider whether
mandating use of the integrated forms would result in more consistent disclosures for consumers
while also easing the compliance burden on small entities. The Panel also recommends that, in
the proposed rule, the CFPB solicit public comment on mandating use of the integrated forms.

Total Interest Percentage and Average Cost of Funds

SERs expressed concerns that the Total Interest Percentage and Average Cost of Funds
disclosures would be difficult to calculate, difficult to explain to consumers, and likely not
helpful to consumers. The SERs did not provide specific estimates of the costs to calculate these
amounts or to explain these amounts to consumers. The SERs also did not provide evidence to
support the claim that this information would be unhelpful to consumers.

The Panel recognizes that these disclosures are required by the Dodd-Frank Act.
However, the Panel recommends that the CFPB consider revisions to these disclosures that
would minimize the burden on small entities while still ensuring that consumers receive
important information about mortgage transactions. The Panel also recommends that the CFPB
solicit public comment in the proposed rule on whether these disclosures would be helpful to
consumers and the costs, if any, these disclosures would impose on small entities.

Use of Line Numbers

Several SERs stated that removing the current HUD-1 settlement statement line numbers
from the integrated Settlement Disclosure would significantly increase the cost of software
upgrades. The Panel recognizes that the prototype Settlement Disclosure was developed through
consumer testing to enable consumers to compare the final costs to those provided in the Loan
Estimate. The Panel also recognizes that the proposals under consideration would necessitate
reordering and relabeling of many of the line numbers on the current disclosures (e.g., due to the
proposed revisions being considered to the tolerance rules). The Panel recommends that the
CFPB solicit comment on whether an alternative design or numbering format (including
incorporating the current HUD-1 settlement statement line numbers to the extent consistent with
the proposals under consideration) would impose a lower amount of software-related costs on
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lenders, mortgage brokers, mortgage companies, and settlement agents while enabling
consumers to compare loan terms to the same extent as the current prototype forms.

Optional Signature Line

Some SERs were concerned that consumers might be confused about the effect of signing
to acknowledge receipt of the Settlement Disclosure. In response to SERS’ concerns about the
signature language on the prototype Settlement Disclosure, the Panel recommends that the CFPB
consider whether the language on the prototype forms should be revised, or whether additional
guidance should be provided to clarify the effect of a signature on the consumer’s legal
obligations.

9.3.2 Definition of Loan Application

The Panel recognizes that SERs disagreed about whether the seventh item in the
definition of application (“any information deemed necessary by the lender”) was necessary to
provide a reasonably accurate Loan Estimate. Moreover, there was lack of consensus among the
SERs who opposed elimination of the seventh item about what additional information is needed.
The Panel recommends that the CFPB solicit public comment on what, if any, additional specific
information beyond the six items included under the proposed definition of application is needed
to provide a reasonably accurate Loan Estimate.

9.3.3 Changes in Settlement Costs/Redisclosures

SERs generally expressed concern about the potential unintended consequences of
applying the zero-percent tolerance (instead of the current ten-percent tolerance) to affiliate fees
and fees charged by lender-selected providers. However, SERs generally supported additional
clarifications and guidance regarding the current tolerance rules. The Panel recommends that the
CFPB consider alternatives to expanding application of the zero-percent tolerance that would
increase the reliability of cost estimates while minimizing the impacts on small entities. The
Panel also recommends that the CFPB solicit comment on whether the current tolerance rules
have sufficiently improved the reliability of the estimates that lenders give consumers, while
preserving lenders’ flexibility to respond to unanticipated changes that occur during the loan
process.

9.3.4 Providing Settlement Disclosure

SERSs opposed requiring provision of the integrated Settlement Disclosure three business
days before closing. The Panel recognizes that statutory requirements limit the discretion of the
CFPB to shorten the three-business-day waiting period. The Panel recommends that the CFPB
continue to explore whether the potential impact of the three-business-day requirement on small
entities can be mitigated while maintaining the benefits to consumers by, for example, permitting
limited changes after provision of the Settlement Disclosure.

The Panel agrees with the CFPB’s plan to propose two alternatives regarding
responsibility for provision of the integrated Settlement Disclosure. The Panel recommends that
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the CFPB use the public comment process to gather additional information about the benefits and
costs of these alternatives.

9.3.5 Recordkeeping and Data Collection

SERs reported that they use vendor-supplied computer systems to prepare TILA and
RESPA disclosures and retain scanned images of those disclosures electronically. However,
SERSs reported that they do not retain those records in machine-readable format. The Panel
recognizes that retention of disclosure forms is currently required under both TILA and RESPA.
The Panel understands, however, that a requirement to maintain the records in machine-readable
format would likely impose costs on small entities.

Because it appears that small entities already generate TILA and RESPA disclosures
electronically, the primary costs of the proposal under consideration would likely be the one-time
expense of upgrading systems to store those disclosures in a machine-readable format. The
Panel recognizes that, in some cases, these costs may be substantial. The Panel also recognizes
that these software changes may be made in conjunction with software upgrades required to
generate the new disclosure forms. As a result, the costs associated with generating machine-
readable data may be lower than if these software upgrades were not done simultaneously. The
Panel recommends that the CFPB solicit public comment on those costs and explore whether an
exemption from any requirement to maintain the required records in machine-readable format
should be provided to small entities. The Panel also recognizes that, even if the CFPB provides
such an exemption, large entities that are subject to a requirement to maintain records in
machine-readable format and that purchase loans originated by small entities may insist that the
small entities also maintain their records in machine-readable format. The Panel recommends
that, when the CFPB determines the larger entities’ compliance period for any such
recordkeeping requirements, the CFPB take into account that, even if exempted, some small
entities may need to develop systems for machine-readable records.

9.3.6 Annual Percentage Rate

Most lender SERs supported the more-inclusive definition of finance charge, but some
SERs expressed concern about including taxes and insurance that are required to be paid to an
escrow account in the finance charge. Some SERs also expressed concern that one unintended
consequence of this approach could be that more loans would qualify as high-cost loans subject
to additional requirements under HOEPA and under similar state laws.

The Panel recommends that the CFPB consider excluding escrowed taxes and insurance
from the more inclusive finance charge, unless those amounts would otherwise be considered
finance charges under the expanded definition. Moreover, as discussed above in Paragraph 9.2
of this Panel Report, the Panel recommends that, before issuing a final rule to integrate the TILA
and RESPA mortgage disclosure requirements, the CFPB consider the impact of the more
inclusive finance charge on its other rulemakings, and that it adopt any alternatives or
adjustments in the final TILA-RESPA rule or the CFPB’s other rulemakings that would reduce
burden on small entities while still accomplishing the goals of the more inclusive finance charge.
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Appendix A

Written Comments Submitted by SERs

[See attached]

31



.,

JetStream

federal credit union

March 7, 2012

Consumer Financial Protection Bureau
Rachel Ross

1500 Pennsylvania Ave. NW
Washington, DC 20220

Dear Ms. Ross:

I write today to follow up on questions the Consumer Financial Protection Bureau
(CFPB) asked during its recent Small Business Review Panel. First, I would like to thank you
for the opportunity to participate. It was an incredibly enlightening and informative experience.
As the President and CEO of a small federal credit union, it is reassuring to know that the agency
is carefully considering the impact of its rules on small institutions. | was pleased that the panel
discussion left so much time for each individual participant to speak. Nonetheless, | wanted to
take this opportunity to provide written comments to some of the agency’s questions. For
simplicity, I have organized my comments in the same order that the agency used during the
panel discussion.

Integrated Initial and Closing Disclosures

JetStream FCU uses LoanLiner generated forms to make the current disclosures. The
cost is approximately $2,500 per year. Unlike many of the other panel participants, | expect that
our vendor will charge additional costs in order to update forms to comply with the changes the
CFPB is proposing. JetStream FCU is a low volume mortgage lender. Consequently, we do not
sign the more expensive annual service contracts which often provide updates free of charge.
That being said, given the scope of the proposed changes, | would be somewhat surprised if
vendors did not pass on some additional costs, even to their larger customers.

JetStream FCU did have to revise the GFE and HUD-1 forms as a result of the 2010
RESPA changes. The process took approximately four months from beginning to end, with two
senior executives, in particular, spending a large part of each day working on the project. We
initially consulted with our vendor and legal counsel on creating and mapping the forms. Once
draft forms were approved by legal counsel, our vendor began the mapping process which took
between four to six weeks. After the vendor finished, we tested the forms for accuracy and they
were again reviewed by outside counsel. Once that process was completed, we began training
personnel on the new forms and updated our internal policies and procedures as necessary. The
total costs for JetStream FCU was approximately $3,500. That includes our vendor costs and
legal fees. That figure, however, does not include the time spent by credit union staff to oversee
the process.
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I expect the initial costs for the current proposal to be higher than what was required for
the 2010 RESPA changes simply because the CFPB is proposing very substantial changes to the
current process. To be clear, | think the draft forms are a very positive improvement over the
current forms; however, the changes, as you know, are significant.

At this point in time it is difficult to project whether our ongoing costs will be more or
less than they are now. The agency is still considering which party will be responsible for filling
out the forms. That decision is a significant variable in determining the ongoing costs.
Certainly, if the agency decides to make the lender responsible for filling out the RESPA portion
of the settlement disclosure, | would imagine the result would be higher ongoing costs as that
would be a new a responsibility.

Definition of Loan Application

I am very concerned with the proposed changes to the definition of what constitutes a
loan. JetStream FCU currently requests the following additional information: property type, loan
type, and information on the first mortgage if the loan request is for a fixed Home Equity loan.
JetStream FCU could provide — in most cases — a reasonably accurate estimate; however, the
estimate will obviously be more precise if we have access to the additional information listed
above. | recommend the CFPB reconsider this portion of the proposal for three reasons. First,
the agency’s two goals; speed and accuracy are in conflict. Second, as a lender, | am
apprehensive about being provided less time to send out applications while simultaneously being
held to even stricter tolerances than currently allowed; all with less information. Finally, | am
uncertain if these changes will actually add value for consumers.

The agency’s two goals in this regard; speed and accuracy are in conflict. While |
understand the reasoning behind the agency’s proposal, | believe altering the definition of what
constitutes a loan is a step too far. The less information a lenders possesses when it provides the
early disclosure, the more likely it is that the disclosure will be inaccurate. For example, assets
and liabilities are an important underwriting factor and could have a significant impact on the
interest rate. A rule that would require lenders to provide the TILA early disclosure before
investigating all of the borrower’s assets and liabilities would simply lead to uninformed
disclosures. The lender is entitled to alter the interest rate; however, there is a significant added
cost if lenders have to routinely re-examine the loan as each new piece of information is
gathered. Further, the proposal would seem to do little to further the agency’s goals as it would
improve speed but only at the expense of accuracy. Less accurate forms, in turn, diminish their
usefulness as a tool for comparison shopping, which is the purported reason for altering the
definition in the first place.

Perhaps the best evidence of the problems with the proposal is illustrated by another
CFPB initiative created by the Dodd-Frank Wall Street Reform and Consumer Protection Act
(the Dodd-Frank Act). The CFPB is currently considering an ability-to-repay rule for mortgage
loans, which will require lenders to examine several factors beyond the six items that the CFPB
would proposes for an application. While I fully understand that lenders could ask for additional
information, it is somewhat counterintuitive that the agency expects lenders to provide
reasonably accurate disclosures with only very basic information regarding the borrower, while
at the same time the agency will presumably require lenders to consider a much more
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comprehensive set of criteria before making the ability to repay decision. If the CFPB expects
lenders to consider a broader range of factors in making the ability to repay determination, it is
only reasonable that lenders should have access to at least some of those same factors before
sending out the early disclosure.

Second, I am apprehensive about lenders being required to send out the early disclosures
even earlier in the process, with less information, while also being held to stricter tolerances for
items in the good faith estimate (GFE). The additional items lenders may require from
borrowers, such as debt-to-income ratio, obviously will have little impact on settlement services.
Nonetheless, as several other members of the panel pointed out on Wednesday, there are
additional items, beyond the six factors the CFPB is considering, that are necessary in order to
provide accurate figures on the GFE. The fact that JetStream FCU may be held to a zero
tolerance rule for a wider array of fees (charged by third parties), all while working with less
information from the borrower is very worrisome. Taken together, the proposal would require
the early estimate to be more accurate, with less information; all while being provided in an even
shorter period of time.

Finally, it is not clear that any of these new burdens will provide tangible benefits for
borrowers. | understand that the CFPB would like for borrowers to be able to receive several
early estimates that they can then use to comparison shop. In my experience, however,
borrowers do not shop for a mortgage in that fashion. Most borrowers have already performed
the basic due diligence by the time they have found a home to purchase. At that point in time —
where a sales contract has likely already been signed — the borrower generally has already
decided what lender to use.

For all these reasons, | encourage the CFPB to reconsider the proposed changes to the
definition of “application.”

Changes in Settlement Costs/Redisclosures

On average last year, approximately 33% of JetStream’s mortgages required redisclosure
of the estimate of costs. The most common reasons for redisclsoures are members changing
terms or amounts, changes in the appraisal or qualifying criteria and verification of new
information such as property type.

The CFPB should closely consider the unintended consequences that limiting tolerances
may have on competition for settlement service providers. JetStream FCU currently covers the
cost of all fees during the mortgage process. Consequently, this portion of the proposal will not
have a significant impact on our operations. However, | know that my credit union is the
exception in this regard and if we ever alter that practice, this portion of the proposal would be
very problematic. Currently, lenders are responsible for making borrowers whole if a fee
exceeds the tolerance. This fact naturally encourages the lender to control the process as much
as possible. The more tolerances for which the lender is liable, the more reason the lender has to
exert control over the process. Consequently, as a lender, | have an interest in requiring
borrowers to use only settlement providers with whom | have a working relationship as I can be
reasonably certain those lenders will not exceed the tolerances. As a general matter, any rule that
naturally encourages less competition and that directly limits consumer choice should be closely
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considered. | understand the agency’s goals in this regard. However, | am not convinced that
there are any widespread problems with the current system. Moreover, even if there are some
problems, I am not certain the agency’s proposed solution is the correct remedy.

Providing Settlement Disclosures

Like the rest of the panel, I am concerned with the proposed three day requirement for
settlement disclosures. As a preliminary matter, this would likely add at least some new costs;
most notably, JetStream FCU would likely be required to pay overtime on occasion in order to
ensure the forms are sent out in time. In addition, there are several fees that cannot always
accurately be determined three days in advance. While I understand the CFPB would provide
exceptions for certain items such as seller credits, recording fees, etc., the strict three day
requirement remains a concern.

I wanted to follow up regarding a specific question | was asked during the discussion on
Tuesday. | mentioned that | am concerned about possible liability issues if failure to provide the
disclosures three days in advance (and a subsequent rescheduled closing date) leads to the
borrower being harmed. For example, a rate lock or the sales contract could expire in the
interim. This is particularly problematic if the delay is a result of a third party provider. 1
expressed this concern at the meeting and was asked why JetStream FCU, unlike large lenders,
might not have indemnification agreements with third party providers. There are several reasons
why JetStream FCU does not have such agreements.

First, this particular issue has not been a concern before and consequently, there was little
reason to consider such a contract. Second, as a practical matter, we cannot now — and could not
in the future — sign indemnification contracts with every potential third party provider to a loan.
By contrast, larger lenders who encourage borrowers to only use their preferred providers have
the resources to negotiate such contracts. Further, the volume a large lender generates provides
ample justification (in the form of increased business) for a third party provider to agree to an
indemnification clause. A lender such as JetStream FCU, simply does not possess that
bargaining power. Moreover, as a small volume lender, the benefits of negotiating such an
agreement with numerous third party providers has, to date, never justified the costs.

All of the above assumes the delay is the result of a third party. Even if the lender caused
the delay, a strict three day waiting period seems unduly burdensome. While lenders should be
held responsible for their own mistakes, it is counterproductive to create a potentially very large
problem for the lender to cure simply to comply with the proposed three day waiting period.

Finally, in terms of which party should be responsible for making the disclosure, | agree
with Alternative 2, which would make lenders responsible for filling out the TILA portion of the
settlement disclosure while settlement agents would be responsible for the RESPA information.
It would be a significant new burden, and a significant cost, if lenders were required to fill out
the RESPA information. Accordingly, there is little reason for the CFPB not to adopt
Alternative 2, which would fairly closely reflect the current process.
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Recordkeeping and Data Collection

Currently, JetStream FCU does not keep the disclosures in a machine-readable, electronic
format. | do not know exactly what the cost would be to add this function; however, | imagine it
would be significant.

Annual Percentage Rate

The CFPB is considering altering the definition of the APR. 1 understand the CFPB’s
rationale in proposing an APR that is more inclusive of all costs. The agency is well aware of
the industry’s concerns in regards to the impact that a new definition of APR will have on other
state and federal laws. Consequently, I will not belabor the point here. However, | would
simply ask that, if the agency does move forward with this proposal, it use its authority as a
regulator to minimize the impact the change would have on other requirements; such as the need
to escrow for higher priced loans. Additionally, if the CFPB does move forward — and some
problems cannot be resolved through the regulatory process — I am hopeful the agency will
encourage Congress to make statutory changes as necessary.

Additional Feedback

Finally, I am hopeful that the CFPB will consider using its authority to eliminate or
modify the “lender cost of funds” disclosure. | understand that the disclosure is a statutory
requirement and thus the CFPB needs strong justification in order to eliminate it. The disclosure
is, in my opinion, useless at best, as consumers are unlikely to understand what it means. Given
that the goal of the consolidation project is to simplify the disclosures, there seems little reason
to add new statements that provide consumer no useful information. Further, the disclosure is
undoubtedly misleading. On a 15 or 30 year fixed rate mortgage, no lender or regulator can say
with any certainty what the cost of funds will be over the life of the mortgage.

Conclusion

In closing, | would like to again thank the CFPB for the opportunity to participate. While
I have expressed concerns with several specific parts of the proposal, | want to reiterate that the
draft forms are a significant improvement over the current system. A large part of the reason the
forms have been so well received is because of the process the CFPB has employed throughout
the project. | have not had the opportunity to comment on the several draft forms the CFPB has
released to date, however, inviting comment from all interested parties throughout the process
has, undoubtedly, led to a better final product. If you have any questions, please feel free to
contact me directly at 786-449-3080.

Sincerely,

Pttt

Jeanne Kucey
President/CEO

36



Dear Ms. Ross

| appreciated the opportunity to participate in the TILA-RESPA Integrated Disclosure
Rulemaking process through the SBREFA Panel Outreach process. The March 6" Outreach
meeting was very informative and a great opportunity for all meeting participants to hear and
discuss various viewpoints regarding the TILA-RESPA changes and rulemaking process. Like the
other participants, Glenwood State Bank is a small institution which proudly serves our rural
community by making good common sense loans of all types. We pride ourselves on delivering
good and friendly service and sound banking products that help our community grow.

| am supportive of the CFPB’s efforts to clarify and streamline both the TILA and RESPA
regulations making them clearer and easier to comply with while providing consumers with an
easy to read, clear and meaningful set of disclosures that help them better understand the
costs of a mortgage loan transaction. These changes should also improve service to consumers
and not cause needless delays. It’s in that spirit | offer the following comments.

1. Exempt closed end second mortgages from early disclosure requirements. As |
discussed during the meeting, many of our customers use a closed end second
mortgage to purchase vehicles, do major home improvements, or finance other large
purchases. Making them wait 10 days to close and fund the loan delays their ability to
complete their purchase or start the home improvement work and leads to unhappy
customers. Many times we make a short term unsecured loan which is paid off by the
second mortgage, to enable them to complete their purchase or start their project, but
this too creates additional trips to the bank for the customer and potentially additional
cost.

2. Definition of Loan Application —Drop property address as a required item. While | have
not seen many (if any) customers use the Good Faith Estimate as a tool to go shopping
with, the current policy makes it impossible to do so. As | stated in the meeting, most
consumers today do their research online when looking for a mortgage loan. If the goal
is to have consumers use the Loan Estimate to shop for a mortgage loan, the property
address should be eliminated as a required item for a purchase transaction. This would
enable the bank to provide an initial Loan Estimate to the customer, which would then
be revised and reissued once a property has been selected.

3. Changes in settlement costs/redisclosures- Zero tolerances on required charges will
increase costs and result in closing delays. My bank does not have an affiliated title
company, however, we do have certain approved appraisers and other vendors we use
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on a regular basis. While we typically don’t charge lots of fees to customers, some of
these costs such as the appraisal are passed through. | can’t control the appraiser’s fees,
survey fees, and typically the realtor controls which title agent is used. The current
system works fine today and | don’t feel that having those fees subject to a zero
tolerance will improve customer service, but rather will result in higher prices for those
services.

Providing Settlement Disclosures- Allow the Lender flexibility to determine who
provides the settlement disclosure. We currently close refinance loans at the bank and
as such we provide the settlement statement. This also saves our customers money by
not having the loan closed by a title company. Purchase money loans are closed at the
title company. This flexibility helps us deliver quicker service while keeping costs down.
Timing of Settlement Disclosures- Do not require delivery to the borrower 3 business
days prior to closing. Requiring the customer to wait 3 business days to close after
receiving their Settlement Disclosure will lead to more consumer complaints.
Customers want to close sooner, not later. With the safeguards provided by the
changes in Regulation Z on mortgage loan officer compensation and the requirements
around what can and cannot change on the settlement disclosure, consumers should
not be subject to the “bait and switch” tactics which were used by some unscrupulous
lenders in the past. Also, on a purchase there are other parties to the transaction such
as the property seller or builder, moving companies for both the borrower and property
seller, that will be delayed as well, further extending the timeline and increasing the
cost and frustration to purchase and move into a home. Providing the customer 24
hours to review the settlement statement and obtain the funds needed for closing is
more than adequate.

Record Keeping and Data Collection- Permit lenders the choice of paper or electronic
format. Our loan documents are kept in paper form today. We are dependent on our
vendor to provide electronic imaging services, and those are costly. Also, our current
vendor does not provide storage in a “machine readable format” which would permit
data extraction as discussed during the meeting. Most vendors generally only offer
storage as an imaged document. Upgrading to machine readable format would be
costly. As we discussed, | agree that SBEs should be exempt from this requirement.
Additionally, the lender should maintain the loan disclosures used in the transaction.
Annual Percentage Rate calculation- Do not change the components used to calculate
APR. The APR calculation is embedded in our processing system. Any changes would
require additional upgrades to that system which will be costly, and it would also
require a retraining of staff. | am also concerned that inclusion of additional items into
the APR calculations would drive the APRs higher causing more loans to be higher-priced
mortgage loans which require escrows for taxes and insurance. This would pose
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problems for many community banks, like mine, who do not have the ability to escrow
for taxes and insurance, and many of our long time customers don’t want the bank to
escrow for those items. Most customers that | deal with are not interested in the APR
but rather the actual interest rate on the loan. Since we provide them a listing of all
their loan fees and charges now, changing the APR to include most if not all of them
seems to be unnecessary and costly.

8. Impact on Business Credit- Minor impact on business credit. As discussed, we rarely
use a first mortgage for small business lending. There are better loan products for that
purpose.

9. The Forms- Drop the “average cost of funds” and the “total interest percentage” from
the Loan Estimate and Settlement Disclosure. Both of these items provide no value to
the customer and will cause additional confusion. The settlement disclosure provides
the total of payments and the total finance charge which is clear and easy for consumers
to understand.

10. Costs and Implementation- The costs to implement these changes are difficult to
estimate. We will rely on our vendor to support these changes and our maintenance
agreement may cover some of the changes however, there will be some technology cost
to implement all of this. Time to train staff will depend on how drastic the final policy
changes are. In a small bank people wear many hats, so when those staff are training on
one item, there are things that are not getting done, which creates more burden on the
rest of the staff. | would encourage some type of beta test to see how these new forms
and the proposed policy work in a live environment. Once that’s completed, |
recommend a 12- 18 month implementation period.

Thank you again for the opportunity to participate on this panel. | hope the CFPB staff found
the session useful and will thoughtfully consider all of our comments and statements when
developing the final rules regarding TILA/RESPA. If you have any questions regarding this letter,
please email me at lwinum@glenwoodstatebank.com.

Sincerely,

Larry W. Winum

President and CEO
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From: Donna Hall [mailto:Donna.Hall@thecapitalbank.com]
Sent: Monday, March 12, 2012 8:49 PM

To: Ross, Rachel

Subject: Comments---Thanks!

Rachel,
In an effort to save time for both of us, | will make my comments informal and short.

ANNUAL PERCENTAGE RATE

APR as it currently stands is a very confusing and misunderstood number. A change in the way it is
calculated is need. However, if you choose to put in all fees, it would be critical to move all other
markers (i.e. Higher Priced Loans, Section 32 Loans, etc.) to reflect this change, as the APR will
substantially increase from the current calculation. Small loan amounts will be affect the greatest. This
will generally have a disparate impact on the low to moderate income borrower. Escrows should be
excluded. Taxes and Insurance will have to be paid on all property, whether or not a loan is involved.

A preferable solution might be an APR that includes only interest and fees paid to the lender (i.e.
origination, underwriting, application fee, not fees for a third party) and a disclosure of a total of all
other fees due at closing.

LOAN APPLICATION

Though this might not be a popular idea among all bankers; | believe eliminating the address
requirement would get the early disclosures in the hands of the consumer sooner. | must say, | don't
believe the average consumer is shopping. But, shopping or not, this allows the consumer to have a
good idea of the cost and payments on their loan. Change of circumstance should allow flexibility for
changes that occur due to the actual property selected.

CHANGES IN SETTLEMENT COST

Currently, the 10% tolerance seems to work well. Please do not include vendors that are on the
"Provider List" in the zero tolerance group. As lenders, we have no control over their prices or when
they change. Aslong as the lender receives no income from this provider, do not include it in the zero
tolerance. Having said that, | understand a true affiliate (common ownership) might need to be
included.

TIMING OF SETTLEMENT DISCLOSURES

Adding a requirement of Settlement Disclosure going to the consumer 3 days prior to closing will delay
closing by 3 days. That's just how it works. The question becomes, as with the ROR when it was
initiated, does the cost out way the benefit? | did hear this compared to the APR re disclosure now in
place. Please understand, it is very different. When the APR has to be re disclosed, it can be done
immediately upon the change (and it normally is). This means it is very rare that you get to closing and
discover a need to re disclose. This will not be the case with the Settlement Disclosure. It will have to
be ready in its final form 3 days before closing.

One approach might be to only require this if the fees outside of the 10% group have changed by more
than a certain percentage. At that time, the Loan Estimate could be re issued without a Change of
Circumstance to show the new cost and a 3 day period ensue.
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RECORD KEEPING AND DATA COLLECTION

This would be very costly for most small banks. The number of loans you would get would be minimal
as a percentage of total loans subject to the rules. |think this is a perfect place for a small
bank/business exemption. | believe the threshold should be set pretty high on this one. The largest
banks (who account for the majority of these loans) could do this. This might be a great time to make
this subject to banks falling under the direct supervision of the CFPB.

Thanks so much for considering these comments. | hope they help in the quest for a better disclosure.
This does need to be done. As a person who is truly on the frontline, | have tried to provide insight that
is both fair to the bank and the consumer. Please know that as community bankers we want to help our
customers. We want to provide clear and easy to understand disclosures, and balance that with timely
customer service. Some days it's tough out here!

If you need anything else, please let me know.

Donna C. Hall, CPA, CRCM
The Capital Bank

Senior Vice President
12224 Chenal Parkway
Little Rock, AR 72211
Telephone 501-228-6000
Fax 501-228-6006

Confidentiality Notice: This e-mail message, including any attachments, is for the sole use of the
intended recipient(s) and may contain confidential and privileged information. Any unauthorized review,
use, disclosure or distribution is prohibited. If you are not the intended recipient, please contact the
sender by reply e-mail and destroy all copies of the original message.
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'y 2549 Huntington Drive, Suite 103, San Marino, CA 91108
CICLOLL » Tel- 626.584.9999 - Fax: 626.584,9939

March 12, 2012

Consumer Financial Protection Bureau
3501 Fairfax Drive
Arlington, VA 22226

Attn: Mr. Dan Sokolov

Re: TILA-RESPA Intergration Small Business Review Panel
March 6, 2012 meeting

Dear Mr. Sokolov,

First and foremost, thank you for inviting me to be a part of your SBREFA panel. The March 6™
meeting was illuminating and even though I could only attend by phone, the meeting was
conducted so well that | did not feel | was left out at any time. Or course, | wished that | had
been able to attend in person because sometimes, it is easier to convey thoughts and ideas in
person, where you could see, feel and hear a person’s dedication and intensity to the subject
matter.

DESCRIPTION OF CALIFORNIA’S SETTLEMENT SERVICES.

There are 3 types of settlement services companies operating in California. (We call
settlement services — “escrow” — in this State.) The title insurance companies are governed
under the Department of Insurance; the real estate broker affiliated escrow departments are
governed under the Department of Real Estate, and the small, privately owned independent
escrow companies are governed under the Department of Corporations. | am one of the last
and am proud to represent their interests as best | can.

Of the 3 governing entities named above it is the Department of Corporations that is
absolutely pro-consumer, the “watch dog” in protecting the consumers’ interests in financial
transactions, as stated on their website. Governed by this entity means that we, in turn, are
extremely aware of the consumers’ rights and obligations. There are approximately 700
independent escrow agents licensed under the Department of Corporations and approximately
900 locations. We are predominantly small, minority driven companies owned by women and
staffed by women. We may have anywhere from 2 to 15 people at each location and we have
been hit very, very hard the last four years. We don’t have the deep pockets that the larger
settlement entities affiliated with the Coldwell Bankers, the Century 21s, the First American,
Fidelity or Chicago title insurance companies have, where costs can be shared between many
branches. For us small business entrepreneurs who are already fighting against the large
settlement service providers to stay alive, the cost for software/hardware upgrades and
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changes may be the breaking point of whether we can afford to stay in business. We have
no one else that will give us the money that will allow us to stay afloat.

THE COST.

And the costs can be very high. The software companies that we use have told me that the
last HUD-1 revision in 2009 cost them more than $100,000.00 to put out, and that was
not even a truly major change because the bulk of the form was kept almost intact. This
upcoming change will cost them at least triple that amount because the whole existing
HUD-1 format will disappear.

Now, I am lucky. I had the foresight years ago to go on a monthly per user maintenance
fee program with my software company. That means changes, whether government
required or just standard upgrades, are at no cost to me, now. Whether this fee will go up
with the new forms is not something they can project at this time but we all know that
costs are passed down, from them to us, from us to the consumer and so forth down the
line. That is the way the economics work. However, | do know that there were many
small companies who were not on a monthly maintenance program. Their cost for the
2009 software was approximately $10,000.00, plus the cost to upgrade their hardware.

OUR ROLE IN THE SETTLEMENT PROCESS.

What is a Settlement Agent? We are a neutral third party who holds money and
documents until all the conditions agreed upon between parties are met. The parties can
be a Buyer and a Seller in a sale transaction or a Borrower and a Lender in a
loan/refinance transaction. In a sale transaction the lending process is only one part of the
whole process, a means to an end, the end being the transfer of ownership to a Buyer and
the remittance of sale proceeds to the Seller. The RESPA law only applies to about 65%
of our total business. The rest of our business involves “all cash” transactions, non-owner
occupied 5 units or more income property, commercial property, vacant land, and the sale
of businesses.

It was brought up and emphasized several times at the meeting that the TILA is the
Lending industry’s responsibility. I submit then to you that the new “Loan Estimate”
and the “Settlement Disclosure” forms are their responsibility also, as is the present
responsibilities to cure tolerances on the HUD-1. It is not the role of the Settlement Agent
to give out disclosures, only to receive instructions and act upon them.

REACTION FROM CONSUMERS.

Almost all of us Settlement Agents like the forms presently drafted which combines the
TILA and the GFE. The forms do present necessary and important disclosures to the
consumer. We commend the time and effort the CFPB has put into finalizing these forms
and we appreciate your allowing for our input through the “Know Before You Owe”
outreach program.

However, | would like to put on record that there was feedback from these consumers
who we are trying to enlighten. My colleague (and also owner of a small escrow
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company) handed a Seller and a Buyer (different transactions, different times) a copy of
the last drafts (Tupelo Bank and Basswood Bank) for comments. The clients were told
that this would be the new closing statement/ HUD-1 that was being proposed. Both
clients were aghast. The Seller’s reaction was disbelief, with the comment, “You’ve got
to be kidding me” and “This form has nothing to do with me.” The Buyer’s comment
was, “You’re not serious! They’re not really going to do that? Who is going to read all
that?” It did not go well.

SUMMARIZATION OF POINTS TO CONSIDER.

Given that we are required by Congress in the Dodd Frank Act to go forth, and with the
background preamble that I provided above, these are the following points that 1 would
like to list as alternatives/comments to minimize the impact to my business while still
providing the consumers with the disclosures mandated by the CFPB:

1. The “Loan Estimate” and the “Settlement Disclosure” forms should be generated
by the Lender and given to the Borrower within the time periods required. The
Settlement Agent will provide (just like we do now) to the Lender/Loan Broker an
estimated Closing Statement to show all the “Other Costs” and to show the amount
of money the Borrower/Buyer needs to bring in. The “Settlement Disclosure” is
then generated by the Lender together with the actual loan documents that require
Borrowers to sign, which will then conform to the TILA- RESPA disclosure
regulations. Lenders are ultimately responsible for the providing their accurate
disclosures and loan documents. They should not shift their burden of disclosure or
related duties to the Settlement Agent.

2. At the closing, the Borrower/Buyer and Seller will receive a final Closing
Statement (not a HUD-1 form). The Closing Statement is the form of choice for
Borrowers/Buyers and Sellers. This statement is clean and easy to read and
specifically breaks down where every penny of our clients’ funds is applied. It
does not lump the sums together as it does on the HUD-1. After 35 years in the
business, I can tell you unequivocally that my clients prefer to review a Closing
Statement for the costs and charges rather than a HUD-1 form. Let us provide a
Closing Statement as the final disbursement statement to our clients.

3. If item #2 above cannot be considered, then another option is for the Settlement
Agent to provide the HUD-1 form as we do now. This HUD-1 form must match
page 2 and 3 of the “Settlement Disclosure”. Under this option | recommend that
the format of “Closing Cost Details” on page 2 and “Summaries of Transaction”
on page 3 of the “Settlement Disclosure” be revised to match the present HUD-1
form, using the same line itemization we have been using for the last 30 some
years. This will go a long way to solving the software issues for the Settlement
Agents.

4. The “Settlement Disclosure” is a disclosure form to a Borrower/Buyer who is
borrowing money from a Lender. It has nothing to do with a Seller. Eliminate the
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Seller’s side of the “Settlement Disclosure”. Due to privacy issues we do not disclose
figures to the other party if it were a sale transaction.

5. Tighten standardization and interpretation of the forms. Do not allow Lenders to
interpret the forms anyway they want. Our most difficult issue with the present

2009 form was that every Lender interpreted certain costs a different way and demanded
Settlement Agents itemize it according to their way of interpretation. There wasn’t even
standardization within the same Lender! A different branch or underwriter might require
the costs to be listed in different sections creating a lot of headaches to Settlement Agents
and cure tolerance and compliance issues.

6. The 3 business days proposal for the Settlement Disclosure will not be beneficial to
the consumers. At its worst it may provide for an imagined avenue for Buyers to amend or
even renege on the contract they have with the Seller. By the time they review the
“Settlement Disclosure”, which should be provided with their loan documents, the Buyer
should already know and have agreed to the terms and conditions of their loan and how
much money they need to bring in. That being said, California is not a “table closing”
state. Paperwork and signatures from both parties have to be obtained prior to the closing
date. We normally don’t close a transaction until a few days after the loan documents are
signed, so the 3 business days affect us less. However, there are transactions in which, due
to other factors and delays, imminent closing is required and having a 3 business day hold
may cause the transaction to fall apart.

7. Please take into consideration that no matter how hard we try to pinpoint and date
down, certain figures may change between the issuance of the “Settlement Disclosure” and
the final closing. These are some of the items that may change and examples:
» Notary and mobile notary fees — Borrower decides at last minute that he cannot
come to the settlement office during office hours and needs a mobile notary to
come to his house at 10:00 at night. The original notary fee of $50.00 may now be
$250.00.
* Title insurance endorsement fee — The demand for additional title insurance
endorsements is conveyed by Lender in the loan package with together with the
“Settlement Disclosure” form. The Lender may request a special endorsement, let’s
say a 100.28 (mineral rights, damage to improvements) and the cost may be 20% of
the $1,372.00 premium of title insurance for a $500,000 sale. Right there the extra
unforeseen cost is $274.40.
 Last minute property tax bills — 2 days before closing we find out the Tax
Collector filed supplement taxes in the amount of $500.00. This amount must be
paid by both Buyer and Seller as to their own proportion.

Making the “Settlement Disclosure” the “final” statement of closing costs will not work.
Who will pay for these last minute costs? Or will there have to be re-
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10.

11.

12.

disclosure? I recommend that the wording on the “Settlement Disclosure” be
changed to: “This form is a statement of your final loan terms and an estimate of
vour closing costs. Compare this document with your Loan Estimate.”

Most Settlement Agents will obtain signatures of the Borrowers/Buyers and the
Sellers on an estimated closing statement or HUD-1. Again, because California is
not a “table closing” state, obtaining signatures on the final closing statement is
not practical.

Tolerance limits are a Lender liability and responsibility and it should be made a
regulatory compliance matter, taken entirely out of the closing process.
Consumers or the Settlement Agent should not have to deal with possible pre-
closing delays or post closing HUD-1 revisions to cure tolerances.

With our reaction from the consumers who saw the draft disclosures I highly
recommend that the “Loan Estimate” and “Settlement Disclosure” be put through
beta testing in a large enough market and through a national lending institution.

Allow for 12 — 18 months after the final regulations are set for the software
companies to write the software and then an additional 6 months for the lending
industry (and the settlement industry) to re-train and re-vamp their process.

Continuously request feedback and response from the consumers, the lending
industry and the settlement industry regarding the new regulations to confirm if
the goals of the Dodd Frank Act are being met.

Thank you for your patience in reading over this 5 page summarization. As the neutral
central depository of funds, documents and instructions, the Settlement Agent stands in
the center of the settlement process yet the general public has no real idea of what we do.
They know we call them in to sign loan documents, we ask them for money, we send
them their net proceeds, and we provide them with an accounting of where their money
went. But they fail to realize our most important function: to protect our clients’
interests as they proceed in their realization of achieving their American Dream.

Sincerely,

| CSEO, CEO, CBSS, CEI
w.and Escrow Manager

Direct Tel. #(626) 744-1684
E-mail: JulianaT@vivaescrow.com
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Ross, Rachel

From: Dale DiGennaro <dale@clgroup.net>

Sent: Tuesday, March 13, 2012 3:01 PM

To: Sokolov, Dan

Cc: Ross, Rachel; Edmonds, Andrea

Subject: Written response to SBREFA panel outreach 3/6

Dear Dan Sokolov and the Consumer Financial Protection Bureau,

| applaud the CFPB for reaching out, taking the time to solicit small businesses in our industry and listening to
our feedback related to the proposals outlined. The 2010 GFE has done nothing to help consumers understand
the costs associated with their transactions and has cost the industry innumerable hours to adjust systems,
provide training and make technical corrections. All with no real benefit to the consumer! Most loan officers
still use the previous GFE and TIL to explain a borrower's transaction costs, credits, payments and cash to
close. The 2010 HUD GFE has been a tragic folly at a time when both the mortgage industry and America could
least afford such a fiasco.

It is with this back drop in mind that | hope the Bureau will take my comments, as well as the SBREFA group, to
heart and not move forward with unnecessary regulations and time frames that don't truly benefit the
consumer.

As a mortgage broker for the past 25 years and owner of a small business in a small town, | pride myself in
giving my customers the best knowledge and information about rates, terms, costs and timing involved with
each transaction. Nearly 85% of my business is returning customers or referrals from my clients. | have been
truly blessed by my clients continued trust and continued business.

| would like to point out that most of my returning customers are thoroughly confused by the 2010 GFE,
Itemization of financed charges, state disclosures, HUD 1s, changed circumstance GFEs and a host of other
documents generated by the mortgage industry which don't seem to provide clear answers and all to often
appear to have conflicting numbers and information. It is truly a mess! We could not have confused the
consumer more if we had intentionally tried.

My answers to the CFPB's specific questions are below in red.
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Topic 1: Integrated Initial and Closing Disclosure

DISCUSSION POINTS

1. How do you currently generate the TILA and RESPA disclosures provided

to consumers? Both electronically and in paper formats. What are the type and amount of costs associated
with generating the forms? Software updates, education and time. | would estimate the cost to be $100 -
$200 each time a GFE/TIL is generated. Time is expended by the loan officer, processor, lender and
borrowers to create the correct disclosure information, make sure it is compliant, as well as time to deliver
and review with clients.

2. If you had to revise your GFE and HUD-1 forms as a result of the RESPA
rule changes that went into effect in 2010:

a. What actions were required to revise or update your processes and
systems? Software updates, training, time, differing interpretations of required changes, lengthy
explanations to customers and loss of industry credibility to consumers.

b. How much did these changes cost? An unbelievable amount of lost

productivity, time, hard costs, lost transactions, delays, lost loan locks, and very confused clients. | would
estimate for a very small business like myself. $100,000. There was a great deal of controversy on how the
2010 GFE should be completed by different wholesale lenders we work with. One wanted it this way,
another that. This can often create a great deal of delay for our customers, which is just wasted time in a
very time sensitive industry.

There are situations where our lender partners do not even accept a GFE (due to their interpretations) and
don't allow corrections to be made, causing a client to lose their locked in rate. This situation is still far to
prevalent within our industry 2 years after the original roll out date!

c. How long did the changes take to implement? Getting ready for the
changes, implementation and adjustments after, | would say 12 months.

d. What would be your normal schedule for the next update of these
processes and systems? Our systems are updated on an ongoing basis and so is our training.

3. Do you expect that the number of staff hours expended and the cost of

external services and products sought as a result of the proposals under consideration would be comparable,
higher, or lower than the costs attributable to the changes in the 2010 RESPA rule? | would hope lower. This
is provided that the CFPB rolls out the changes in a well thought out manner with clarity for the industry, as
well as our consumers. Beta testing in particular areas of the country, or with particular lenders, brokers and
providers would be extremely helpful for all concerned. Additionally, phasing in certain changes would be
preferred rather than hitting the whole industry like a ton of bricks with a whole lot of changes.

4. Once the initial changes are made, do you expect the type and amount

of your ongoing compliance costs to be the same, greater, or less than they were before the new forms?
Anticipating the same, however, | would hope it to be less.
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Topic 2: Definition of Loan Application

1. Currently, before providing an early TIL or a GFE, do you request or

collect any information about the borrower or property that falls under the catch-all category of "any other
information deemed necessary"? Yes. If so, what type of information do you typically collect and for what
purpose is it used? Type of loan requested (loan product) and assets (typically liquid). In order to provide
meaningful information and loan estimates to the client.

2. Would you be able to issue an accurate Loan Estimate based only on the
first six elements of the definition of loan application set forth above?
No, they would not be accurate nor meaningful to the consumer/client.

Topic 3: Changes in Settlement Costs/Redisclosures

1. Currently, in what percentage of loan transactions do you revise and
reissue GFEs to reflect changed circumstances or increases in the fee amounts? 90%.

a. Onaverage, for each mortgage transaction in 2011, how many times did
you reissue a GFE as a result of changed circumstances or for other reasons?
2-6. So, on average 3.

b. What are the most common reasons for issuing a revised GFE? Appraised
value, borrower request (loan amount, product change), lock extensions, rate lock.

c. Onaverage, how much does it costs to reissue a revised GFE, including
costs associated with documenting changed circumstances? $100 - $200 depending on the complexity created
by the change.

2. If the limitations on fee increases are expanded as described in the

Outline of Proposals, what types of impacts would this have on your business? It would be limited, however,
typically the consumer would then pay more for these services on average and it could cause delays.

3. In your experience, do you regularly incur costs to address

inconsistent terminology between TILA and RESPA, ensure compliance with the
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2008 RESPA rule, train employees on disclosure requirements, or obtain legal guidance regarding these
disclosure requirements? If so, what do you estimate that you spent on these activities in a typical month in
20117 Yes.

$1,000 - $2,000 per month including re-issues of GFEs. Also leads to a loss of credibility with clients due to
inconsistencies.

Topic 4: Providing Settlement Disclosures

Timing of Settlement Disclosure: 3 Business Days Before Closing

1. What changes in your processes and systems, if any, would be required
to comply with such a requirement? Upgrades by software vendor.

a. Would these changes result in additional costs? Yes.

b. If so, please describe the type and amount of cost? Education,

training and software. Cost to company estimated at $2,500. Cost due to delays both for us and our clients will
be me frustration, lock extensions, liability (both consumer and us) of purchase transactions not closing within
contract time frames. Overall cost would be extremely high and would not outweigh the benefits to just a few.

2. Arethere any charges or fees that generally cannot be determined in

time to provide the Settlement Disclosure 3 business days before closing? If so, please describe them, and
identify the reasons why such information may not be known yet know by that time. Rate lock extensions,
charges by seller for non-performance within ratified contract and additional fees that may be imposed by
lender being paid off.

3. Would the proposal affect the ability to schedule settlements or close
loans as planned? Yes. It would almost be as if we would have two closings.
Three, on a refinance where there may be an additional three days after signing, due to recession rights.

Who Provides the Settlement Disclosure:

Alternative #1: Lender provides the disclosures.

1. What changes to your current business processes and systems, if any,

would be required for the lender to provide the completed Settlement Disclosure? Working more closely with
lender and settlement provider prior to settlement statement being issued to address specific transaction timing
and circumstances.

2. What do you estimate the costs of these changes would be? Again, hard
to determine but very high due to further transaction delays (3 day waiting).
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3. Would the lender need to make additional changes to provide the
completed Settlement Disclosure 3 business days before closing? Yes.

4. What impacts would such a requirement have on arrangements among
lenders, settlement agents, and other third party providers?

There would need to be much more advanced communications and much more attention given by lenders to
specific transaction circumstances.

Alternative #2: Lender provides TILA-required information and settlement agent provides RESPA-required
information.

2. Describe any burdens you believe would arise from this "division of
labor" approach. None because this is generally the way things are now (other than the 3 day settlement waiting
period).

3. What impacts would such a requirement have on arrangement among

lenders, settlement agents, and other third party providers? Not significant (again, other than the 3 day
settlement waiting period).

Topic 5: Recordkeeping and Data Collection

1. Do you currently retain copies of TILA or RESPA disclosures provided
to loan applicants? Yes.

a. If so, in what format do you maintain those records (i.e., paper or
electronic)? Both
b. If electronic, please describe the format or system used to retain

records. Kept in our LOS system and with some wholesale lenders in mechanical format within their
system/software.

2. If the electronic recordkeeping requirements were adopted in a final

rule, what specific actions would you need to take initially to comply with the requirements? Most likely
software updates.

a. How much would the initial compliance actions cost? Unsure.

b. What do you expect would be the effect on your ongoing recordkeeping
costs? Minimal after initial software upgrades.
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3. Which entity involved in the transaction do you believe is best

positioned to electronically maintain records of the disclosures provided, and why: Lenders (wholesale in my
case) we work with, as many | believe already have this capability and are most times involved in the disclosure
process.

a. The lender
b. The mortgage broker
C. The settlement agent

Topic 6: Annual Percentage Rate

1. Would you implement this change yourself through in-house systems

and procedures? Or do you use a vendor that would make the changes for you?

We actually are calculating the APR this way on most of our refinance transactions (with exception of recurring
closing costs). When we do a "no closing costs loan" all non-recurring costs are included in the interest rate and
therefore the APR is essentially the same.

2. What do you expect the costs of this change would be (including

software and compliance systems, legal fees, training, and other costs)?

Minimal on our part. Cost would be due to changes to existing law and regulations (state and federal) to make
adjustment to high cost loan thresholds. Otherwise, it may cause a retraction in lending to many borrowers,
many low income clients.

Topic 7: Impact on the Cost of Business Credit

1. Do you as a lender extend closed-end mortgage loans that are used
primarily for personal, family, or household purposes but that are used, secondarily, to finance a small business?
Yes

a. If so, what percentage of all of your closed-end consumer mortgage

loans are such loans, i.e., loans used secondarily for business purposes by a small business. What is the average
amount of the credit extended on such loans? Less than 5% right now due to market conditions. Low appraisals,
higher rates charged for cash out transactions, more difficult underwriting and poor overall small business
environment!

b. For your customers who use mortgage credit secondarily to finance a
small business, what percentage of the credit extended do these customers use for a business purpose? 10-20%.
C. Would the proposals under consideration cause you to increase the

rates or fees you charge for such credit? No. If yes, please describe the increase that you anticipate, your basis
for anticipating that increase, and any feasible alternatives to the proposals under consideration you would
recommend to minimize that increase.

d. Do you believe these customers could instead obtain home-secured

business loans (i.e., a home-secured loan used primarily for business

purposes) from you or another lender? No, generally not.
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2. In the past year, have you, as a small entity, taken out a
closed-end, home-secured loan that was primarily for personal, family, or household purposes that you also
used secondarily to finance your small business? No.

a. If so, in the past year, what percentage of your business costs did

you fund through such credit?

b. Do you believe that the proposals under consideration would cause

you to pay higher rates or fees for such loans? No.

C. If yes, please describe the increase that you anticipate, your basis

for anticipating that increase, and any feasible alternatives to the proposals under consideration you would
recommend to minimize that increase.

d. As an alternative to this type of credit, could you obtain a

home-secured business loan (i.e., a home-secured loan used primarily for business purposes)?

ADDITIONAL FEEDBACK

1. Are there any feasible alternatives to the proposals under

consideration that would minimize any significant economic impact on your business while accomplishing the
CFPB's statutory mandate and objectives?

Beta testing proposals and phasing in the regulations in order to create less liability to consumers and lenders
both. Be very, very clear on what is expected and allow for some compliance with the spirit of the changes, even
if the execution was not perfect in a particular instance, at least for a specified time.

2. Are there any other federal rules that you believe may duplicate,

overlap or conflict with the proposals under consideration? The 3 day rescission period on an owner occupied
refinance with this proposed 3 day waiting period after initial settlement disclosure idea.

PLEASE NOTE: We are in an escrow type state in California.. Typically over the years (I have been in business
25+), most clients do not exercise their right to rescind, but often there is not enough time on the clients rate
lock to allow 3 days to funding after the borrower signs. The vast majority of lenders here include the 3 day
rescission in the rate lock time frame.

THIS | FEEL IS WRONG. There are only two wholesale lenders that | am presently aware of that don't, so it is
most certainly possible. | have had many, many clients that have been negatively impacted by this well
intentioned regulation. They have to pay for rate extensions or lose their rate commitment altogether. THIS IS
NOT RIGHT. In practice this right to rescind costs my client more money not less! LENDERS SHOULD BE
RESTRICTED FROM INCLUDING THE RESCISSION PERIOD WITHIN THE LOCK PERIOD. The lender should be

committed to fund on the day the borrowers sign. The rescission is for the borrowers benefit NOT THE LENDER!
| am afraid that consumers would be negatively impacted in the same manner if you impose the 3 day waiting
after initial settlement disclosure, unless you took steps to close this type of lender behavior down. As a side
note..lenders are ALWAYS afraid to let borrowers waive their 3 day rescission period for fear they will get in
trouble with a regulator or secondary market purchaser.
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The expanded time frames set in place from the initial GFE/TIL under MDIA have also caused numerous delays,
conflicts and created an immense amount of frustration for our clients. Again, not seen as consumer friendly nor
efficient and no adjustments allowed due to extenuating circumstances.

Sincerely,

Dale DiGennaro

Broker/Owner/President

Custom Lending Group

1529 4th Street, Napa, CA 94559

(707) 252-2700 office | (707) 738-0878 cell

DRE lic.# 00966782 | NMLS lic.# 298353

Immediate Past President, CAMP

California Association of Mortgage Professionals

"Excellence and Integrity in Lending"
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March 13, 2012

Mr. Richard Cordray

Director

Consumer Financial Protection Bureau
1801 L Street, NW

Washington, DC 20036

Re: Know Before You Owe Mortgages Small Business Regulatory Enforcement Fairness Act (SBREFA)
Panel

Dear Director Cordray,

Thank you for the opportunity to participate as Small Entity Representatives in the Small
Business Regulatory Enforcement Fairness Act (SBREFA) Panel session on March 6, 2012 regarding the
Consumer Financial Protection Bureau's (CFPB) TILA-RESPA Integration rulemaking. The purpose of
this joint letter is to provide written comment and clarification in addition to our statements before the
Panel last week. Our main concerns expressed below include (1) CFPB'’s consideration of who will
complete the Settlement Disclosure Form (SDF), (2) the “3 Day Rule”, and (3) the cost of implementation,
all of which will significantly impact small businesses such as ours.

We appreciate the difficulties the CFPB faces in achieving Congress’ mandate to integrate the
disclosure required under the Truth in Lending Act (TILA) and the Real Estate Settlement Procedures Act
(RESPA). If done carefully, this project can meet the CFPB’s dual goals of helping improve consumers
understanding of their mortgage transaction and facilitating industry compliance with TILA and RESPA.
The draft forms and regulatory outline put forward by the CFPB for the Panel meeting represent a strong
first step toward reaching these goals, but we believe the minor adjustments discussed below are
necessary to avoid any unintended consequences for the entire real estate transaction, harm consumers
by reducing their choice of service providers and unnecessarily high costs of implementation for small
business title and settlement providers.

The title industry estimates that using the current versions of CFPB’s draft forms in
accordance with the regulatory outline will increase costs to small business settlement providers
by as much as $800 per employee in upfront implementation and training costs; $2,360 to train
lenders, Realtors and other customers; a 20% increase in their yearly software maintenance fee;
and a 20% decrease in annual revenue due to decreased productivity. An itemization of these costs
is detailed in Exhibit “A”. These significant additional costs are due mainly to four distinct problems with
the draft forms and regulatory proposal: 1) the reformatting of the settlement statement, 2) the lack of
uniformity in lender practices, 3) the requirement to provide the settlement disclosure three days in
advance of closing, and 4) the logistics of coordinating delivery of the settlement disclosure when some
costs are known only to the lender while other costs are known only to the settlement agent. In addition,
if a model form is adopted rather than a single, promulgated form, the estimates listed above would
significantly increase.
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The Important Role of Title and Settlement Agents in Real Estate Transactions

Settlement agents serve as the independent, third-party facilitator of the real estate transaction. In this
role, settlement agents serve two major purposes. First, we ensure that the transaction closes quickly,
honestly and in accordance with all the parties’ instructions. We handle the funds deposited by the
borrower and the lender, disburse monies to the appropriate parties in the transaction and document the
closing of the entire real estate and mortgage transaction, including providing the Uniform Settlement
Statement (HUD-1) to the borrower, lender and seller (as applicable), as required by RESPA. Second, we
serve as the last resource for consumers’ questions about their transaction.

Settlement Agents are Overwhelmingly Small Businesses

In a 2010 survey of its membership, the American Land Title Association estimated that over 88%
of the nearly 21,000 titles and settlement agents across the country qualify as a “small business”
according to guidelines of the Small Business Administration which defines a small business settlement
agent as having than $7 million in annual revenue. In fact, roughly 60% of settlement agents gross less
than $500,000 in revenue and have five or fewer employees. These companies will be greatly impacted
by the CFPB’s proposed regulatory outline.

Federal Mortgage Disclosures are One Part of a Larger Real Estate Transaction Governed by State
Law and Local Practice

Settlement — or closing as it is known in some parts of the country —designates the point in time
at which the contemplated transaction is concluded, title to the property is transferred from seller to buyer,
a mortgage (or "deed of trust”) is given by the buyer/borrower to the lender and the funds from the buyer
and lender are transferred to the seller. While the settlement process differs from state to state (and in
some cases county to county), the timely and efficient outcome is virtually the same in every jurisdiction.
This complex process is accomplished quickly and efficiently for one main reason: an independent, third
party professional has already pulled together all of the documentation and other requirements necessary
to close the transaction.

The buyer and the seller negotiate a target closing date when reaching a purchase agreement.
This date is fluid and will typically change at least once depending on the underwriting of the loan, the
results of the title search or changes to the agreement due to the walkthrough and inspection. For
consumers, delays to closing can prove costly as they require the consumer to pay to extend their rate
lock, increase payoff amounts and interest paid on lines of credit or put the entire transaction at risk if the
purchase agreement states time is of the essence. Because of this potential negative financial impact on
the consumer, seller, lender, settlement agent, real estate agent and other service providers, all parties
will typically seek to close immediately once all the underwriting and walkthroughs are completed.

During the negotiation process, the buyer and seller will also select a settlement agent.
Consumers can shop around to select a settlement agent to perform the settlement functions, or they can
rely on a recommendation from their real estate agent or lender. While variances occur throughout the
country, a settlement agent is typically an attorney, a title company, or an escrow company.

The settlement agent acts as a clearinghouse collecting all the necessary documentation,
including the deed, mortgage, titte and homeowners insurance policies, payoffs (if there are liens on the
property that must be released) and pest inspection reports. The settlement agent also handles the
exchange of monies, including any earnest money deposit, mortgage funds and personal funds of the
parties and forwards payment to any previous lender, other lien holders, tax collectors, municipalities,
credit card holders, surveyor fees, realtor fees, inspection fees and pay all of the other parties who
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performed services in connection with their closing. Lastly, the settlement agent prepares the HUD-1
Settlement Statement which documents all costs for both the buyer and seller associated with the
transaction and in some portions of the country, also instructs the settlement agent for the appropriate
disbursement of funds, and therefore is signed by the parties to the transaction.

RECOMMENDATIONS

The CFPB’s draft disclosure forms and the regulatory outline will be costly for small settlement
agents to implement and could put small agents out of business by making the lender responsible for
producing the settlement disclosure. However, we believe that if the CFPB adopts the following
recommendations, it will improve the CFPB’s draft disclosure forms and regulatory outline, prove less
costly for small businesses to implement and less disruptive to the larger real estate transaction.

Problem: The integrated settlement disclosure presents costly logistical hurdles because some
costs and information are known only to the lender while other costs are known only to the
settlement agent

Solution: Bifurcate the settlement disclosure form into a lender and settlement agent provided
sections

CFPB's regulatory outline indicates it is exploring two different options for allocating responsibility
for providing the Settlement Disclosure, the lender or the settlement agent. Depending on which policy
choice CFPB makes, the impact upon smaller settlement agents will range from significantly debilitating to
catastrophic. However, there is a third option (unconsidered in the CFPB’s outline) that if implemented
would achieve CFPB’s desired goals and inflict little to no harm on small business settlement agents,
bifurcation of the Settlement Disclosure.

Without bifurcation, if the settlement agent will continue to provide the Settlement Disclosure
(which is our preferred approach), their software system must be adapted to accept nearly 3 pages of
additional disclosures not currently contained in system. The programming costs would be significant and
the time table for development would far exceed the 18-month window mentioned above.

Similarly, if a lender's system is chosen (which would not be ideal), significant amounts of
information would need to be provided by the settlement agent to the lender, including transactional
information having no bearing on the loan. Settlements will likely move in house to the lender or larger
competitors, eliminating an entire business line for smaller settlement agents, likely leading many to staff
layoffs or business closure.

Regardless of who delivers the Settlement Disclosure, small business settlement agents would
likely be replaced in the marketplace by lenders or larger competitors who are able to effectively absorb
the significant software development costs. Smaller settlement agents will be at a competitive
disadvantage because they will have lower staff productivity due to the manually transfer of information
between the lender and settlement agent.

To avoid this drastic impact on smaller settlement agents, we suggest that a reordering of the
pages of the Settlement Disclosure into lender prepared and settlement agent prepared sections or parts
would be the most efficient and least impactful resolution. The CFPB'’s current draft Settlement Disclosure
Form contains approximately 3 pages of lender known information (either required currently by TILA or by
Dodd-Frank) that could be segregated into a “Part A" completed by the lender using the existing or
revised lender systems. The portions of the current CFPB draft form resembling the current HUD-1 should
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be moved (and changed as suggested above) into a “Part B” to be completed by the settlement agent
using the information already in the settlement agent’s system.

Under this design, the lender would prepare their part and then transmit that part to the
settlement agent along with the closing instructions. The settlement agent would add their part and
provide the completed form to the consumer at settlement. This would clearly delineate the
responsibilities of the lender and settlement agent based on the information they typically possess during
the process.

Problem: CFPB’s draft settlement disclosure form requires unnecessarily costly software
programming that could be passed on to small settlement agents.

Solution: Maintain the formatting and line numbering from the pre-2010 HUD-1 Settlement
Statement.

We find no consumer benefit gained by reordering the sections or altering the line numbering on
the Settlement Disclosure Form from the existing HUD-1 Settlement Statement and its previous version.
However, these changes do come with substantial costs to the settlement industry and its small
businesses in particular. We suggest the panel recommend that CFPB revert back to the format and line
numbering of the HUD-1(prior to the 2008 rule).

The CFPB's current draft of Settlement Disclosure Form contains heading and numbering
systems substantially dissimilar to versions of the HUD-1 Settlement Statement promulgated by HUD
over the last 35 years. These changes of location or numerical reference cause significant system
programming issues and are one of the largest drivers of software development costs and implementation
time.

Based on discussions with the industry’s software providers, these changes will require significant
programming time and expense of roughly $1.5 to $2 million dollars per software provider and
require at least 18 months of programming and testing. Further, since most software system
providers recently absorbed the costs of the 2008 RESPA changes to their software, many have informed
their customers that they will have to pass on these costs to the customer. For small business and other
subscribers this cost increase (itemized in Exhibit A) will likely run into the thousands of dollars based
upon current estimates.

However, if the CFPB chose to revert back to the historical numbering of the pre-2008 HUD-1
Settlement Statement for documenting the transaction’s receipts and disbursements on the integrated
form, costs to small businesses would likely be minimal, if any. The software coding for thepre-2008
HUD-1 Settlement Statement was retained in most software systems and would require minimal software
development costs to bring them back into use. While the current version of the HUD-1 Settlement
Statement possesses the less costly line numbering, it also includes references to the Good Faith
Estimate which would need to be eliminated through software coding.

Problem: Small settlement agents unnecessarily incur at least half an hour of lost productivity per
closing due to discussing appropriate compliance requirements with lenders due to regulatory
uncertainty.

Solution: CFPB should promulgate mandatory forms with clear and detailed completion
instructions and rules to increase uniformity in lender and settlement agent practices.
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A lack of uniform compliance practices by lenders adds unnecessary costs for settlement agents.
Because of uncertainty surrounding the current requirements of TILA and RESPA, each lender utilizes
differing formats of the TILA disclosure and places cost items in different locations on the HUD-1
Settlement Statement. This uncertainty forces settlement agents to waste at least 30 minutes per
transaction negotiating with the lender to ensure proper compliance. Rather than have small settlement
providers bear these unnecessary costs, CFPB should provide clear, concise and authoritative guidance
to lenders and settlement agents, mandating the format of the disclosures and the placement of each cost
item on the form.

A promulgated form, as currently provided by HUD in their RESPA regulations, is preferable to
the model disclosure regime currently allowed under TILA. Having one promulgated form allows
settlement agents to work with a number of lenders because despite variation in lender practice related to
where cost items are located on the form, the settlement agent must only maintain the capability to
produce a single form design. However, if CFPB adopts model forms as TILA currently allows, then small
settlement agents will have to maintain the ability to produce each lender’s desired format for a settlement
disclosure. This capability will be extremely costly and potentially prohibitive to small settlement agents.

This type of environment will drive small businesses out of the market and lead to only a few
larger settlement agents capturing the majority of the business available. However, a promulgated form
will virtually eliminate this small business concern.

In addition to a promulgated form, clear, concise and authoritative guidance and instructions will
dramatically reduce costs for small settlement providers. In 2008, HUD published the current regulations
governing RESPA. This regulatory regime was a wholesale and sweeping change from the previous
regulation and changed business practices in existence for over 30 years. While HUD provided some
guidance (primarily by means of publically available FAQ's), it was not sufficiently responsive to industry
inquiries, leaving many questions unanswered. Further, informal guidance provided at trade or
professional meetings was so limited as to provide no reduction in cost for small entities.

The lack of specific information regarding the 2008 rule, on a formal and public basis, prevents
businesses from reliably gauging if an action is compliant under the regulation, or if a violation has
occurred. This uncertainty has increased the time to process a loan application and added layers of
internal decision making and ultimately increased costs to consumers.

The use of a promulgated form by all lenders along with clear and concise guidance and
instructions, will significantly reduce, if not eliminate, this small business concern.

Problem: A “Three Day” rule will produce operational inefficiencies and costs for small providers
Solution: Limit application of “Three Day” disclosure rules to TILA information

The effect of the CFPB’s “Three Day” rule will be to delay closings by three days rather than force
lenders and other service providers to move their timelines up three days. This mandatory delay will
almost always lead to higher costs for the consumer and small settlement agents.

We agree with the CFPB’s goal to provide consumers with greater certainty as to the terms of
their loan and the cash needed to close the transaction prior to settlement, but there are better ways to
achieve this goal than requiring the provision of the Settlement Disclosure three days in advance of
closing.
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If small settlement agents are required to prepare and deliver the entire Settlement Disclosure
form to the consumer three days in advance of settlement they will incur increased costs related to
allocating staff time to 1) collecting settlement cost/loan information from the lender and other service
providers and 2) answering questions from consumers in advance of the formal settlement. The cost of
collecting information to complete the disclosure will likely be high at the beginning of implementing the
new regulation, as it is a large sea change from the current practices of most of the people connected to
real estate transactions including lenders, settlement agents, attorneys, appraisers, pest inspectors,
homeowners associations, etc. The cost of providing staff to answer consumer questions prior to
settlement will be ongoing after the initial implementation phase. This cost will be fairly problematic for
small settlement agents because it in essence requires them to duplicate the settlement process, first
informally for the consumer and then at the official closing.

Beyond the cost to the settlement agents, a larger cost will be borne by the consumer in the form of
increased transaction costs due to a delay in closing. Many transactions we currently process involve
payoff of consumer and credit card debt; delays of closing in such situation can increase payoff amounts
significantly given the often high interest rates such financing contains. The consumer, seller, lender,
settlement agent, real estate agent and other service providers will be negatively impacted (financially) by
this rule.

Due to the highly variable nature of real estate transactions (as distinct from loan transactions),
predicting exactly when the transaction will be ready to close, and whether the transaction will have at
least one settlement cost change in the three days prior to the scheduled settlement date is impossible. In
addition, many transactions have last minute adjustments to the settlement statement predicated by or
agreed to by the consumer.

To reduce the cost and potential consumer harm discussed above and meet the CFPB’s goal, we
believe CFPB should make the following two changes to the “three day rule”™:

1. Require lenders to provide an updated Loan Estimate three days prior to closing. TILA
requires that the creditor send an updated disclosure of loan costs to the consumer three days in
advance of consummation if the APR changes more than 1/8 of one percent from the initial
disclosure. We believe this requirement is valuable to the consumer and should be continued. In
addition, the concept of tolerance, making lenders responsible for their settlement cost estimates
they provide on the Good Faith Estimate (soon to be Loan Estimate) should ensure that the cash
to close estimate provided by the lender three days after application should make that information
more reliable. Thus, if the lender were required to provide an updated Loan Estimate (or
Settlement Disclosure Part A as discussed above) three days prior to settlement, the consumer
should have with reasonable certainty the cost of their loan and the cash need to close.

2. The CFPB should define fees that can change within three days of settlement to exempt
changes in those costs from trigger a re-disclosure and three day waiting period. This
exemption should be based on the attached list of costs that typically change within three days
prior to closing.

Beyond these two steps, the CFPB could also require that lenders cure any tolerance violation at
the closing table instead of the current RESPA regulation’s 30 day post closing window. With this change,
the consumer would know the cash needed to close with a high degree of certainty by reviewing the Loan
Estimate provided three days before closing. If a cost (subject to tolerance) did fluctuate dramatically in
that period, then the lender would be responsible for the difference between the estimate and the final
disclosure.
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Most importantly, this approach would provide the same certainty to the consumer without the
increased cost to small business.

Problem: Mandating that the integrated disclosure be maintained in a standard machine readable
format will be cost prohibitive for small settlement agents.

Solution: Provide an exception to the machine readability requirement for small settlement
agents.

In its outline CFPB indicates it is considering requiring copies of all Loan Estimates and
Settlement Disclosures provided to borrowers be available and maintained in a standard, machine
readable, electronic format. Currently we believe the vast majority of small business closing agents
maintain the HUD-1 form in either paper or scanned image, but not in a machine readable format.

Requiring a machine readable format will require software upgrades for small business settlement
agents. The cost to obtain this technology would be prohibitive to small settlement agents. The CFPB
should provide an exception to the machine readability requirement for settlement agents that fall under a
particular threshold of closings or revenue. This would be similar to what the IRS requires for electronic
versus paper reporting of 1099-S forms by settlement agents. Without the exemption, small agents would
not be able to compete with larger competitors who can offer this functionality.

SMALL BUSINESS RELIEF FROM ADOPTING SUGGESTED CHANGES

If the suggestions above are adopted by CFPB, we believe implementation costs and training will be
significantly reduced or eliminated, causing a substantial reduction or elimination of many of the costs set
forth on Exhibit A. Also, the implementation time for the settlement agent portion of the a bifurcated
Settlement Disclosure will likely decrease from a period in excess of 18 months to 12 months.

Lastly, separate and apart from the important changes suggested above, the CFPB should take
care to not propose rules which can only reasonably be achieved by larger players in the settlement
industry. One of the unintended consequences of the recent revisions in the 2008 HUD RESPA Rule
lenders now limit the settlement agents with whom they work to close transactions because of increased
liability. Not only will small settlement agents be hurt by this inability to compete, but consumers will be
harmed as well from the lack of consumer choice, ultimately leading to higher costs. The basic tenet of
Section 4 of RESPA should ultimately guide CFPB’s direction: that “the form prescribed under this section
shall be completed...by the person conducting the settlement.” We strongly believe that a neutral third
party conducting the settlement is absolutely necessary for CFPB to achieve its dual goals of improving
consumers understanding of their mortgage transaction and facilitating industry’'s compliance with TILA
and RESPA.

We appreciate the opportunity to present our thoughts and ideas to the Panel and welcome the
opportunity to provide additional guidance as the Panel considers its recommendations.

Sincerely,

Steven Buckman
Pam Day

Celia Flowers
David Windle
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Exhibit A

Implementation costs

Cost

Reason

Detail

$150 per employee

Software Update

$350 per employee

Software Training Fee

$300 per employee

Lost Productivity due to training

Estimate 2 days of training at
$18.75 per hour (median wage
for a title abstractor according to
the Bureau of Labor Statistics)

$1405.80

Provide training to lenders

Estimate 9 days at $20.15 per
hour (median wage for a title
abstractor management
according to the Bureau of Labor
Statistics)

$967.20

Provide training to realtors and
other customers

Estimate 6 days at $20.15 per
hour (median wage for a title
abstractor management
according to the Bureau of Labor
Statistics)

Recurring Costs

Cost

Reason

Detail

20% increase

Yearly Software Maintenance
Cost

20% decrease

Revenue lost

We are estimating an additional
15 minutes per closing. With an
estimate of 8 closings per day
per closer, this extra time will
cost 2 closings per day per
closer.
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Exhibit B

If Settlement Statement is Required Three Days Before Closing and Closing is Delayed the Following
Charges Would Change

e Prorations
= Real Property Taxes
= Assessments
=  Sewer Fees
= Home Owner’s Association Dues and Fees
= Leases and Rents (i.e. seller remaining in possession after close for short period of time)
= Etc.
e Interest on Payoffs
= Existing Loans
= Judgment Liens
= Delinquent Real Estate Tax Liens
= Etc.
e Late Charges if Payoff Deadline Missed
e Prepaid Interest on the new loan
e Expiration of Interest Rate Lock on borrower’s new loan which could result in an increase in the
interest rate or the need for additional funds to buy the interest rate back down.

Other Reasons Charges Could Change

e Last minute negotiations between the parties
o i.e. buyer walk through may result in issues that buyer wants seller to pay for or that
the parties agree to split
o0 i.e. buyer and seller are still negotiating the contract until time of closing

e REO Seller requirements that were unclear on the Purchase Agreement

e REO Seller change their mind on what can and can'’t be paid by buyer or what can come back to
the buyer.

 REO Seller fails to clear title requirements and closing is delayed and buyer is charged additional
fees by the REO seller. (in addition proportions described above may change.)
e Short sale instructions from lender receiving payoff don't arrive until last minute.
e Demands received at the last minute
0 Lender
0 REO Seller
o HOA
0 Real Estate Agent (i.e. administrative fee for broker paid by buyer)
e After buyer’s inspection buyer demands credit from seller that exceeds lender’s allowable seller
credits and lender adjusts the loan amount
e Buyer's cash to close is more than lender verified buyer had and lender adjusts the loan amount
e Buyer's cash to close is less than a government loan program requires and lender adjusts the
loan amount
e Borrower’s cash back from closing exceeds lender’'s guidelines and lender adjusts the loan
amount
« Borrower doesn’t want to bring cash to closing so loan amount must be increased to cover
payoffs and closing costs
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Celia C. Flowers
Owner - Attorney at Law
Cell: 903.521.7340
cflowers@etextitle.com

* Board Centified, Oil, Gas & Mineral Law,
Residential Real Estate Law, Civil Trial Law
‘Texas Board of Legal Specialization

Committed to Community

Cherokee, Gregg. Harrison. Hunt. Kaufman. Marion. Panola. Rains. Rusk. Smith. Upshur. Wood. Van Zandt
March 13, 2012

Mr. Richard Corday

Director

Consumer Financial Protection Bureau
1700 G Street, N.W.

Washington, D.C. 20006

Re: Small Business Review Panel
Dear Mr. Cordray,

Thank you for allowing me to serve on the Small Business Review Panel and for taking the views of a
small business person under consideration in your rule making.

By way of background, | am a small business woman from Texas who owns and operates a number of
small title agencies in East Texas. | have been in the land title business for over 30 years and have been
a small business owner for nearly 20 years. Additionally, | am a former President of the Texas Land Title
Association. | think | can speak for the 500 or more title agents who represent small business
throughout Texas. We serve the consumers of Texas by acting as a neutral third party to make their
home purchase function smoothly and fairly.

I agree with the goals of the CFPB to make it easier for the consumer to understand the home buying
process, keep costs reasonable, and to reduce surprise fees at closing. However, | would strongly urge
you to proceed cautiously so that you do not have the opposite result in your final rule making.

When integrating TILA and RESPA, | am very worried that a zero tolerance, even for affiliates and
especially for third party providers listed on the “provider list”, will drive the few and largest mortgage
lenders in the U.S. to vertically integrate settlement services. This will eventually drive small and
independent title agents, underwriters and many lenders out of business, and prices will increase over
time due to a lack of competition. Zero tolerance will eventually mean zero competition. This would be
a terrible result for your typical American consumer and home buyer. Also, overlooked in this process is
the interest of the seller who may be forced to use the buyer’s lender or affiliated settlement agency
and will not have any independent voice at the settlement table. The tolerance provisions implemented
in the 2010 RESPA changes are reducing (if not eliminating) significant variations in funds due by the
borrower at the closing table. Thus, any tightening of these tolerances are not necessary and could
significantly change the business to the detriment of the consumer and small settlement agents.

1021 ESE Loop 323 » Suite 200 # Tyler, Texas 75701 ©903-939-3356 * Fax: 903-597-1262 * www.etextitle.com
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The same can be said for the proposed lack of a bi-furcated process in preparing the settlement
disclosure document. | believe the party whose job is to perform the settlement (“closing”) of the
transaction (whether it be a title agent, settlement agent, attorney or even a lender) must be
responsible for preparing the settlement portion of the Settlement Disclosure. This form should be
promulgated and mandated. The proposed rule should not take the neutral settlement agent out of the
process and put this function in the lender’'s hand. Due to CFBP’s proposed merger of the loan
information and settlement statement in the Settlement Disclosure, if the lender is actually designated
to prepare the entire form, it will reduce the role of independent settlement agents. This will lead to
the lender controlling the entire settlement process, and | fear, raise costs and fees, exactly what the
Agency is trying to avoid.

In closing, your agency arose from the crisis we had in mortgage lending. Small title agents, settlement
agents and community financial institutions did not play a role in that crisis. In fact, the steering of
lending and settlement away from small business helped create greater problems. For decades, the
modern title industry has been the neutral third party at the closing table. Moving away from the
neutral third party at settlement into the hands of the largest lenders in the U.S. is bad public policy and
will increase costs to consumers. CFPB needs to do everything it can in crafting new rules to avoid this
result.

So that you are aware that the small businesses in the title industry are united in their
recommendations, | am also attaching for your review a letter signed jointly by all of the title industry
participants on the small business review panel.

Thank you for your consideration of these recommendations.

March 12, 2012
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Mr. Richard Cordray

Director

Consumer Financial Protection Bureau
1801 L Street, NW

Washington, DC 20036

RE: Small Business Regulatory Enforcement Fairness Act (SBREFA) Panel

Dear Director Cordray,

It is my honor to have been chosen to serve on the Small Business Review Panel as a Small Entity
Representative. | found the meeting on March 6th to be a great opportunity to share our mortgage
industry viewpoints and real life consumer and small business experiences.

I am a small mortgage business in Castle Rock, Colorado and have been in the industry for the last 28 years.
| am a Past President of the Colorado Association of Mortgage Professionals and a current board member
of NAMB, The Association of Mortgage Professionals, which represents the mortgage originator and small
business.

We appreciate and support the CFPB’s process to help the consumers by combining the mortgage
disclosures under TILA and RESPA, and furthermore clarifying the specific guidelines for all industry
professionals. The following are comments with regard to each Topic.

TOPIC1 INTEGRATED INITIAL AND CLOSING DISCLOSURES

There is consumer confusion with regard to the TILA and RESPA forms that result in increased costs. Past
studies have been performed by HUD and the Federal Reserve confirming the confusion. It is imperative
that the loan originator deliver the Loan Estimate to the consumer to help them understand the forms and
the costs in order to make an informed decision. The goal is for the consumer to begin the shopping
process immediately, therefore the mortgage broker originator should continue to be able to provide the
Loan Estimate.

Consumers shop mortgages for loan amount, monthly payment, closing costs, interest rate and product,
which include loan type and down payment. The new streamlined disclosures show the loan features with
more clarification, detail, and less duplication.

Currently consumers often choose the higher costs loan during comparison shopping due to the
originator charges and credit section of the Good Faith Estimate. The same form for the same loan is
completed differently depending on the type of originator: a broker, a mortgage banker or a bank.

It is important that specific guidelines be generated on the new disclosures to eliminate confusion and
create more consistency. The goal should be to avoid the 2010 GFE confusion, which to this day, has
different lenders with different interpretations on how to complete the GFE. One suggestion would be to
implement training with the CFPB prior to the rollout of the new disclosures.

The training that goes with this change is significant. A small broker shop, one with few employees,
training entails closing the office for days to ensure proper training. NAMB survey indicates on average, a
typical small mortgage brokerage shop has 5-7 employees. Loan origination stops for this office until
training is complete and understood causing burdens to small market participants. Clear, specific
guidelines, with no need for interpretation need to be given to all parties at the beginning of this change
to eliminate excessive training and inconsistencies throughout the industry.
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Disclosures are printed by computerized loan origination software. Changes must be made with the
software companies and is generally included in the annual fee. Software companies should be included
in future panel discussions prior to any change. All wholesale lenders will have to reprogram their
systems, which is a time consuming and costly process. Software changes and training will result in
higher costs to the consumer as evidenced with the 2010 GFE change.

Increase compliance costs will also occur with this implementation. RESPA and TILA are complex laws.
Lenders must ensure compliance and employ attorneys and auditors. With every change, compliance

must be monitored. HUD has provided FAQs in an attempt to help originators comply with their RESPA
regulations, however there is still a lack of consistency throughout the industry.

It is very difficult to know how much time will be required to re-educate originators and staff, however it
will significantly impact the consumer and small business. Depending on the position held, it is likely that
the mortgage staff needed at least 50 to 100 hours of education with the 2010 change.

TOPIC 2 DEFINITION OF LOAN APPLICATION

Mortgage Broker shops would be able to issue an accurate Loan Estimate with 6 elements, however we
do believe that 7 elements create more flexibility and accuracy for the consumer. For example, it is also
important to know the loan product and the down payment for comparison shopping purposes, which

would be included in the 7" element.
TOPIC 3 CHANGES IN SETTLEMENT COSTS/REDISCLOSURES

A change of circumstance happens on every loan when you lock your loan. We see about 4-5 additional
changes consistently. Examples include: lock extensions, loan amount changes, sales contract
renegotiations, loan to value, product change and appraisal issues. With every change the loan must go
back through redisclosure and underwriting. This process may result in a lock extension that is paid by
the consumer. The additional time frames could also result in missed closing dates further resulting in
expenses directly to the consumer such as: moving, rent, storage, child care and time off work.

Services that the originator selects, are subject to a 10% tolerance. This process is currently working with
minimal costs to the broker and the lender. The title company charges the broker and lender through the
cost to cure process. An example of a tolerance violation could be when a lender requires a title policy
endorsement, a survey, or a 2 appraisal. To require no tolerance could create a burden on brokers,
lenders and providers that would increase costs to consumers.

It is difficult to count the cost of re-disclosure since it is handled very differently at all companies. Some
companies have a staff dedicated to disclosure review and re-disclosure. In smaller companies it may be
handled by the originator. If a typical re-disclosure takes an hour to prepare and review, with wages in
the $30 to $40/hour range for specialized staff with benefits, it can easily cost several hundred more
dollars on each loan to prepare and review the changes.

TOPIC 4 PROVIDING SETTLEMENT DISCLOSURES

We believe that Alternative #2 is in the best interest of the consumer. This process is currently in place
without issue. Having the title company prepare and insure the closing allows the lender to have a third
party validation in the transaction.

TILA’s MDIA has built in a time frame for the consumer to review fees prior to going to closing. This
process created additional staff and procedures for wholesalers and additional costs to consumers.
With the safeguards provided by the current and proposed TILA, RESPA and MDIA, there should be no
reason to delay settlement for an additional 3 days.
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Completing a settlement disclosure 3 days prior to closing will create additional costs, staffing and
training. The costs could be significant to the consumer. The increased costs include, but are not
limited to: lock extension fees, additional credit report pulls, moving delays and contract extensions.

In addition to consumer costs, there are also other parties involved in purchase transactions. When our
consumer is buying a house and the seller is buying another house on the same day, our delays will
create their expenses.

Unless the exact date of settlement is absolutely known, the exact settlement figures cannot be
determined.

The change in terminology and the numbering of the Settlement Statement to the Settlement Disclosure
will cause a major reprogramming for lenders, brokers and title companies. This process will be a major
undertaking for all parties.

There is a definite concern with regard to the Origination Charges and Lender Credit on the Settlement
Disclosure. Example SD 2/12 is very confusing. This is a Lender Paid loan showing $4300 paid by others
(Line A-2) , however there is a loan origination fee of $1000 on line 04. This disclosure applicable to any
entity that brokers a loan (regardless of corporate charter) is duplicative in the disclosure form. First,

the amount appears in the form as a payment of $4,300 and this amount is also reflected in the interest
rate applicable to the loan. This is again confusing to consumers, requires the small business owner to
explain the charges to the consumer. There are Paperwork Deduction Act implications in requiring this
disclosure and NAMB would like to claim, under the act, that it violates the Act in terms of time and
burdens on the public and business and needs to be addressed in this rulemaking. This is especially true
in light of the 2004 Study conducted by the FTC that such disclosure is confusing to consumers ! NAMB
suggests two avenues to correct this consumer confusion: (1) not require the disclosure of the amount on
Line A-2 and leave the interest rate the same on page one; or (2) leave the Line A-2 amount disclosed and
reduce the interest rate the corresponding amount in order to permit consumers to compare documents
from all market participants such that this confusion is eliminated.

This Settlement Disclosure is the same form for all originators, however it is completed differently
depending on the type of originator: a broker, a mortgage banker or a bank. On this point, the CFPB
should be vigilant in requiring lenders, credit unions and banks, which act in the capacity of brokering a
loan, follow the loan origination and other rules applicable to any entity that brokers a loan. We
believe the CFPB should increase market understanding of this legal requirement.

We would like to emphasize the importance of giving specific direction to the industry professionals
with very little room for interpretation to eliminate inconsistencies.

TOPIC5 RECORDKEEPING AND DATA COLLECTION

Most small business’s keep their files in paper and pdf format. There would be a significant cost to store
files into a machine readable format.

! The Effect of Mortgage Broker Compensation Disclosures on Consumers and Competition: A
Controlled Experiment; James M. Lacko and Janis K. Pappalardo February 2004

Everyone that has interest in the transaction should maintain supporting business records. The CFPB
should work with the state regulatory agencies to ensure a uniform record keeping process.

TOPIC 6 ANNUAL PERCENTAGE RATE

Very few consumers understand what APR means. Many have mistakenly seen the figure on the TIL
disclosure and assumed it was their interest rate. Others assume it is the actual interest rate rather than the
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Note rate. Most simply ignore it. Consumers do not realize that they are being presented different loan
terms that produce a different APR. It is very common to see APRs on different loan-to-value ratios that
have dramatic variances since lower loan-to-values do not have mortgage insurance. Consumers

are not aware of how this affects the APR. Consumers hear an advertisement for a low APR and don’t
realize that a shorter term produces a lower APR. Adjustable-rate mortgages can produce an APR that
does not align to what borrowers may eventually pay. Even loan size can affect the APR. Low loan
amounts can easily trigger HOEPA violations. If CFPB removes exclusions, more loans will fall into the
violation category, which could affect state law. For example inclusion of escrows in high closing costs
states could have an impact on consumers applying for smaller loan amount mortgages.

The majority of small mortgage broker offices utilize software such as Calyx. Changes to the software are
generally included in the annual fee, for now. It is possible with all of the changes that have taken place,
we will begin to see increased fees. The change of APR fees will cause the wholesale lenders to
reprogram and retrain. This process will take time, money and staff, which will ultimately be passed on to
the consumer.

TOPIC 7 IMPACT ON THE COST OF BUSINESS CREDIT

Residential mortgage originators generally do not give loans for business purposes. Our guidelines do not
allow for start up business loans, nor do we have the ability to get a loan for our start up business. Small
banks are the primary source of small business loans.

Thank you for the putting together the panel of small business representatives and allowing us to give you
feedback and ideas that affect our day to day activities and our consumers. We truly appreciate and thank
you for the opportunity. | look forward to continuing to work with the Consumer Financial Protection
Bureau in its mission to protect the consumer and support small business.

Sincerely,

KKAY A CLELAND

CMC, CRMS, CML, CFS, Lending Integrity Seal, Military Specialist- www.usacares.org
NMLS #265374, CO#100026748

Regulated by the Division of Real Estate

NAMB Board of Directors and 2012 Membership Chair

CO Association of Mortgage Professional Board of Directors KC

Mortgage LLC, #374307, A Colorado Small Business Cell:

720-670-0124, Efax: 720-306-3213

kay@kcmortgagecolorado.com

www.kcmortgagecolorado.com
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Residential

March 15, 2012

Mr. Dan Sokolov

Small Business Review Panel Chairman
Consumer Financial Protection Bureau
1801 L St. NW

Washington, D.C. 20036

Re: TILA-RESPA Integration Small Business Review Panel
Dear Mr. Sokolov,

| would like to begin by saying that | appreciate the Bureau’s efforts on this issue, asking good
questions, having concern for small business and consumers. As | said in my closing remarks on
Tuesday, the task in front of you is significant. My comments are brief and will follow my PowerPoint
presentation.

Topic 1: Integrated Initial and Closing Disclosure

The GFE and HUD-1 documents that our company uses have been computer generated for a
number of years. That process only continues to improve. The costs that we will incur when this
next integration occurs will be similar to the costs incurred when the last GFE changes took effect in
January 1, 2010. Training staff, IT man hours and BETA testing all add up. Then there is the
software cost which again will be small in some cases, but not all. As | mentioned, our costs were in
the range of $85,000 to $100,000 and | would anticipate the costs for the next revision will be
similar.

Once the last changes were made, we discovered many different interpretations on relevant issues
which were discussed in HUD’s FAQs. You can't anticipate every problem that will occur when
writing regulations and drafting forms but it would seem to be in everyone's interest for the CFPB to
implement clear regulations and FAQs that anticipate as best as possible the unintended problems
that may occur. Working closely with consumers and small business can help to resolve in advance
many of the problems that might occur. Our experience has shown that allowing for a 12 to 18
month period for these regulations to go into effect should help in overcoming unintended
consequences.

The GFE should have a comparable worksheet that works in harmony with the GFE itself. Our
experience has also shown that consumers aren’t necessarily shopping lenders; they are shopping
loan programs that meet their needs. Additional changes need to be made to the TIP, Total Interest
Percentage, and the ACF, Average Cost of Funds. Our experience with consumers has been that
they like transparency rather than too much paperwork or long explanations. The TIP and ACF as
currently drafted will confuse borrowers, eliminating the opportunity for consumers to a have a
comfortable and seamless transaction. | would also suggest as to the GFE that it would be easier if
the HUD-1 disclosure continues to use the HUD-1 section numbers as they exist today. Hence,

70



instead of the GFE using letters, such as A for origination charges, it uses Section 800. This would
enable the consumer to match their GFE to the HUD-1 they are receiving. The worksheet should
also use the numbers as well. That would allow the consumer to match the worksheet with their
GFE. Aworksheet for estimates is needed and should be a universal document.

Topic 2: Definition of Loan Application

Under the current definition of a loan application, the 7th item has been the Executed Purchase
Agreement. Additionally it includes letters of credit explanations, further verification of cash on hand,
and other issues regarding documentation for credit decisions. Under the current GFE structure a
GFE produced by the lender is subject to the 10% tolerances. The lender has the ability to make
changes if they qualify under the Changed Circumstances. Under the current guidelines, the 7th
item(s) allows the lender to produce an accurate GFE. The Executed Purchase Agreement and the
ability to have further questions regarding credit history, cash on hand, employment, etc is critical to
the loan application and the tolerances that are triggered when a GFE is done.

If you took the current GFE and created an Estimate Worksheet using the same version of the
proposed GFE, then the six items proposed for the loan application would be acceptable. The
Worksheet GFE would say have that title across the top, it would not trigger any tolerance issues,
and it would give both the lender and the customer an opportunity to review various loan products
regarding an amount the customer qualifies for, not what they are hoping to buy. The consumer
would be required to sign the Worksheets and they would become part of the permanent file. The
consumer would get better information and the lender would be protected from the tolerance
triggers that could prove costly later in the process.

Topic 3: Changes in the Settlement Costs/Redisclosures

Lender affiliates have no more control over their cost structures than non-affiliated lender service

providers.. In most states, the fees for these service providers, such as title insurance companies,
are fixed due to competition or state regulation. Having a zero tolerance for lender affiliates would
create an uneven field among service providers..

Additionally a zero tolerance could lead to a revival of "packaging", which was considered for years
and rejected for a number of reasons before the new GFE went into effect. Packaging benefits the
large lenders and it has the potential of putting the small lenders out of business. The large lender
and the service companies they select would be able to create service packages at a price they
dictate. However, the smaller lenders and their service providers would not be able to compete with
these apparent economies of scale and market power. Once that occurs, and history in America has
proved this time and time again, competition is reduced and the consumer ultimately pays a higher
price. Leaving tolerances in its current form works very well for all companies and most important it
works well for the consumers.

Terminology is the area of the proposed Settlement Cost form that will create the most confusion
and the most expense. Using the proposed system of letters, both on the GFE and the HUD-1,
rather than the proven and well working process of the numbering system currently in pace, will
cause software changes costing in excess of $100,000, which is burdensome on small businesses.
. The lender then has to do retraining, expend IT time and do BETA testing. This added work will
create at the very least another $100,000 in costs. If the current numbering system used on the
HUD-1 is placed on the GFE, the consumer will be better able to compare the two at closing. Our
experience has taught us that the less changes made to the simple parts, the better the consumer
likes it.
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Topic 4: Providing Settlement Disclosures

Of all the proposed changes by the Bureau, this change has the potential of creating more
problems at closing than the proposal will cure. Allow me to expand. First, when the closing is in
motion, consumers want to move in today. Requiring that the consumer receive the Settlement
Disclosure three days in advance will frustrate the borrowers at a critical time in this stressful
process.

Second, the lender and the settlement agent will now handle the file at least one additional time for
the early settlement statement. Lenders and settlement agents will have to determine if current
staffing levels will be able to handle the additional requirement. The lender and settlement agent
may have to train and add staff to meet these deadlines. This new requirement will create a market
where small business could be priced out because of increased staff costs.

Under this added requirement, if the buyer and seller disagree, the lender will have to handle the
file again, produce new settlement disclosures, and then everyone wait another three days. In the
consumer’s case, six days is a long time to close once you have all explanations in at final
underwriting and then having to reclose twice...not to mention what APR changes you might have.

Topic 5: Recordkeeping and Data Collection

The Bureau's consideration of a carve out concerning this issue for small entities is commendable.
However, there is a problem with that proposal. Software providers will have to make their software
products Machine-Readable. Small entities are going to be required by large lenders to whom the
loans are sold to have these capabilities. The same will be true for the settlement agents and the
underwriters used by the respective companies. | could not begin to estimate the cost of this
change, but it is likely to be around $150,000. Currently the lender and settlement agent keep their
respective versions of the file, but experience tells us that the lender keeps the entire record of the
transaction.

Topic 6: Annual Percentage Rate

This part of the transaction has worked well for lenders for years. Experience tells us that this type
of change will create software reprograming and further confusion for the consumer. It is a critical
part of the process and the current process works. This should not change. Just the software and
training costs alone make this change very expensive, again probably in the neighborhood of
$100,000.

Topic 7: Impact on the Cost of Business Credit

Business credit today is one of the hardest, if not the hardest type of credit to obtain today. Investor
guidelines don't allow today's cash out refi's due to uncertainty as to continued employment, an
inability to verify income, the uncertainty as to the effect upon the consumer's credit and the lack of
control on how the cash will be used. These loans are better left to Community Banks and Credit
Unions.

Closing:

| applaud the efforts of the CFPB regarding mortgage issues and thank the CFPB for allowing us to
be a part of your panel. | found the experience informative and very positive. The staff of the CFPB
have been attentive and expressed a willingness to discuss all parts of an issue. | went away from
the process knowing more about how regulation occurs..
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The comments of the panel should be followed....we are the people on the ground working with
consumers all day. As | stated two problems exist with transparency, you either get to little, or too
much. | would request the CFPB to look at the issues closely and refer to the panel and their
comments for the best methods for the TILA-RESPA Integrated Rulemaking.

Best Regards,
Kevinw M. Breeland,

Kevin M. Breeland, CMB

Senior Loan Officer, Production Manager
Residential Mortgage, LLC

100 Calais Dr

Anchorage, Alaska 99503
breelandk@residentialmtg.com
843-709-3600
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Bay-Vanguard
Federal Savings Bank

March 16, 2012

By electronic delivery to:
Dan.Sokolov@cfpb.gov

Mr. Dan Sokolov

Deputy Associate Director

Research, Markets & Regulations Division
Consumer Financial Protection Bureau
1700 G Street, N.W.,

Washington, D.C. 20006

Re: Comments of Small Entity Representative Carolyn Mroz to the small business review panel for
the rule making to integrate the RESPA-TILA disclosures

Mr. Sokolov:

| appreciate having the opportunity to serve as a small entity representative (SER) to the Small Business
Regulatory Enforcement Fairness Act Review Panel (SBREFA Panel) assembled to provide input on the
costs and benefits of proposals to integrate the disclosures required by the Truth-in-Lending Act (TILA)
and the Real Estate Settlement Procedures Act (RESPA). | would like to begin by commending the
Bureau’s staff, and particularly Mr. Ben Olsen, for conducting an outstanding outreach meeting on March
6, 2012 that brought together a diverse group of stakeholders and encouraged broad input from each of
us. As requested at the close of the meeting, | offer the following written comments about the proposals
under consideration.

I am the President and Chief Executive Officer of Bay-Vanguard FSB, a federal savings bank founded in
1873 that is headquartered in Baltimore, Maryland. Bay-Vanguard currently has an asset size of $147
million, operates four branches in the Baltimore metropolitan area, and has 35 full-time employees. Bay-
Vanguard is a full-service, community-oriented financial institution dedicated to serving the banking needs
of consumers and businesses within our market area. We originate fixed and adjustable rate mortgage
loans, construction loans, and home equity loans and lines of credit. | have worked in a variety of
positions at the bank since 1972, including almost 15 as a loan officer, and assumed the position of
President and Chief Executive Officer in 1982,

In addition, | serve as Bay-Vanguard's Chief Compliance Officer, overseeing the bank’s compliance with
all consumer protection regulations with the help of members of the bank’s Compliance Committee, a
committee made up of senior officers responsible for lending, deposits, operations, human resources, and
our controller. Together we work to understand the requirements of applicable regulations and to
implement policies, procedures, and controls to ensure that our operations comply with supervisory
expectations. Thus, I am keenly aware of our compliance obligations and am also responsible for
overseeing all change management. | understand the time and effort required implement regulatory
changes — the changes to forms, systems, policies, and procedures necessary to comply with a new or
modified regulatory requirement as well as the employee training, monitoring and auditing required to
ensure that bank has successfully navigated the change.

www.bayvanguard.com
7114 North Point Road, Baltimore, Maryland 21219
(410) 477-5000 - SINCE 1873 + Fax (410) 477-1020 enbEn
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| appreciate how each regulatory change siphons time and resources from lending and deposit
operations, impeding our ability to serve our customers and to help the Baitimore metropolitan area
recover from the recession. In addition, | have concerns about its impact on my employees who chose the
banking field because they wanted to work with customers to help them meet their financial needs and
goals, but who are increasingly frustrated by the time they must spend studying new regulations and
determining how each one will impact our products, services, and operations. My loan officers and loan
administrative staff are the most discouraged. They have struggled since 2008 to keep pace with a
seemingly never-ending stream of poorly coordinated and often conflicting mortgage-related regulatory
proposals, and anticipate even more change as the Bureau implements the requirements of Title XIV of
the Dodd-Frank Wall Street Reform and Consumer Protection Act {Dodd-Frank Act). As my chief loan
officer reports, it used to be fun to help a customer with a mortgage loan — a home purchase is such an
exciting and significant milestone in life — but today's regulatery uncertainty and the fear of making a
mistake have changed the focus from helping the consumer understand and navigate the process to a
fixation on rules, forms and procedures.

My concern about the impact of regulatory change — and particularly the level and lack of coordination of
change applicable to mortgage lending — was the impetus for my agreement to serve as a SER. | am
cautiously optimistic that the SBREFA process offers the opportunity for the Bureau to gather qualitative
and quantitative information about the impact of a proposed regulatory change on small entities and on
the availability and cost of credit, | firmly believe that this information can help the Bureau propose
regulatory amendments that achieve statutory consumer protection goals in the least burdensome
manner.

However, | also want to express my frustration with the timetable established for SER participation. |
received a phone call inviting me to serve as a SER on February 17, 2012. A few days later, | received an
email with additional information about the SBREFA process and the convening meeting which was
scheduled less than two weeks later. With the many work-related demands on my time and that of my
staff, the time provided was inadequate to permit a thorough review of the proposed alternatives being
considered, to consider the ramifications of each, and to try to gauge their potential impact on our
compliance costs and martgage lending operations.

For the SBREFA process to improve rulemaking and to reduce regulatory burden on small entities, | firmly
believe that the Bureau must provide SERs with more time to prepare for the initial meeting. Given
additional time, for example, | could have spent more time consulting with my staff about required policy
and process changes and our third-party vendors about anticipated software and system changes.
Similarly, additional time would have permitted me to have conversations with other mortgage market
participants that might have surfaced additional issues - and perhaps less burdensome alternatives — for
consideration by the Bureau.

| encourage the Bureau to scheduie follow-up meetings with SERs. These follow-up conversations could
occur via conference call and need not consume an entire day, but they would permit the discussion to
delve further into the proposed alternatives and to identify issues for which additional discussion and data
is needed. Also, extending SER participation over a longer period would facilitate greater interaction
between SERs, increasing opportunities to reach consensus on a regulatory framework that will work for
consumers and small entities.

That being said, | offer the following supplemental responses to the items discussed at the convening

meeting. In addition, appended to my comments are general responses and cost estimates from other
bankers engaged in mortgage origination activities at banks with assets under $175 million

1. Description of our implementation process integrated TILA-RESPA disclosures and
estimate of time required to complete each step.
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As noted above, | do not have quantitative data about costs incurred to comply with the 2008 RESPA
rule, but I can describe the steps we took to implement those changes and the hours of staff time
consumed. | anticipate that the steps and time required to implement the integrated disclosures will be
similar to that experience. Please note that my lending staff consists of three loan officers, two loan
processors, and two loan servicing employeses.

* Review and analysis of the regulatory changes: 10 hours
My Senior Vice President for Lending, Jeffrey Collier, and I each will spend 4-5 hours
reading and taking notes about the Federal Ragister notice announcing the final rules
and any summaries provided.

* Discussion about impact on bank operations: 8 houts
Jeff and | will mest for at least 2 hours discussing how the bank will comply and
identifying required changes to forms, policy and procedure. In addition, Jeff will have
discussions with lenders and loan administration staff, adding at least 2 more hours to
time spent determining the rule changes impact on operations. Fi nally, Jeff will have
multiple telephone conversations totaling at least 2 hours with representatives of
LaserPro/Harland Financial Services, the vendor that provides our loan processing
software. As was noted during the outreach meeting, informal and preiiminary reports
from software vendors suggest that the costs for processing software services may
increase by as much as 20% to pay for the added costs of implementing the new rules.
LaserPro has not provided us with an estimate of their anticipated price increase, but
there has been no suggestion that they will absorb these costs and not pass them on to
their customers.

* Revision of policy and procedure: 4 hours
I will make changes and additions to bank procedures and policy; Jeff will review my
changes. Then the revised policy will be emailed to the Board of Directors for review,
discussion, and adoption at the next Board mesting.

* Software review and set-up: 2 hours
Although we will rely on LaserPro's compliance guarantee that the new disclosures
comply with the amended rules, Jeff and the loan administration staff will spend at least 2
hours installing and setting up the loan documentation and processing software.

* Employee training: 16 hours
This figure includes seminars attended or training materials reviewed by me and or Jeff
as well training about the new rules we provide to the lending staff.

*  Monitoring/testing: 2-3 hours
This testing is in addition to our usual compliance auditing; it is to ensure that our
employees understand the new forms and procedures and to identify necessary "tweaks”
are made.

Total employee time expended on implementation: 43 hours.

Each year we calculate the bank’s costs to generate a mortgage loan in order to evaluate our processing
fees. Obviously, time spent on RESPA-TILA implementation — hours lost to income-producing activities
among a staff of only 35 full ime employees — will be factored into that evaluation and will have to be
passed on to our customers in the form of increased processing fees. Without knowing the amount of
LaserPro's fee increase, we estimate that our loan processing fee will need to be increased by at least
$25.00.

2. Estimates of burden imposed by restrictions on charging higher settlements than initially
disclosed
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To comply with the 2008 RESPA rule’s tolerances, Jeff and | worked extensively with our settiement
attorneys to make sure that they provided us with accurate settlement charges and understood the
consequences of exceeding them. We recognized that due to the limited number of mortgages we
originate, tolerance errors could quickly srode the income we earned from mortgage originations. |
estimate that Jeff and | spent at least five hours reviewing and discussing these issues with our
settlement attorney, but as a result of this effort, we have not had to re-issue a GFE except in those
instances in which one of the exceptions to the rule applies. A decision to extend the zero tolerance rule
1o any company selected from a list of service providers selected by the lender would require similar
expenditures of time for each, and | would not support it.

3. Concerns about changes to the definition of an “Application”

As discussed at length during the meeting, the definition of an “application” is extremely important as it
triggers the application of RESPA- TILA rules and potential liabilities. Bay-Vanguard, like all other
community banks, serves as a financial counselor to the communities we serve. In my experience, our
customers do not shop for a mortgage loan; they come to Bay-Vanguard because they have a
relationship with us and trust us to help them through the mortgage lending process fairly and
responsively. Care must be taken to ensure that rules on what constitutes “receipt of an application” do
not limit our ability to provide advice and information to a prospective customer.

For example, in an initial meeting with a customer, our loan officers ars likely to provide information on
three or four different mortgage products, calculating possible principal and interest payments and
estimating the total interest payments over the life of the loan and discussing the pros and cons of each
mortgage option. The technical expertise that it now takes to prepare a Good Faith Estimate (GFE) — and
the potential liability that attaches to the initial mortgage disclosures — means that, once staff time and
systems costs are calculated, each GFE costs between $200 and $300 to produce. If we must complete a
GFE for each loan option discussed with a customer, our lenders would be discouraged from having
these discussions and consumers would be deprived of valuable early information about their options.

| hope that the rules promulgated by the Bureau ensure that lenders may communicate freely with
consumers making early inquiries about their mortgage financing options. As discussed at the meeting, |
urge the Bureau to allow lenders the freedom to provide to consumers an unofficial worksheet (clearly
marked as such) that advises the consumers about general mortgage or refinance options and provides
examples of principal and interest calculations that may be used for general com parisons and allow them
to make the long-term determinations that lead to more formal ioan application decisions. | would be
happy to share more insights on how such a worksheet could be structured and used so as to avoid
deceiving consumers to believing that they are committed to a particular lender or course of action.

4. Concerns about the proposed timing of the settlement disclosure

As stated at the meeting, requiring three business days to elapse between the date the Settlement
Disclosure is provided and the closing could have negative consequences for the consumer and the
lender. In my experience, many of the settlement charges are subject to change within the three days
before closing and the events giving rise to these changes are beyond our control ~ for example, the
appraisal may not be completed until just before closing and may require settlement charge adjustments,
or issues that arise during the walk-through of a property may affect the settlement. Like the vast majority
of SERs that addressed this issue, | strongly oppose a three day time period and urge the Bureau to
require no longer than a 24-hour delay between issuance of the Settlement Disclosure and closing.

5. Concerns with record keeping and data collection requirements
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I note that there was some confusion in the hearing about what was meant by “standard, machine
readable, elsctronic formats.” By “machine readable,” | now understand that the Bureau is referring to
keeping records in documents that are encoded in a standard format that will allow stored information to
be recognized and retrieved automatically by a user's browser. Bay-Vanguard, like others | have asked,
does not have this technology. Our cempleted but un-executed loan documents are stored electronically
by LaserPro, and executed paper copies are maintained in paper files. If the Bureau requires “machine
readable” formats for record keeping and collection, the costs associated with this rulemaking will clearly
multiply.

Conclusion

At the conclusion of the outreach meeting, | appreciated having the opportunity to provide suggestions to
the Bureau on matters that would ease compliance for small entities. | repeat my suggestions here and
state my support for some mentioned by others. First, | urge the Bureau to provide a long implementation
period — at least 12 to 18 months — between announcement of the final rule and the compliance date.
Second, even after the compliance dats, | urge the Bureau and the prudential regulators to refrain from
assigning penalties for errors that occur during the first 6-months, enabling the industry to identify errors
and system issues without fear of liability. Finally, at the end of this 6-month period, | urge the Bureau to
re-convene the SERs for a meeting to discuss their experiences and to identify any unintended
consequences that negatively affect them.

Thank you again for the opportunity to provide small entity input on this important regulatory change.
Please feel free to contact me at cmroz@bayvanguard.com or 410-477-5000 ext. 24 if you have any
additional questions.

Respectfuily submitted,

Carclyn Mroz
President & Chief Executive Officer
Bay-Vanguard FSB

Ce. Jennifer Smith, SBA Office of Advocacy
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Appendix
Comments of other Small Institutions

From a compliance officer shared by four institutions, each under $75 million in assets:

“One other thing | would like to point out (and would like this to remain as anonymous as
possible) is the effect that the constant reg changes is having on older loan officers (and the
fact that | would guess the average LO at smaller community bank is older than at bigger
banks). The LOs just have a hard time keeping up and keeping requiremsnts

straight. Community bankers are losing a lot of good LOs who just “don't see the fun in work
anymore”. | am aiso seeing a real problem in banks ability to attract high quality LOs. The
cost of losing an experienced LO with deep ties to the community is Impossible to
estimate.” (emphasis added)

Responding to questions about the anticipated impact of requiring the lender to deliver the
integrated settlement disclosure, “[I]t is already nearly impossible for the lender to handle
intake and compliance responsibilities (only one of the banks has a loan processor who
doubles as a secretary and a teller).” (emphasis added)

On the need for clear rules, *| de not like fags that circumvent the reg making process, but
without them you end up with each examiner making up their own answers and sometimes,
you end up with HUDs answer conflicting with your examiners interpretation, and who is a
small bank going to aim to please? Whatever the whims of the local examiner are. Banks
just cannot be subject to ever changing expectations. How can we send 2 memo out
one day and then the next say ignore that last memo and foilow different rules. It makes
compliance look foolish and does not help with our already strained relationship with LOs."
(emphasis added)

From a loan officer and vice president, of a commercial, mortgage, & consumer lending
department of a bank with $162 in assets:

On the cost to implement the 2010 required changes to the GFE and HUD-1 Settlement
Statement:

o Vendor and Software costs:
“Our vendor ate the costs of upgrading to new 2010 changes. However, the
vendor operates two doc prep systems and has warned that more changes
would likely cause them to drop one system (the one we use) and migrate
everyone to the newest system, which of course is estimated at 50% more
cost to our bank with lower ratings on accuracy and efficiency.”
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o Fees paid to attend training seminars
“Estimated at $15,000, including travel, for the 2010 changes.”

o Estimates of compliance or loan officer hours spent trying to understand the required
regulatory changes
“Estimated at 800 total hours spent by compliance officer and department
head in studying and learning the changes and 150 hours in developing new
procedures,”

o Estimates of loan administration staff training time/costs
“Estimated at 40 hours per loan officer and 20 hours per loan processor —
240 total.”

* Do you anticipate the costs to implement RESPA-TILA integration to be comparable to those
incurred in 20107?
o "We anticipate costs for hours spent will be approximately 10% higher with similar
total hours spent adapting to the changes.”

o “Changes in 2010 did not include any free training to small banks, and we do not
anticipate they will offer any future free training. However, if our vendor drops the
current doc prep system we use and forces us to purchase a new system at much
higher costs (est. 50% more); we hope some program training would be included.
However, in the past this training was limited only to how to use their system, not for
compliance issues.”

o "We currently do not have a document imaging system. Given the system that is
being proposed where one could index specific document fields, we could be talking
many thousands of dollars in equipment and software systems in addition to the
certain need to hire additional staff. This cost would either drive banks out of the
business or dramatically increase the cost to consumers.”

*  Responding to questions about the anticipated impact of requiring the lender to deliver the
integrated settlement disclosure,

o “This is how we currently operate for the vast majority of our mortgage loans. Our
lenders prepare all settlement documents and cenduct the closing. In fact, we have
gained favor among the attorneys who nearly refuse to prepare the settlement
documents. We would not need to hire additional staff or significantly change our
procedures. However, due to the complexity of the settlement documents, we
have seen the attorneys increase their costs charged to consumers by about
30% per transaction. Their rationale is that it takes them more time to
review/approve the settlement documents and explain or reassure the
documents accuracy to their clients.” (emphasis added)

From the compliance officer of a $74 million dollar bank:

“Our bank did not have a dedicated role of a Compliance Officer until late 2012... That is a direct
cost of implementing RESPA."
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Appendix B
List of Materials Shared with SERs

Materials Circulated in Advance of Panel Outreach Meeting:
e Outline of Proposals under Consideration and Alternatives Considered
e Discussion Issues for Small Entity Representatives
e Fact Sheet: Small Business Review Panel Process

Panel Outreach Meeting Materials:
e PowerPoint slides
e Copies of Loan Estimate and Settlement Disclosure prototypes tested in Austin, Texas, in
February 2012
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Appendix C-1
Outline of Proposals Under Consideration and Alternatives Considered

[See attached]
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February 21, 2012

SMALL BUSINESS REVIEW PANEL FOR
TILA-RESPA INTEGRATION RULEMAKING

OUTLINE OF PROPOSALS UNDER CONSIDERATION AND
ALTERNATIVES CONSIDERED

I. INTRODUCTION

e For more than thirty-five years, two Federal laws (the Truth in Lending Act or “TILA,” and the
Real Estate Settlement Procedures Act or “RESPA”) have required lenders and settlement agents
to give to consumers who take out a mortgage loan different but overlapping disclosure forms
regarding the loan’s terms and costs.* This duplication has long been recognized as inefficient
and confusing for consumers and industry. As required by the Dodd-Frank Wall Street Reform
and Consumer Protection Act (Pub. L. 111-203, approved July 21, 2010) (“Dodd-Frank Act”),?
the Consumer Financial Protection Bureau (“CFPB”) is proposing to resolve this problem by
combining the disclosures. The Dodd-Frank Act establishes two goals for the consolidation: to
improve consumer understanding of mortgage loan transactions; and to facilitate industry
compliance with TILA and RESPA.

e The CFPB has prepared this summary of the proposals under consideration to assist the Small
Business Review Panel convened under the Small Business Regulatory Enforcement Fairness
Act (or “SBREFA”) and the small entities that advise that panel. The summary serves to
facilitate the SBREFA panel process and, accordingly, focuses in part on the benefits and costs
of the proposals under consideration for small entities. It is important to note, however, that the
proposals under consideration are expected to have substantial benefits for consumers. Some
examples of potential consumer benefits are provided in this summary for context, but these
examples are not exhaustive and are intended to be illustrative only.

0 The CFPB has been working on redesigning the disclosure forms to make them simpler
and more comprehensible, and the design of prototype forms under consideration has
been refined to incorporate extensive consumer and industry feedback gathered through
online tools and one-on-one testing across the country. By conveying information on key
loan terms clearly, the redesigned disclosure forms may improve the ability of consumers
to shop for and compare mortgage terms across loan offers and improve their

L TILA (Pub. L. 90-321, approved May 29, 1968; 82 Stat. 146) is codified at 15 U.S.C. 1601 et seq.
(http://143.231.180.80/view.xhtml?path=/title15/chapter4l).

RESPA (Pub. L. 93-533, approved December 22, 1974; 88 Stat. 1724) is codified at 12 U.S.C. 2601-2617
(http://143.231.180.80/view.xhtml?path=/title12/chapter27).

2 Dodd-Frank Act, secs. 1032(f), 1098, and 1100A (http://www.gpo.gov/fdsys/pka/PLAW-111publ203/pdf/PLAW-
111publ203.pdf). Also attached as Attachment A.
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understanding of mortgage loan transactions.

0 The proposals under consideration would also seek to improve borrowers’ ability to shop
by more clearly delineating between estimates regulated by TILA and RESPA and non-
binding preapplication estimates.

o0 Further, the proposals under consideration may reduce the magnitude and frequency of
changes in costs between application and closing and may decrease the likelihood that
consumers will face unexpected changes in costs due to “bait and switch” tactics.

Consistent with SBREFA, this summary provides a preliminary, qualitative assessment of the
potential benefits and costs to the types of small businesses that would be subject to the
proposals under consideration—namely, mortgage lenders (such as community banks and credit
unions), mortgage brokers, and settlement agents. Drawing in part on information gained
through the SBREFA panel process, the CFPB will publish with the proposed rule more
extensive analysis of the benefits and costs to consumers and firms and of the impacts on small
entities specifically.

The integration of TILA and RESPA mortgage disclosure forms follows on the 2008 revisions
by the Department of Housing and Urban Development (“HUD”) to the RESPA rules and
disclosure forms (*2008 RESPA rule”), which took effect in 2010. Some of the objectives of
that rule and the CFPB’s proposals under consideration are broadly similar. However, the details
of the 2008 RESPA rule and the CFPB’s proposals under consideration differ substantially and
occur in very different contexts. Thus, although HUD conducted an extensive analysis to
forecast the effects of the 2008 rule, it is difficult to extrapolate the effects of the CFPB’s
proposals under consideration based on that earlier forecast.’

o For example, though the 2008 RESPA rule substantially modified the GFE and HUD-
1 forms to be more similar to one another, the revisions were less extensive than the
integration of the TILA and RESPA forms mandated by the Dodd-Frank Act. At the
same time, the 2008 RESPA rule did not reduce the number of disclosure forms
provided, which the proposals under consideration would do.

0 The 2008 RESPA rule also imposed for the first time limitations on increases in the
settlement costs estimated in the GFE. In contrast, the proposals under consideration
would tighten those limitations somewhat under limited circumstances.

o0 HUD also necessarily made strong assumptions in forecasting the 2008 RESPA rule’s
effects and noted that, in some instances, the effects were unknown.* Several

® The estimated impacts of the 2008 RESPA rule are discussed in detail in HUD’s RESPA Regulatory Impact Analysis
and Initial Regulatory Flexibility Analysis, FR-5180-F-02 (the “HUD Impact Analysis”)
(http://www.hud.gov/offices/hsg/ramh/res/impactanalysis.pdf).

* For example, referring to the time cost of employees learning new loan origination software, HUD stated: “The actual
amount of time required to familiarize oneself with the new software is unknown.” HUD Impact Analysis, p. 6-39. HUD
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questions that the CFPB is posing to the small entity representatives (SERs)® are
intended to gauge the actual costs of the changes small entities made following the
2008 RESPA rule. The CFPB will consider any specific information that the SERS
are able to provide in estimating the potential costs to small entities of implementing
the proposals under consideration.

o Finally, the earlier HUD forecast could not account for changes in the industry that
have occurred since 2008, including changes that occurred in the course of
implementing the 2008 RESPA rule itself. For example, to the extent that the 2008
RESPA rule prompted more lenders to move to electronic recordkeeping or
automated compliance systems, their implementation costs for the proposals now
under consideration by the CFPB could be significantly different than for
implementation of the earlier rule. Moreover, lenders’ experiences with the current
tolerance framework may affect the amount of legal advice they seek regarding
further revisions to tolerances. Several questions that the CFPB is posing to the SERS
are intended to gauge changes that have occurred since the 2008 RESPA rule and
their impact on implementation of the proposals under consideration.

The CFPB thus has considered the HUD Impact Analysis and used it to help inform the CFPB’s own
preliminary analysis and the questions for the SERs. However, for the reasons discussed above, the
CFPB does not believe the HUD Impact Analysis necessarily forecasts the potential costs and
benefits to SERs from the proposals now under consideration.

1. STATEMENT OF OBJECTIVES AND LEGAL BASIS

e The Dodd-Frank Act requires the CFPB to propose rules and forms combining certain TILA and
RESPA disclosures for loans subject to either law or to both laws by July 21, 2012. The CFPB
plans to meet this mandate by proposing amendments to Regulation X, which implements
RESPA, and Regulation Z, which implements TILA.°

o0 In connection with any closed-end credit transaction secured by a consumer’s dwelling
and subject to RESPA, TILA and Regulation Z require creditors to provide good faith
estimates of loan terms (such as the annual percentage rate or “APR”) within three
business days after receiving the consumer’s mortgage application (the “early TIL”). If

similarly stated that the amount of legal services required and cost of training employees on the new GFE was unknown.
Id. at pp. 6-40 and 6-41.

® Questions designed to assist SERs in participating in the SBREFA panel process are set out in a separate document
entitled “Discussion Issues for Small Entity Representatives.”

® Regulation X is codified in 12 CFR part 1024 (http:/ecfr.gpoaccess.gov/cgi/t/text/text-
idx?c=ecfr&sid=527bcc8f016e5c387a75a560fd8841e9&rgn=divb&view=text&node=12:8.0.2.14.17&idno=12).

Regulation Z is codified in 12 CFR part 1026 (http://ecfr.gpoaccess.gov/cqgi/t/text/text-
idx?c=ecfr&sid=b77bada55e2cc08bf5cc69ad5413a536&rgn=divS&view=text&node=12:8.0.2.14.18&idno=12).
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the APR on the early TIL becomes inaccurate, TILA requires the creditor to provide a
corrected disclosure at least three business days before closing (the “final TIL”). In
certain circumstances, TILA imposes civil liability for violations of these disclosure
requirements and provides for administrative enforcement by appropriate agencies,
including the CFPB.

In connection with any federally related mortgage loan,” RESPA and Regulation X
require that lenders provide a good faith estimate of the amount or range of charges for
certain settlement services the borrower is likely to incur in connection with the
settlement (such as fees for an appraisal or a title search) and related loan information
within three days after receiving the consumer’s application (the “Good Faith Estimate”
or “GFE”). RESPA also requires that “the person conducting the settlement” (typically
the settlement or closing agent) provide the consumer with a completed, itemized
statement of settlement charges at or before consummation of the loan (the “HUD-1
settlement statement”). RESPA does not impose civil liability for violations of these
disclosure requirements, but administrative enforcement by appropriate agencies is
available.

The CFPB is planning to combine the disclosures that consumers receive shortly after
application (the early TIL and the GFE) and the disclosures that consumers receive at or
before closing (the final TIL and the HUD-1 settlement statement). The proposals under
consideration by the CFPB would apply only to closed-end credit transactions (i.e., home
equity lines would not be covered) and would not apply to reverse mortgages.

The Dodd-Frank Act also made several amendments to the disclosure requirements in TILA and
RESPA. In particular, the Dodd-Frank Act amended TILA to require the creditor to disclose in
the early and final TIL the aggregate amount of settlement charges provided in connection with
the loan, which was previously disclosed only by the settlement agent in the RESPA-required
HUD-1 settlement statement.

OUTLINE OF PROPOSALS UNDER CONSIDERATION

Integrated TILA and RESPA Disclosures

Through extensive one-on-one testing and online feedback from consumers and industry, the
CFPB is developing simpler, integrated disclosure forms that may help consumers to better
understand mortgage transactions and to select the loan that best fits their needs.

0 The “Loan Estimate” would be provided within three business days after application and

replace the early TIL and GFE. This disclosure would summarize the key loan terms and
estimated loan and settlement costs for consumers and can be used by consumers to

" RESPA defines “federally related mortgage loan” broadly to encompass virtually any purchase money or refinance loan
that is secured by a first or subordinate lien on residential real property designed principally for the occupancy of from
one to four families.
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compare different loans. See Attachments B-1 and B-2 for alternative prototypes.®

0 The “Settlement Disclosure” would be provided to consumers prior to the closing of the
loan transaction and replace the final TIL and HUD-1. In addition to summarizing the
final loan terms and costs, this disclosure would provide consumers with a detailed
accounting of the transaction. See Attachments C-1 and C-2 for alternative prototypes.®

e The CFPB has conducted one-on-one testing of the forms in 8 cities across the country with
more than 75 consumers and more than 15 industry participants.’® In addition, the CFPB’s
Know Before You Owe website has received over 27,000 remarks on the prototype
disclosures.™* After each round of testing and online input, the CFPB has used the feedback to
refine and improve the forms.

e TILA authorizes the CFPB to publish model forms for the TILA disclosures. In contrast,
RESPA authorizes the CFPB to require the use of standard forms (e.g., the prescribed GFE and
HUD-1 settlement statement forms). Model forms benefit lenders by providing them with safe
harbors for complying with disclosure obligations, while preserving flexibility for lenders to vary
from the model so long as they adhere to the regulation. Standard forms allow less flexibility for
lenders but provide consistency for both consumers and lenders. In light of these considerations,
the CFPB is considering whether to propose a rule that requires use of standard forms under
RESPA for the Loan Estimate and Settlement Disclosure for mortgage loan transactions that are
subject to RESPA. Transactions that are subject only to TILA would not be required to use the
model forms, consistent with the provisions of that statute.

8 Attachment B-1 was tested in Philadelphia, Pennsylvania, in January 2012, and Attachment B-2 was tested in
Chicago, Illinois, in August 2011. Both forms were tested with consumers and lenders. Among other differences,
Attachment B-1 itemizes the closing costs on page 2, while Attachment B-2 groups certain categories of closing costs
together, similar to how closing costs are disclosed on the current GFE form. The CFPB has not prepared a prototype for
every possible set of loan terms but plans to provide extensive samples with the proposed and final rules.

° These prototypes were tested with consumers, lenders, and settlement agents in Philadelphia, Pennsylvania, in January
2012. These have been designed, in part, to help consumers compare the final costs and terms with the costs and terms
in the Loan Estimate. In particular, the Loan Estimate and Settlement Disclosure prototypes have the same first page and
organize closing costs in the same categories. Among the differences between the two Settlement Disclosure prototypes,
pages 2 and 3 of Attachment C-1 contain line numbers in the “Summaries of Transactions” and “Closing Cost Details”
sections (similar to the current HUD-1 settlement statement), while the same sections on pages 2 and 3 of Attachment
C-2 do not have line numbers. Also, the “What Changed?” charts on page 2 of Attachment C-1 and page 3 of
Attachment C-2, highlighting the differences between the estimated and final amounts on the Loan Estimate and the
Settlement Disclosure, contain varying levels of detail. Finally, note that these two prototypes reflect the current rules in
Regulation X regarding increases in closing costs between initial and final disclosures, rather than the proposals under
consideration for this rulemaking, which are discussed below in Section I11.C.

10 Testing has been conducted in Baltimore, Maryland; Los Angeles, California; Chicago, lllinois; Enfield, Connecticut;
Albuquerque, New Mexico; Des Moines, lowa; Birmingham, Alabama; and Philadelphia, Pennsylvania.

1 Examples of consumer and industry responses to the prototypes of the disclosures can be seen in the CFPB blog,
including at: www.consumerfinance.gov/know-before-you-owe-go;
www.consumerfinance.gov/13000-lessons-learned; and
www.consumerfinance.gov/know-before-you-owe-its-closing-time.
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Potential Impacts on Small Entities

Benefits

The CFPB believes that reducing the number of TILA and RESPA disclosures, integrating the
disclosure forms, and clarifying conflicting or ambiguous regulatory requirements will likely
reduce burdens on an ongoing basis on all parties involved with the residential mortgage process,
including small entities.

Replacing the current four required disclosure forms (i.e., the early TIL, the GFE, the final TIL
and the HUD-1 settlement statement) with two integrated forms (i.e., the Loan Estimate and the
Settlement Disclosure) may reduce the burden of coordinating and producing disclosures.

The integrated forms require a single method of determining similar disclosed amounts that are
calculated differently today under TILA and RESPA, which may further reduce the burden of
producing the disclosures.*?

As discussed above, the integrated disclosure forms are being developed through extensive one-
on-one testing and online feedback from consumers and industry. The incorporation of this
feedback into the forms design will yield simpler, more comprehensible, and more effective
forms, which, in turn, may reduce the time spent by lenders answering borrowers’ questions.
Moreover, the uniform calculations (noted above) may reduce time lenders spend reconciling
estimates and explaining them to borrowers.

Each of these considerations—uniform calculations, reduced number of disclosure forms, and
reduced time answering borrower questions—may reduce the time and therefore the cost of
producing and conveying the disclosures. The questions for the SERs address the costs
(including time) of preparing the current TILA and RESPA forms and the factors that may affect
the costs (including time) of preparing the new forms.

Costs
This section discusses potential one-time and ongoing costs for small entities associated with the
transition to and use of the integrated mortgage disclosure forms.

Implementing the new forms would presumably require new or updated software and compliance
systems, as well as associated costs for training employees. These would be one-time costs.
However, it is possible that routine systems updates would at least partially mitigate these one-
time costs since the costs would, in part, already be budgeted. Therefore, to help the CFPB
understand the costs attributable to the new forms, the SERs are being asked whether (a) they
would expect to have otherwise incurred these one-time costs due to software or systems changes

12 For example, RESPA requires that the disclosed monthly payment include monthly amounts other than principal and
interest, while TILA strictly requires that the disclosed monthly payment only include principal and interest.
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that would occur even if the proposals under consideration were not put in place or (b) these
costs would be mitigated by using vendors that offer free updates and training to small entities.

The proposals under consideration are not, by themselves, anticipated to require subsequent
updates of software and compliance systems beyond the initial update. To the extent any
subsequent upgrades or training are required, however, they would presumably be in lieu of
upgrades and training that would already have occurred to comply with the current rules. A
question for the SERs is how the proposals under consideration may change these ongoing costs.

Entities may also incur one-time costs in obtaining legal advice regarding the integrated forms,
which will vary by jurisdiction.

0 Inthe HUD Impact Analysis, HUD noted that the amount and cost of legal advice that
entities might incur as a result of the 2008 RESPA rule was unknown.** HUD assumed legal
advice cost $200 per hour on average and that lenders sought ten hours of legal advice on
average.** The CFPB’s questions to SERs attempt to gauge the costs of legal advice that
small entities actually incurred as a result of the 2008 RESPA rule and whether the costs of
the legal advice stemming from the integrated disclosure forms under consideration would be
higher, lower, or about the same as the realized costs of the 2008 RESPA rule.

The Dodd-Frank Act mandated a number of new disclosure items, such as a negative
amortization statement and a total interest percentage (“TIP”) disclosure, but these new
disclosures are not expected to have a significant ongoing cost. Most of these disclosures are
based on information that should be readily ascertainable by the entity providing the disclosure.

o Disclosure of the lender’s cost of funds might be more difficult to calculate, particularly
since the source of funds may not be known when the disclosure is provided. Therefore, the
proposal under consideration would instead require the lender to disclose a publicly available
cost of funds index.

. Provision of the Loan Estimate
Under TILA and RESPA, a lender or mortgage broker is not required to provide the good faith

estimates of loan terms and settlement costs in the early TIL and GFE until it has received an
“application.”

¥ HUD Impact Analysis, p. 6-40.

Y This estimated cost calculation would be proportional to the assumed average cost of legal services and the assumed
average hours of legal advice that lenders sought. The references to HUD’s estimates of average legal-services cost of
$200 per hour and average need for ten hours of legal advice are intended to roughly illustrate the potential order of
magnitude of such costs and should not interpreted as an indication of the CFPB’s concurrence with those estimates.
Legal fees would vary based on a variety of factors, such as the market rate for legal services in the small entity’s
jurisdiction, whether counsel is sought on a one-time basis or is on retainer, and whether the small entity is able to have
legal questions answered in-house or by utilizing associational membership resources.
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Under the current regulations, the receipt of the following information by the lender or mortgage
broker constitutes receipt of an “application”: (1) borrower’s name; (2) monthly income;

(3) social security number to obtain a credit report; (4) the property address; (5) an estimate of
the value of the property; (6) loan amount sought; and (7) any other information deemed
necessary by the lender.*

Concerns have been raised that the early TIL and GFE are often provided too late in the process
of shopping for a mortgage loan to help consumers decide which loan is best for them.

Definition of “Application”

One source of these concerns is that the seventh item in the regulatory definition of “application”
(i.e., any other information deemed necessary by the lender) could allow lenders and mortgage
brokers to delay providing the early TIL and GFE until relatively late in the loan process by
delaying collection of information deemed “necessary.” For example, the current rules would
allow a lender to delay providing a GFE while it gathered more information about the property or
the consumer’s assets and liabilities. Any delay in receiving the GFE may limit a borrower’s
ability to effectively shop, particularly if the borrower must close on the loan by a particular date.

The current rules encourage lenders and mortgage brokers to provide the good faith estimates
early in the loan process by prohibiting lenders from collecting any fees from a consumer (other
than a credit report fee) until the estimates are provided.* In order to further encourage early
provision of these estimates, the CFPB is considering a proposal that would remove the seventh
item (“any other information deemed necessary by the lender”) from the definition of
“application.” The CFPB will seek input and information on whether this change would result in
less accurate estimates.

Potential Impacts on Small Entities

Eliminating lenders’ and brokers’ ability to wait to provide a good faith estimate until after they
receive “any other information deemed necessary” could increase the burden on lenders and
brokers. In particular, a lender or broker that receives the required six items under the revised
definition but prefers to seek additional information before issuing disclosures would have only
three days to do so before issuing a Loan Estimate (in contrast to the current regulations, which
allow the lender or broker to gather such additional information before the three-day window
comes into play).

Alternatives Considered

The CFPB has also considered removing additional items from the regulatory definition of
“application,” so as to limit the definition to only the information required to obtain a credit

15 Regulation X (implementing RESPA) defines “application” in 12 CFR 1024.2. Regulation Z (implementing TILA)
adopts the Regulation X definition, in 12 CFR part 1026, Supplement | (Comment 19(a)(1)(i)-3).

1612 CFR 1024.7(a)(4) and (b)(4) (Regulation X) and 12 CFR 1026.19(a)(1)(ii) (Regulation Z).
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report and to estimate the loan-to-value ratio. However, lenders may need those additional items
to provide accurate estimates.

Preapplication Estimates

Another source of concern is that many lenders and mortgage brokers provide consumers
preliminary estimates of loan terms and settlement costs that are not explicitly regulated by TILA
or RESPA before providing consumers with the estimates governed by those statutes (the early
TIL and GFE).'" Consumers can benefit from gathering these preliminary estimates during the
shopping process. But consumers may select a loan mistakenly believing that the preliminary
estimates have the same legal significance as the TILA and RESPA disclosures. As a result,
consumers might curtail shopping because a preliminary estimate offers attractive loan terms,
and they may be surprised by changes in the actual loan terms offered if they believed the
preliminary estimate was binding.

Accordingly, the CFPB is considering proposing to require that any preapplication, consumer-
specific written estimate of loan terms or settlement charges contain a prominent disclaimer
indicating that the document is not the Loan Estimate required by TILA and RESPA. This
requirement would not apply to general advertisements.

Potential Impacts on Small Entities

If small entities provide preapplication, consumer-specific loan estimates, the cost associated
with adding the disclaimer language is expected to be de minimis, because the CFPB plans to
provide a brief, standard statement for use by lenders and brokers, which should not require
significant redesign of existing estimate materials or require additional pages.

Restrictions on Charging Higher Settlement Costs than Initially Disclosed

HUD’s 2008 RESPA rule limits the circumstances in which a lender can charge the consumer
more at closing than the lender estimated in the GFE provided to the consumer three business
days after application.’®

0 The lender’s charges for its own services, referred to here as “lender charges,” generally
cannot exceed the lender’s estimates. This limitation is sometimes referred to as a “zero
tolerance.”

0 Charges for settlement services provided by third parties such as appraisals and title work,
referred to here as “third-party charges,” generally cannot exceed the amounts estimated in

" The prevalence of lenders issuing worksheets is indicated by HUD addressing the practice in its Frequently Asked
Questions regarding compliance with the 2008 RESPA rule. See
http://portal.hud.gov/hudportal/documents/huddoc?id=resparulefaqs422010.pdf (p. 12, FAQs #35-36).

18 73 Fed. Reg. 68,204 (Nov. 17, 2008), codified at 24 CFR 3500.7(e) (now 12 CFR 1024.7(e)).

91


http://portal.hud.gov/hudportal/documents/huddoc?id=resparulefaqs422010.pdf

the GFE by more than 10% in total. This limitation is sometimes referred to as a “10%
tolerance.”

0 The rule lists certain limited exceptions in which higher charges are permitted. For example,
higher charges are permitted when the borrower requests a change, when the GFE expires, or
when a valid change in circumstance occurs (such as when new information about the
borrower or transaction is discovered). However, the lender must provide the consumer with
a new GFE disclosing the higher cost.

The 2008 RESPA rule addresses an important problem: it reduces the chance that consumers will
be surprised shortly before closing by lender and third-party charges that are significantly higher
than initially disclosed. The rule makes lenders provide consumers with more reliable upfront
cost estimates by limiting the circumstances in which the actual costs can be higher than the
estimates and requiring that consumers be notified when something causes costs to increase.
Moreover, lenders must retain documentation of these “changed circumstances.” HUD intended
the rule to make it easier for consumers to shop on the estimates and harder for an unscrupulous
lender to provide low initial estimates and then reveal that the actual charges are higher right
before closing, when the consumer may feel there is no option but to go through with the
transaction.

Some think the 2008 RESPA rule is too lax, others think that it is too restrictive, and many think
that it is difficult to understand. The CFPB is considering proposals that would balance the
objective of improving the reliability of the estimates lenders give consumers shortly after
application, with the objective of preserving lenders’ flexibility to respond to unanticipated
changes that occur during the loan process. Improving the reliability of the estimates may
benefit consumers by improving their ability to compare loan terms and reducing the likelihood
that they could face unexpected changes in costs due to “bait and switch” tactics.*®

0 As noted above, the 2008 RESPA rule prevents a lender from charging more for its own
services than the lender estimated in the GFE unless the lender can show that one of the
exceptions applies (zero tolerance). However, charges for services such as appraisals and
title work can exceed the estimates in the GFE by up to 10% at closing without any such
justification (10% tolerance). The CFPB believes that, in the cases described below, it

19 There are longstanding concerns about the reliability of estimates given in the GFE. See, e.g., Board of Governors of
the Federal Reserve System and HUD Joint Report to Congress Concerning Reform to the Truth in Lending Act and the

Real Estate Settlement Procedures Act (July 1998), p. 20 (“Consumers report many instances in which the costs

disclosed on the GFE were significantly lower than those actually charged at closing [and] . . . cases in which some fees
charged at closing were completely left off the GFE. To the extent these discrepancies exist, they make the GFE
unreliable as a shopping tool; consumers cannot effectively compare settlement service costs if they cannot rely on the
costs that are initially disclosed.”) (http://www.federalreserve.gov/boarddocs/rptcongress/tila.pdf). Moreover, the HUD

Impact Analysis noted HUD’s intent that the rule would balance “the flexibility originators need to properly underwrite,

while limiting bait-and-switch methods whereby the originator uses the GFE to draw in a borrower and, after a
significant application fee is paid or burdensome documentation demands are made, claims that a material change has

resulted in a more expensive loan offering,” p. 3-80 (emphasis added).

92


http://www.federalreserve.gov/boarddocs/rptcongress/tila.pdf

may be appropriate to hold lenders to a higher standard when estimating the cost of these
services.

o Specifically, the proposals under consideration by the CFPB would apply the zero
tolerance to a larger range of charges. As a result, a lender would be required to retain
documentation sufficient to show its supervisory agency that one of the exceptions
applies whenever a cost for a service provided by a company that is owned by or
affiliated with the lender proves to be higher than estimated in the GFE. Lenders should
be better able to estimate the cost of services provided by a company they own or with
which they are affiliated because of their knowledge of the company’s business. In
addition, applying a stricter standard to these services would address concerns that
lenders could profit directly or indirectly from an unjustified 10% cost increase.

o Furthermore, the proposals under consideration would apply the zero tolerance and
require the lender to show that an exception applies whenever a cost for a service
provided by a company selected by the lender proves to be higher than estimated in the
GFE. A company would be considered selected by the lender if consumers are required
to choose only from a list of service providers prepared by the lender (i.e., if consumers
are not permitted to shop for their own provider). Lenders should be better able to
estimate the cost of these services because of their experience with the providers they
choose. In addition, it may be appropriate to hold lenders to a higher standard when they
do not allow consumers to shop for their own provider.

o0 In contrast, for services provided by other companies, the proposals under consideration
would leave in place the current rule allowing the actual cost to be up to 10% higher in
the Settlement Disclosure.

e The proposals under consideration by the CFPB also would seek to reduce unnecessary
compliance burden by resolving ambiguities in the rule. For example:

0 Many lenders say they believe that the current rule requires them to reissue a GFE every
time they discover that the actual amount of a third-party charge exceeds the estimate in
the GFE, even if the increase is less than 10%. As a result, lenders may be reissuing
GFEs unnecessarily. This practice is not only burdensome for lenders but may harm
consumers if the third-party charges can increase an additional 10% each time the GFE is
reissued. The proposals under consideration would ensure that the rule does not require
lenders to reissue the Loan Estimate unless and until the costs subject to the 10%
limitation increase based on valid changes in circumstance by more than 10% in total.
Furthermore, the proposals under consideration would protect consumers by ensuring that
the 10% leeway provided to lenders applies only when the lender has reissued the Loan
Estimate based on a valid change in circumstance.

0 The 2008 RESPA rule permits lenders to use the average cost of a service in order to ease
compliance burden. However, lenders have reported to the CFPB that the rule imposes
accounting requirements that make this method too burdensome to use. The proposal
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would revise the rule to provide more guidance and to facilitate use of average cost
pricing.

o0 Industry reports that inconsistency between RESPA and TILA terminology creates
significant compliance burden because lenders must design systems and practices that
comply with the requirements of both laws. For example, TILA establishes disclosure
requirements for “creditors,” while RESPA establishes requirements for “lenders.” The
proposals under consideration would reconcile these inconsistencies.

0 HUD issued hundreds of Frequently Asked Questions to provide guidance regarding
compliance with the 2008 RESPA rule. The proposals under consideration would further
streamline and clarify the 2008 RESPA rule by incorporating that guidance into the
regulation or official commentary to Regulation Z, as necessary and appropriate, and by
making it clearer and easier to use.

e Finally, the proposals under consideration would seek to improve the CFPB’s ability to monitor
the effectiveness of the 2008 RESPA rule, and the proposed amendments under consideration, by
imposing new data retention requirements, which are described in more detail in Section Il1.E
below.

Potential Impacts on Small Entities

Benefits

e Limiting increases in settlement costs for affiliated service providers and third party service
providers for which consumers cannot shop may make it more difficult for unscrupulous actors
to engage in “bait and switch” tactics, in which consumers are given low initial estimates and
then charged higher prices at closing. This could benefit honest firms by reducing unfair
competition.

e The proposals under consideration may ease compliance burden and mitigate the need for
ongoing personnel training, legal consultation and similar expenses by eliminating ambiguities in
the current rules.

Costs

e Because of ongoing relationships, lenders are in a better position to know the typical charges of
affiliated firms and firms they engage repeatedly and require consumers to use. In some cases,
however, the actual costs of providing settlement services might be higher than the lender
anticipated.

0 Under Regulation X, the lender may reissue the GFE if any of the limited exceptions
permitting higher charges at closing applies (e.g., the borrower requests a change, the
GFE expires, or a valid change in circumstance occurs, such as when new information
about the borrower or transaction is discovered). Since the proposal under consideration
would subject additional categories of settlement costs to the zero tolerance, it is possible
that at least some lenders would reissue GFEs more frequently than they do now based on
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increased assertions of an applicable exception to the regulation, which would increase
burden (e.g., printer and paper costs, storage costs, staff time).?> As argued in the HUD
Impact Analysis, any increase likely would be minimal in most cases, but the specific
impact would vary depending on whether a lender currently uses fully automated
systems.?! Based on its preliminary research, the CFPB believes that available
compliance software likely offers the functionality to track the timing and reasons for
changed circumstances.

o If the higher than expected costs of affiliates or of providers selected by the lender would
not arise from a valid change as defined by regulation (e.g., when new information about
the borrower or transaction is discovered or when the borrower requests a change), the
lender might have to absorb these costs. If this would occur frequently enough to
materially raise lenders’ operating costs, lenders would likely pass some or all of these
increases on to consumers through other charges such as higher origination fees. Higher
origination fees or other charges might place these lenders at a competitive disadvantage
and, accordingly, strengthen the competitive position of lenders with costs that are lower
and more reliable.

Alternatives Considered
e The CFPB has also considered the following alternatives:

o Significantly narrowing the exceptions permitting increases in settlement charges in order
to restrict the ability of a lender to charge more for its own services or for third-party
settlement services than the lender initially estimated. However, the CFPB was
concerned that this approach could prevent lenders from increasing settlement charges to
reflect justifiable increases in costs.

0 Preserving the 2008 RESPA rule as-is. However, as discussed above, the CFPB believes
that the rule can likely be improved by requiring lenders to provide consumers with more
accurate estimates of settlement charges and reducing compliance burden for industry.

D. Provision of the Settlement Disclosure

e TILA and RESPA establish different timing requirements for disclosing final loan terms and
costs to consumers and require different parties to provide the TILA and RESPA disclosure
forms:

% Regulation X requires that loan originators document the reasons for provided revised GFEs, and retain such
documentation for no less than three years after settlement.

2L HUD Impact Analysis, p. 6-46.
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TILA RESPA

3 Days After | Creditor must deliver or mail Lender or broker must deliver or mail
Application | APR and other terms (early the GFE to consumer
TIL) to consumer

3 Days If actual APR exceeds APR as
Before disclosed in early TIL beyond
Closing the tolerance, consumer must

receive a revised disclosure
from the creditor

1 Day Before Borrower can request inspection of a

Closing settlement statement that is based on
information known to settlement agent
at that time

At or Before | Creditor must provide final Settlement agent provides the completed

Closing APR and other terms (final settlement statement to consumer

TIL) to consumer

In order to meet the Dodd-Frank Act’s mandate to integrate the disclosures required by TILA
and RESPA, the proposals under consideration must reconcile these statutory differences.

Timing of Settlement Disclosure

The CFPB is considering issuing a proposal to require delivery of the integrated Settlement
Disclosure three business days before closing in all circumstances.

0 As a general matter, consumers would receive their final loan terms and settlement
charges three days before closing. However, in order to prevent unnecessary closing
delays, limited changes would be permitted after provision of the Settlement Disclosure
to reflect common adjustments, such as changes to recording fees.

0 Reissuance of the Settlement Disclosure and an additional three-day waiting period
would be required only if during the three days after issuance of the Settlement
Disclosure: (a) the APR in the Settlement Disclosure increases by more than 1/8 of
1 percent (which is the current threshold for redisclosure under TILA); (b) an adjustable-
rate feature, prepayment penalty, negative amortization feature, interest-only feature,
balloon payment, or demand feature is added to the loan; or (c) the amount needed to
close shown in the Settlement Disclosure increases beyond a specific tolerance (amount
to be determined).
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Potential Impacts on Small Entities

Requiring that three business days elapse between the time the Settlement Disclosure is provided
and the closing could result in closing delays if, for example, the consumer is under a contractual
obligation to close by a particular date, which may have negative consequences for the lender
and the settlement provider (e.g., lost revenue if transactions fall through and legal exposure).*?

The burden of the three-day requirement could fall disproportionately on small entities if they
have less ability to ensure timely delivery of final charges. The SERs are being asked a series of
questions regarding the specific impacts of this requirement.

Alternatives Considered

The CFPB has also considered requiring provision of the Settlement Disclosure three business
days before closing only when, after the Loan Estimate is given, the APR in the Loan Estimate
increases by more than 1/8 of 1 percent or an adjustable-rate feature is added to the loan. In all
other circumstances, the Settlement Disclosure would have been provided at or before closing.
However, the CFPB is concerned that this approach would allow significant increases in the cash
needed to close without sufficient notice to the consumer.?®

In addition, the CFPB has considered expanding the current rules allowing consumers to waive
the three-day waiting period in cases of bona fide personal financial emergency. However, the
CFPB is concerned that such an expansion would enable lenders to pressure consumers into
waiving the waiting period because consumers may be unwilling or unable to challenge a cost
increase that occurs shortly before closing.

Responsibility for Providing the Settlement Disclosure

The CFPB is considering proposing two alternative approaches for assigning responsibility for
providing the integrated Settlement Disclosure to the consumer. The questions to SERs seek
information on the costs associated with the alternative approaches.

0 Alternative #1: The lender would be solely responsible for delivering the Settlement
Disclosure to the consumer.

o0 Alternative #2: The lender would be responsible for preparing the TILA-required
information on the Settlement Disclosure, and the settlement agent would be responsible
for preparing the RESPA-required information. However, the lender and settlement
agent would be jointly responsible for providing the consumer with an integrated
Settlement Disclosure three days before closing.

22 As discussed above, limited changes would be permitted at closing to reflect common adjustments (e.g., determination
of recording fees) and last-minute negotiations between buyers and sellers.

% For example, assume a 30-year fixed rate $220,500 mortgage loan with $3,500 in finance charges. The APR disclosed
on the Loan Estimate is 4.511%. For the APR to increase by more than 1/8 of 1% and thus trigger redisclosure, the

finance charges would have to increase by $3,145, to a total of $6,645.
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Potential Impacts on Small Entities of Alternative #1 (Delivery by Lender)

This alternative would place greater liability risk and logistical burden on lenders. Lenders may
need to hire additional staff and may incur legal costs in seeking advice regarding the liability of
disclosing RESPA content on the Settlement Disclosure.

0 However, the Dodd-Frank Act amended TILA to require lenders to disclose in the early
and final TILA disclosures the aggregate settlement costs provided in connection with the
loan.?* Thus, the incremental effect of this alternative is mitigated by the fact that,
because of the statute, some of the burden would shift to lenders under either alternative.

Shifting responsibility for delivering the Settlement Disclosure from settlement agents to lenders
would likely alter settlement agents’ role, but the exact impact is difficult to predict. Lenders
and settlement agents already coordinate completion and provision of the current HUD-1
settlement statement. If lenders were responsible for providing the Settlement Disclosure, these
relationships may need to be renegotiated or formalized, which could require personnel time and
result in legal fees for outside counsel.

o0 Lenders may be more likely to enter into affiliate relationships with service providers.
The effect of these relationships on competing small-entity service providers is unknown.
Further, if affiliate relationships were to become more common, smaller lenders may be
placed at a competitive disadvantage.

Potential Impacts on Small Entities of Alternative #2 (Shared Responsibility for Delivery)

It is difficult to assess the net impact of this alternative approach relative to the current set of
rules because lenders and settlement agents already are legally and practically responsible for
different components of the final disclosures.

Additional Alternatives Considered

The CFPB has also considered making the settlement agent solely responsible for providing the
Settlement Disclosure to the consumer. However, the CFPB understands that settlement agents
may not have access to much of the information regarding loan terms that must be disclosed in

the Settlement Disclosure.

Retention of Compliance Records

Currently, creditors must retain evidence of compliance with Regulation Z for two years after the
date on which a disclosure (such as the early or final TIL) was required to be given. In addition,
lenders must retain copies of a completed HUD-1 settlement statement and related documents for
five years after settlement and must retain documentation of any reason for reissuing the GFE for
no less than 3 years after settlement.

2 Section 1419 of the Dodd-Frank Act, adding section 128(a)(17) to TILA.
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Comprehensive data on the extent to which settlement costs and interest rates change between
the initial and final disclosures will improve the CFPB’s ability to monitor compliance with
applicable requirements and to better protect consumers against potentially illegitimate increases
in settlement costs and interest rates. Accordingly, the CFPB is considering proposing new data
retention requirements for the Loan Estimate and the Settlement Disclosure. Specifically,
lenders would be required to maintain standardized, machine-readable, electronic versions of the
Loan Estimates and Settlement Disclosures they deliver to a consumer and the reasons for any
changes to the information provided in those disclosures. A proposed retention period is to be
determined.

To reduce the burden on small entities, the CFPB is considering proposing to exempt them from
new electronic data retention requirements. A question to the SERs addresses the types and
amounts of costs that small entities might expect to incur from such a retention requirement.

Potential Impacts on Small Entities

Benefits

Electronic records retention could reduce lenders’ storage overhead costs, particularly if they do
not utilize fully automated electronic systems currently. It also may allow them to adopt more
efficient or systematic procedures for compliance or other purposes.

Costs

The proposal that lenders retain standardized, machine-readable, electronic versions of the
disclosures could result in potentially significant one-time costs to reconfigure or develop
existing systems and software as well as ongoing software and systems costs.

As noted above, the CFPB is considering exempting small entities from the new data retention
requirements. Small entities” compliance costs would depend in part on the extent to which
small entities already rely on electronic document processing and retention. Smaller entities may
be more likely to not use fully automated electronic systems, and, thus, to face a greater burden
from this requirement.?® Small entities’ compliance costs may be mitigated if, as a result of any
new requirement, vendors developed new software and systems targeting these entities. The
CFPB wishes to collect additional information about the costs small entities would incur to
comply with such requirements.

% At the time of the 2008 RESPA rule, HUD noted that originators could retain documentation in a case binder,
suggesting that paper documentation was common at that time. It is unknown whether, as a result of the 2008 RESPA
rule or other developments, lenders’ use of electronic record-keeping has increased.
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F. Additional Proposals Under Consideration

1. Definition of Finance Charge

e The standard disclosure of the cost of credit under TILA is the APR, which is the finance charge
expressed as a yearly rate. The finance charge is mostly interest, and also includes certain one-
time charges. TILA defines the finance charge broadly to include “any charge payable directly
or indirectly by the consumer and imposed directly or indirectly by the creditor as an incident to
or a condition of the extension of credit” and “does not include charges of a type payable in a
comparable cash transaction.”

e Despite this broad definition, TILA and Regulation Z exclude many types of charges from the
finance charge, especially for mortgage transactions. Concerns have been raised that these
exclusions undermine the potential usefulness of the APR as a simple tool to compare the total
cost of one loan to another, a basic purpose of TILA. In addition, these exclusions may
encourage lenders to shift the cost of credit to excluded fees, which could be inefficient and also
may increase regulatory burden and litigation risk.

e The CFPB is considering proposing to remove many of these exclusions, as the Board of
Governors of the Federal Reserve System (FRB) proposed in 2009.%® The table on the next page
illustrates the FRB proposal:

% See 74 Fed. Reg. 43,232 (Aug. 26, 2009) (http://edocket.access.gpo.qov/2009/pdf/E9-18119.pdf).
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Specific Exclusions from Finance Charge

premiums

excluded if certain
conditions are met

excluded if certain
conditions are met

TILA Current Reg Z 2009 Proposal
Security interest related Specifically Specifically Not excluded?’
charges excluded excluded
Fees for title search or title Specifically Specifically Not excluded
exam excluded excluded
Document preparation Specifically Specifically Not excluded
fees excluded excluded
Escrows for taxes and Specifically Specifically Not excluded
insurance excluded excluded
Notary fees Specifically Specifically Not excluded
excluded excluded
Appraisal/inspection fees Specifically Specifically Not excluded
excluded excluded
Credit report fees Specifically Specifically Not excluded
excluded excluded
Property insurance Specifically Specifically Specifically excluded

if certain conditions
are met

Closing agent charges

Specifically
excluded, if certain
conditions met

Specifically
excluded, if certain
conditions met

Not excluded

Voluntary credit
insurance premiums

Specifically
excluded, if certain
conditions met

Specifically
excluded, if certain
conditions met

Not excluded

Voluntary debt No specific Specifically Not excluded

cancellation or exclusion excluded, if certain

suspension fees conditions met

Charges for paying items No specific Specifically Not excluded

that overdraw an account exclusion excluded

Late fees/similar default No specific Specifically Specifically excluded

or delinquency charges exclusion excluded

Fees for participation in a No specific Specifically Not excluded

credit plan exclusion excluded

Application fee No specific Specifically Not excluded
exclusion excluded

Forfeited interest No specific Specifically Not excluded
exclusion excluded

" TILA and Regulation Z define finance charge broadly to include any charge payable directly or indirectly by the
consumer and imposed directly or indirectly by the creditor as an incident to the extension of credit, but specifically
exclude many charges. The FRB’s 2009 proposal would have removed the exclusions for certain charges, thereby

including them in the finance charge.
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Potential Impacts on Small Entities

Benefits

The revised definition of finance charge would likely reduce compliance burdens, regulatory
uncertainty, and litigation risks for creditors who must provide accurate TILA disclosures.

Costs

Implementing the new calculations would presumably require new or updated software and
compliance systems, as well as associated costs for training employees. A question for the SERs
is whether these costs would be mitigated by routine software and systems upgrades and the
extent to which vendors would be likely to offer them, e.g., free updates and training.

Entities might incur one-time costs in obtaining legal advice regarding the changes to the
calculations. A question to SERs asks about the expected cost of such legal advice.

This proposal would likely result in increased APRs for many loans. As a result, more loans
may cross federal and state high cost/high price loan thresholds, which in turn can trigger
additional underwriting and other requirements.

Implementation Timing for New Disclosures Mandated by Dodd-Frank Act

Title X1V of the Dodd-Frank Act amends TILA and RESPA to add new disclosures that must be
provided in the Loan Estimate or Settlement Disclosure (e.g., disclosure of escrow payment
amounts and aggregate settlement charges). In addition, Title XIV adds other new mortgage
disclosure requirements (e.g., warnings regarding negative amortization and state anti-deficiency
laws). Although the Dodd-Frank Act does not specifically include these new disclosures in the
Loan Estimate and Settlement Disclosure, the CFPB believes these forms should include the new
disclosures.

Title X1V provides the regulations required by Title XIV or by amendments to enumerated
consumer laws must be final by January 21, 2013. Those final rules would take effect not later
than 12 months after the date of issuance. Any section of Title XIV for which final rules have
not been issued by January 21, 2013 will take effect on that date by operation of law. Title XIV
requires final regulations implementing these new mortgage disclosures to be issued by

January 21, 2013, and provides that those final regulations must take effect not later than 12
months after that date (i.e., not later than January 21, 2014). If final regulations are not issued by
January 21, 2013, the Title X1V disclosures will take effect and become binding immediately.

The CFPB believes that finalizing rules implementing the Title XIV disclosures simultaneously
with the final TILA-RESPA rule would improve the overall effectiveness of the integrated
TILA-RESPA disclosures. In addition, developing final rules simultaneously would reduce the
burden on lenders since lenders would need to implement only one set of revised disclosure
rules, rather than potentially needing to implement revised disclosure rules at least twice in a
short period. However, it may not be possible to issue a final TILA-RESPA rule by January 21,
2013.
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e Accordingly, the CFPB is considering a proposal to use its authority under TILA, RESPA, and
the Dodd-Frank Act to exempt lenders from compliance with the Title XIV disclosure
requirements temporarily until the TILA-RESPA disclosure rule takes effect.

IV.OTHER FEDERAL RULES

e Asintended by the Dodd-Frank Act, the proposals under consideration would consolidate the
overlapping and, in some cases, duplicative mortgage disclosure regulations under TILA and
RESPA into a single set of requirements and resolve any conflicts between the two. The CFPB
is not aware of any other federal regulations that duplicate, overlap, or conflict with the
proposals under consideration.

V. POTENTIAL IMPACT ON COST OF CREDIT TO SMALL ENTITIES

e Section 603(d) of the Regulatory Flexibility Act requires the CFPB to consult with small entities
regarding the potential impact of the proposals under consideration on the cost of credit for small
entities and related matters.?®

e At this time, there is no evidence that the proposals under consideration would result in an
increase in the cost of credit for small entities. The proposals under consideration only would
apply to mortgage loans obtained by consumers primarily for personal, family, or household
purposes. They would not apply to loans obtained primarily for business purposes.

e The CFPB, however, will seek the advice and recommendations of the SERs during the
SBREFA outreach session regarding this issue.

% See 5 U.S.C. 603(d).
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Attachment A to Appendix C-1

Dodd-Frank Wall Street Reform and Consumer Protection Act
(Pub. L. 111-203, approved July 21, 2010)

Excerpts on Requirements for Integrated TILA-RESPA Mortgage Disclosures

SEC. 1032. DISCLOSURES.

* * * * *

(f) COMBINED MORTGAGE LOAN DISCLOSURE.—Not later than 1 year after the designated
transfer date, the Bureau shall propose for public comment rules and model disclosures that combine
the disclosures required under the Truth in Lending Act and sections 4 and 5 of the Real Estate
Settlement Procedures Act of 1974, into a single, integrated disclosure for mortgage loan
transactions covered by those laws, unless the Bureau determines that any

proposal issued by the Board of Governors and the Secretary of Housing and Urban Development
carries out the same purpose.

SEC. 1098. AMENDMENTS TO THE REAL ESTATE SETTLEMENT PROCEDURES
ACT OF 1974.

The Real Estate Settlement Procedures Act of 1974 (12 U.S.C. 2601 et seq.) is amended—

* * * * *

(2) in section 4 (12 U.S.C. 2603)—

(A) in subsection (a), by striking the first sentence and inserting the following: “The Bureau shall
publish a single, integrated disclosure for mortgage loan transactions (including real estate
settlement cost statements) which includes the disclosure requirements of this section and section 5,
in conjunction with the disclosure requirements of the Truth in Lending Act that, taken together,
may apply to a transaction that is subject to both or either provisions of law. The purpose of such
model disclosure shall be to facilitate compliance with the disclosure requirements of this title and
the Truth in Lending Act, and to aid the borrower or lessee in understanding the transaction by
utilizing readily understandable language to simplify

the technical nature of the disclosures.”;
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SEC. 1100A. AMENDMENTS TO THE TRUTH IN LENDING ACT.

The Truth in Lending Act (15 U.S.C. 1601 et seq.) is amended—

* * * * *

(5) in section 105(b) (15 U.S.C. 1604(b)), by striking the first sentence and inserting the following:
“The Bureau shall publish a single, integrated disclosure for mortgage loan transactions (including
real estate settlement cost statements) which includes the disclosure requirements of this title in
conjunction with the disclosure requirements of the Real Estate Settlement Procedures Act of 1974
that, taken together, may apply to a transaction that is subject to both or either provisions of law. The
purpose of such model disclosure shall be to facilitate compliance with the disclosure requirements
of this title and the Real Estate Settlement Procedures Act of 1974, and to aid the borrower or lessee
in understanding the transaction by utilizing readily understandable language to simplify the
technical nature of the disclosures.”;
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Attachment B-1 to Appendix C-1

Loan Estimate — Alternative Prototype #1

[See attached]
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4321 Random Boulevard - Somecity, PA 54321

Sawve this Loan Estimate fo compare with your inal Settiement Disclosure,

Loan Estimate

DATE ISSUED  12/1/2011

APPLICANTS  James White and Jane Johnson
123 Amywhere Street, Apt 678
Anytawn, PA 12345

PROPERTY 456 Avenue A, Anytown, PA 12345

LOAN ID & 1330172608

LOAM TERM 30 years

PURPOSE Purchase

propUCT  Fixed Rate

LOAN TYPE [® Conventicnal OFHA OVA O

RATELOCK  CIMNO mYES, until 1/30/2012 at 200 pm. E5T,
Before closing, your interest rate, points, and lender credits can
change undess you lock the interest rate. All other estimated
closing costs expére on 12/15/2011 at 3:00 p.m. EST.

Can this amount increase after closing?
Loan Amount $104,975 NO
Interest Rate 4.375% MO
Manthly Principal & Interest 552413 MO

See Projected Payments Below

for Your Total Monthly Payment
Doas the loan have these featuras?

Prepayment Penalty NO
Balloon Payment MNO
Projected Payments
Payment Calculation Years 1-5 Years 6-30

Principal & Interest 552413 452413

Martgage Insurance + 32 —_

Estimated Escrow + Im am

Amount Can Increase Over Time

Estimated Total

Manthly Paymant 5857 5825
Information about Escrow (] Escrow. Your escrow payment covers the taxes, insurance &
for Taxes, Insurace $301 assessments listed in Section F on page 2. You must pay for
& Assoassments o onith other property costs separately.

Amaount Can increase Over Time

] Mo Escrow. You must pay all of your taxes, insurance &
assessments separately from your loan payments.

Estimated Cash to Close 525,101

Closing Costs include 55,1 70 in estimated Settlement Fees,

See details on page 2.

Visit www.consumarfinance.gov/futuraurl for general information and toals,
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Calculating Settlement Fees

PAGE 2 + LOANID# 1330172608

Calculating Settlement Costs

A. Origination Charges 52,769 D. Taxes and Other Government Fees 52,840
75 Points (% of Loan Amount) $919 Transfier Taxes 52470
Underwriting Fee S675 Recording Fees 5370
Processing Fae 5300 Other Taxes and Government Feas 50
Verification Fee 5200 N
fate Lock Fea 4525 E. Prepaids $464
Desk Review Fee 5150 Property Taxes (_0 maonths) 50
Homeowner's Insurance Premium | 12 months) 4375
Mortgage Insurance Premium [ _0_ months) 50
B. Services You Cannot Shop For #8065 Prepald Interest (512.76 per day for 7 days @ 4.375%) 589
Flood Determination Fee 535
Tax Status Research Fee 450
Appratsal Fea 5275
Credit Report Fee 530
Lender's Attorney 4300 F. Initial Escrow Payment at Closing 5802
Closing Protection Letter 575 Property Taxes $269.44 permonth for 3 mo.  $808
Appraisal Management Company Fee $100 Homeowners Insurance  $31.25 permonth for 3 mo. 594
Mortgage Insurance 50 per month for 0 mo. 50
Flood Insurance %0  per month for 0 mo. 50
HOA/Condo/Co-op 50 per month for 0 mo. 50
€. Services You Can Shop For 51,536 G. Other Costs 5200
Pest Inspaction Foa 5125 Real Estata Broker Administration Fea £200
Survey Fee 5150
FA Combined Title Services Fee sa79
Settlement Agent Fee 3250 Total Settlement Costs (D +E+F + G) $4,406
Courler Fee 532
Calculating Cash to Close
Total Settlement Feas §5,170 Total Settlement Fees (A + B + C - Lender Credits) 45170
A+B+C 55,170 Total Settlernent Costs (D +E + F + Q) 54,406
Lender Credits -850 Down Payment/Funds from Borrower 518,525
Deposit - 53,000
Cash to Borrower - 50
Limits on Increases: Generally, charges in A and Transfer Taxes sallar Credits _%0
in D cannot increase, and the tofal of the charges in 8, € and
Recording Fees in D cannot increase by more than 10%. We will Other Credits and Adjustments - 50
notify you if a change causes an increase above these limits. Closing Costs to be Financed _&0

Estimated Cash to Close 525,101



PAGE 3 = LOANID # 1330172608

Additional Information About This Loan

LEMDER Honeylocust Bank MORTGAGE BROKER
NMLS ID 111N NMLS ID

LOAN OFFICER John Smith LOAN OFFICER
NMLS ID 487493 NMLS ID

EMAIL psmith@honeylocustbank.com EMAIL

PHOME 111-222-3333 PHOME

In 5 Years

Use these measures to compare this loan with other loans.

533.533 Total you will have paid in principal, interest, mortgage insurance, and fees.
59,465 Principal you will have paid off,

Annual Percentage Rate [APR) 4.76% This is not your interest rate. This rate expresses your costs over the loan term.

Total Interest Percentage

(MP) | 79.75% This rate is the total amount of interast that you will pay over the loan
term as a percentage of your loan amount,

Other Considerations

Appraisals

Assumption

Homeowner's
Insurance

Late Payment

Refinance

Servicing

Confirm Receipt

We will promptly give you a copy of any written property appraisals or valuations that
you pay for, even if the loan does not close.

If you sall or transfer this property to another person, wea
[ weill allow, under certain conditions, this person to assume this loan on the original temns.
[=] will not allow this person to assume this loan on the original terms.

This loan requires homeowner's insurance on the property, which you may obtain from a
company of your choice that we find acceptable,

If your payment is more than 15 days late, we will charge a late fee of 5% of the
manthly principal and interest paymaent.

Refinancing this loan will depend on your future financial situation and market conditions.
We cannot guarantee that you will be able to refinance this loan.

[J We intend to service your loan. You will make your payments to us.
[®] Wi intend to transfer servicing of your loan.

By signing, you are anly confirming that you have received this form. You don't have to accept this loan, even if you have
signed or received this form.

Applicant Signature

Date Applicant Signatune Date
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Attachment B-2 to Appendix C-1

Loan Estimate — Alternative Prototype #2

[See attached]
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DATE ISSUED  08/01/2011 LOAM ID & 1330172608

4321 Random Boulevard - Somecity, IL 54321 Your interest rate, paints, and lender credits can change
unless you lock the rate. All other estimated closing costs
expire on 08152017 at 300 pumn. C5T,

Loan Estimate

APPLICANTS  James White LOAM TERM 7 years
Jane Johnsan PRODUCT Fixed Rate Balloon
PROPERTY 456 Avenue A PURPOSE Purchase
Anytown, IL 12345 LOAN TYPE ¥ Conventional OFHA OVA O
Can this increase after closing?
Loan Amount 5‘] 71 rﬂﬂﬂ NO
Interest Rate 4.375% NO
Monthly Loan Payment 5940.72 NO
Principal and Interest 4B531.79
Mortgage Insurance + 58693

Doas this loan have these featuras?
Prepayment Penalty NO

Balloon Payment YES - You will have to pay $149,348 at the end of year 7.

Projected Payments Expect to make these payments.

AT CLOSING YEARS1-7 ‘ FINAL PAYMENT

517,781 5941 manthly loan payment 5149,349 balloon payment
Cash Needad to Close

Includes estimated clasing Estimated Taxes and Insurance

costs, See page 2 fordetails. | 300 3 month

[¥] Escrow. Your total monthly payment will include taxes, insurance, and
assessments. Expect to pay a total of $1,250 a morith 1o start.

[ Mo escrow. You must pay your taxes, insurance, and assessments separately
from your loan paymeni.

Use this information to compare this loan with others.

Estimated Closing Costs 56,151 See page 2 for detals,

Annual Percentage - : :

Rate (APR) 9 5.35% This is not your interest rate. This rate expresses your costs over 30 years,

In § Years 552_.59-4 Total you will have paid in any principal, interest, mortgage insurance,
and fees,

515418  Principal you will have paid off.

[ |
c. r a e For additional information and tools, visit www.consumerfinance.gov/futureurl
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CRETOR Azalea Savings Bank  NMLSID LOAN D # 1330172608
LOAN OFFICER  Joe Smith NMLS 1D 76543210 PAGE 2
PHONE 555-123-4444 EMAIL Jeesmithiaazaleasavingsbank.com

Estimated A Crigination Charges Origination Services £330
Closing Costs _1 Points paid for interest rate 31,710
B Services You Cannot B Appraisal 0 Lender's Attorney
Shop For B Credit report ® Cther 5508
C Services You Can Title Sarvices and Lender’s Tithe Insurance 51,456
shop For Borrower's ALtormey 5400
Survey 5495
Inepections 112
D Taxas and Other Transfer Taxes 51,428
Government Fees Recording Fees s118
Governmeant Taxes and Other Fees 50
E Lender Cradits 30
Estimated Closing Costs (A + B+ C+ D-E| 56,151
Cash Nesdad F Future Costs Paid Insurance and property-related bills due at closing:
to Close at Clesing O Property Taxes O Mortgage Insurance
E Homeownars Insurance 0 HOA/Condo/Co-op -

Paymant into escrow for future insurance and
property-related bills:

[ Property Taxes Mortgage Insurance

B Homeowners insurance O HOACondo/Co-op

u] £791

Frepaid Interest (15 days @ 4.375%, $20. 78 per day) 8312
G Adjustments Down Payment (minws 59, 000 deposit) £10, 400

Seller Credits - 50

Closing Costs to be Financed - &0
Cash Needed to Close (Estimated Closing Costs + F + G) $17,781

You have no abligation to choose this lean. Shop around to find the best loan for you.
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Attachment C-1 to Appendix C-1

Settlement Disclosure — Alternative Prototype #1

[See attached]
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Settlement Disclosure

SETTLEMENT INFORMATION

DATE 172472002
AGENT ABC Settlement
FILE # 01234

PROPERTY 456 Avenue &
Anytown, PA 12345
SALEPRICE 5123,500

Loan Terms

This farm is a statement of final loan terms and closing cosfs,
Compare this document fo your Loan Estimate.

TRAMSACTION INFORMATION LOAN INFORMATION
BORROWER James White and Jane Johnson LOAN TERM 30 years
123 Anywhere Street, Apt 678 PURPOSE  Purchase
Arrytowm, PA 12345 PRODUCT  Fixed Rate
SELLER JohnWilson LOAN TYPE ® Conventional C1FHA
123 Somewhere Drive OvA O
Arrytowm, PA 12345 MiC ¢ 56789
LENDER Butternut Bank LOANM IDg 1330172608

Can this amount increase after closing?

Loan Amount 5109,805.63 NO
Interest Rate 4.375% NO
Monthly Principal & Interest 5548.25 NO
5ee Projected Payments Below
for Your Total Monthly Payment
Does the loan have these features?
Prepayment Penalty MNO
Balloon Payment MNO
Bro 4 p
Payment Calculation Years 1-7 Years 8-30
Principal & Interest 454825 554825
Mortgage Insurance + 55,82 —_
Estimated Escrow + 42294 + 422.94
Amaunt Can Increase Owver Time
Estimated Total
Monthly Payment 511[}2?'{]1 59?1 19
[_] Escrow. Your escrow payment covers your tages, insurance & assessments
Estimated Taxes, Insurance an the proparty.
& Assessments 555 1.25 [X] Partial Escrow. Your escrow payment only covers the property costs in
Amount Can Increase Over Time amonth Section F on page 3. Some of your costs are not in escrow.

See Details on Page 4

] Mo Escrow. You must pay all of your taxes, insurance & assassments
separately from your loan payments.

Cash to Close

§27.625.00 Clasing Costs include $5,519.53 in settlement Feas.

See details on page 3.

SETTLEMENT DaSCLOSURE

PAGE 10F 5
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What Changed?

CALCULATING CASH TO CLOSE Estimate Final INTEREST RATE CHANGES Estirnate Final
Settiernent Fees 55,170,00 55,519.53 Inkerest rate 4375%: 4,375%
A Crigination Changes 52,765.00 $2.810.90 Can interest rate change after dosing? MO RO
B Sarvices You CannotTid Not Shop For SBE5,00 52,583.63 Did adjustable rate tenms change? MN/A
C. Services Wou Can'Did Shop Far 51,536.,00 5125.00
Sedulermnent Costs 54, 40637 £8,091.51
[ Taxes & Other Government Fees 62 B40.00 284000 INCREASES OVER LIMITS Estimate Final Dver Limit?
Py i .
E I:e.palds : $454.30 153528 Cossts That Could Mot Increase
E. Initial Escrow Payments at Closing 550207 5846.82 YES
G, Oiher Costs SH00.00 $24T1.01 A Origination Charnges SET6900 | 5281090 £41.90
3:"”“ :“""“'E'""'F““':" fram Barrower 5;:‘ﬁ'$ s;:m ID. Transfer Taxes §247000 | $247000 MO
pos - 53,000, - -
Costs That Could Mot Increase by More Than 10% in Total
Cash ta Borrowar 0 %0 . ¥
sedlar Cradits 50 o B, Services You Did Not Shﬂﬂ Far S2I7E00 | 52,583.63 YES
Other Credits and Adjustments 50 $3,517.59 0. Recording Fees S3ugo | om0
Closing Costs 1o be Financed $0 - 5483063 TOTAL | 5254500 | 5295363
Cash to Close $25101.37  527.625.00
Summaries of Transactions
BORROWER'S TRANSACTION SELLER'S TRANSACTION
Due from Borrower at Closing 5140,430.63 Due to Seller at Closing 5126,817.59
01 Closing Costs Faid at Closing by Borrower (H) 28, 78241 Sale price of property S123,500.00
07 Clesing Costs Financed in Loan Amaunt (H) G4 83063 2 %ale price of any personal property included in sale
4 Sale price of praperty 5123,500.00
4 Sale price of any personal property included in sale
7 Orthaer Crsdfifts & Adjustrmaents
Iverns Prepakd by Seller that are Duwe from Barrower Iterns Prepaid by Seller that are Due from Borrower
a Cltyftown taxes 1724502 to 12731702 53,030,109 Cliytown taxes 1724502 to V23112 53,0%0.09
[} Caunty laxes to County taunss o
Asseismients 1] ALsesmients 1]
HOA dusas 172452 to 330012 {guarterly) £287.50 HOA duses 1724502 to 373102 (quarterly] S2E7.50
Paid Already or on Behalf of Borrower st Closing £112,805.63 Due from Seller st Closing SH7.807.87
Deposit 53,000.00 Excess deposit
Principal amount of barrower’s new loan 5109,805.63 Chosing costs paid at dosing by seller (H) 58,645,00
04 Existing loan(s) assumed or Laken subject o Existing loands) asdumed or taken subject to
4 + Payall of first morgage loan 579,162,687
I Payoff of second mortgage loan
06 Other Credits & Adjustments
o
10 Adjustments for ltems Unpaid by Seller Adjustments for lems Unpaid by Seller
CityMawm Laxes o Cityown taxes o
Caunty lases o 12 Colanty taxes o
Assessments o Assessments o
cashte Close (¥ Fram [ To Barrower $27,625.00 cash | From (X To Saller $39,009.72
Total Due from Bormower at Clasing 14043063 Tatal Due to Seller at Closing 5126,817.59
Todal Paid Already or on Behall of Borrower at Closing =S112805.63 Total Due from Saller at Clasing - SE7.R07.87

SETTLEMENT DNSCLOSURE
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Borrower-Paid Seller-Paid Pald by

. ] Paid at Pald Before  Financed in | Paid at Pald Before
Closing Cost Detalls Closing Clasing Loan dmt. | Clasing Chosing
SETTLEMENT FEES
A. Origination Charges $2,810.90
11 875 Pointis) 596090
02 Underwriting Fee 580000
03 Processing Fee 5300.00
14 Verification Fee £75.00
05 Rate Lock Fee 5525.00
o0 Dk Resiew Fep 150000
B. Services Borrower Did Not Shop For 52,581.63

11 Credit Repoat Fes o Credit Cou S30.00
07 Appraisal Fee to Local Appraisal Cou 533500
02 Dooument Preparation Fee o Collateral Researdh Imc £55.00
04 Tax Status Research Fee 1o Collateral Research Inc. £25.00
15 Fload Determination Fee to Collateral Research Inc, 535.00
06 Tax Monitoring Fee 1o Monitoring Services Inc. L1500
17 Food Monitoring Fes to Mondtoring Services Inc S100.00
08 Lender's Attomey to BF Law Group 5325.00
09 Tithe - Closing Protection Letter 1o Regional Title Co, 57500
10 Appraisal Mgt Co. Fee 1o AMC Ca. S100.00
17 Tithe - PA Inclusive Title Fee to Regional Title Co, 5107653
13 Lender Coverage $106,805.63 / Owner Coverage $133,500
13 Tithe - Setthement Agent Fee to Regional Title Co. 5310.00
14 Tithe - Courier Fes 1o Quick Delivery To. £3200
15 Survey Fea to ABC Surveys Co. 5160.00
€. Services Borrower Did Shop For §125.00

1 Pest Inspection Fee 1o Home Pest Co. 512500
Sattlement Fees (A + B+ C) 51,370.90 50 5414853
Lender Credits
TOTAL BORROWER-PAID SETTLEMEMNT FEES 55,519.53
SETTLEMENT COSTS
. Taxes and Other Government Fees §2,840,00

11 Commonwealth of PA Transfer Tax $617.50 S517.50
02 City of Philadelphia Transfer Tax $1,852.50 | $1.85250 |
12 Recording Fees Desad: 5200000 Mortgage: 3170.00 $370.00
E. Prepalds 51,935,368
01 Morgage Insurance Premium [ __ma)

12 Homeswner's Insurance Premium [ 12 ma.) to XYZ Ins. Co. S682.00
03 Hpad Insuwance Premium { 12 mo) toe Fload Safe Ca, 51,160.00 |
04 Property Taxes ( __mo)
4% Prepaid nterest 51334 per day from 1/2412 19 1731712 L4338
F. Initlal Escrow Payment at Clesing 584682
07 Mortgage Insurance per month for  me. |
12 Homeowners Insurance 556,83 per month for 3 mo. 517049
03 Property Taxes 5269.44 per month for 3 ma. 5808.32
34 Flood Insurance 596,67 per month for 3 ma. 529000
9% HORCondo/Co-ap per month for  mo. |

)& Apgregate Adjustment - §422.00 |
G, Other Costs 52,4713
07 %3,087.50 to Reliable Realty Co.' $3,087.50 to Realty Fros LLC 56,175.00
02 IReal Estate Broker Administration Fee 1o Reliable Realty Cou 20000
03 Structural Inspection Fee ta Home Engineening Corp. 5325.00
o<t Inspection Fee 10 Ingpector Home Cao. 524500
05 HOA Processing Fee 1o 456 HOA 5500,00
0% Home YWamanty To'Warrant Row Ca. s211.3
07 Maobila Signing Agent ta Quick Signing Co. 5150,00
02 Barrower AIOrmey 1o Laww Phil LLIP $840.00
Sattlement Costs (D + E+F + G) sT411.51 50 568200
TOTAL BORROWER-PAID SETTLEMENT COSTS £8,093.51
H.TOTAL CLOSING COSTS |Settlement Fees + Settlement Costs) SETR2.A1 50 54.530.63 58,645.00
TOTAL BORROWER-PAID CLOSING COSTS $13,613.04

SETTLEMENT [HSCLOSLIRE
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Loan Disclosures

Assumption

IF yau sell or transfer this property to another person

[ we will allow, under certain conditions, this persen to assumia
thiis boan an the ariginal terms,

[E] We will not allow assumption of this loan.

Demand Feature

] Yowwr loan has a demand feature, which permits the lender to
demand early repayment of the lean, If this lean has a demand
Teaturne, you should review your note for details,

[®] ¥our loan does not have a demand feature.

Late Payment
If your payment is more than 15 days late, we will charge a late fee
of 5% of the monthly principal and interest payment.

Megative Amaortization (Increase in Loan Amount)

Under your loan terms, you

[J are schedubed to make manthly payments that do not pay all of
the interest due that month. As a result, your loan amaount will
increase (negatively amortize), and your loan amount will likely
become larger than your ariginal loan amount. Increases in your
loan amount lower the equity you have in this property.

[J have the option of making monthly payments that do not pay all
of the interest due that month. If you dio, your loan amount will
Increase [negatively amortize), and, as a result, your loan amaount
may become larger than your original loan amount. Increases in
your kboan amount lower the equity you hawe in this property.

¥ do not have a nagative amortization feature.

Partial Payment Policy
[ e will accept payrments that ane less than the full amount dug
[partial paymaents). We will apply partial paymants:

Escrow Account Information

For now, your loan

will have an escrow account {alse called an “impound” or *trust”
account) to pay the property costs listed in Section F on page
3 fior you. If we fall to make a payment, we may be liable for
penalties and Intarest. Without an escrow account, you would pay
these costs directly, possibly in one or two large payments a year.

Year 1 Property Costs

Estimated Property 45,075.18 | The total costs over wear 1 of items
Costs Escrowed listed in Section F on page 3.
Initial Escro 5B46.82 | The payment in Section F on page 3 is a
Paymant cukhion for the gicrow account,
Monthly Escrow 542294 | The amount included in vour total
Payrvent monthly payment.
Estimated Proparty 51,530.72 | Property costs that are not escrowed:
Casts Mot Escrowed HOA dues
You may hawve other property costs mot
listed hera,

[ weill not have an escrow because ___ you dedined an accouwnt
_ wedo not offer escrow accounts. You must directly pay your
property costs, such as property taxes and homeowner's insurance.

Estirnated Costs

[X] ‘We will not accept partial payments.

Security Interest

‘fou are granting us a security interest in 456 Avenue A, Anytown, PA
12345, You may lose this property if you do not make your payments
or satisfy other obligations for this loan,

SETTLEMENT DISCLOSLIRE
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Year 1, Without an escrow account, you would
Estimated pay these costs directly, possibly in one
Property Costs OF DWO |AIge payments  year,

Fee for Mo

Escrow Account

Contact us to ask whether your loan can have an escrow account.

in the future,

Your property costs may change and, as 3 result, Your escrow pay-

maent may change. You may be able to cancel your escrow account,

but if you da, you must pay your property costs directly unless you

create & new escrow account, If vou fall 1o pay your propery taxes,

your state or local government may (1) impose fines and penalties

of (2) place a tax lien on this property. If you fail to pay any of your

property costs, we may

= add the amounts 1o your loan balance,

« add an escrow account to your loan, or

= requirg you to pay for property insurance that we buy on your
behalf, which likely would be more expensive and provide fawar
benefits than what you could buy on your own.
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Loan Calculations

Other Disclosures

Total of Payments. The amount you have paid after Appraisal Copy
you have made all 360 payments as scheduled. 5354038108 W you paid for a written appraisal or valuation of the property, we

are required to give you a copy at no additional cost at least 3 days
Finance Charge. The dollar amaunt the loan will before clesing. If you have not yet received it, please contact Jehn
cost you. 404, 978.46 Smith at Butternut Bank at 111-222-3333.

) Contract Detalls
t"ﬂ""“":: E'IHI"L?;PEIF amount of credit provided 10680132 S Yournoteand security instrument for information about
you ¥o ) e = what happens if you fail to make your payments,

« othar ways you can default on the loan,
Annual Percentage Rate [APR). This is not your = situations in which we can require early repayment of the loan, and
Int@rast rate. Th|i rate BXQ@E5ES your COsLS Over the & Ihe nilﬂi fgr mamng pa’lmﬁnts bqurg mgr ane duﬂ._
loan term. 4.92%.

Liability after Foreclosure
Total Interest Percentage (TIF). This rate is the If your lender forecloses on this property and the foreclosure does not
total amount of interest that you will pay over the cover the amount of unpaid balance on this loan,
loan term as a percentage of your loan amount, T9.F5%  [H state law may protect you from liability for the unpaid balance. If

you refinance or take on any additional debt on this property, you

Average Cost of Funds (ACF. This represents the may lose this protection and be liable for debt remaining after the
average cost of borrowing funds to make mortgage foreclosure, You may want to consult a lawyer for more information.
loans for financial instituticns that report to the [ state law does not protect you from lizbility for the unpaid balance.
Federal Home Loan Bank of San Francisco, 1.20%%

Questions? If you have questions about the loan
terms and costs on this form, contact your lender.
To get more information or make a complaint,
contact the Consumer Financial Protection Buraau

Refinance

Refinancing this loan will depend on your future financlal situation
and market conditions, We cannot guarantee that youw will be able to
refinance this loan.

Tax Deductions

If you borrow more than this property is worth, the interest on the
loan amount above this property’s fair market value is not deductible
from your federal income taxes. You should consult a tax advisor fior
mare information.

at wvrw.mn:umet‘l'inanc!.gnv.

Contact Information

Lender
Name Butternut Bank
Address 4321 Liberty Blvd.
Sorecity, PA 54321
NMLS ID 1
Contact Jahn Smith
Loan Officer | 487493
NMLS ID
Email jsmithe
butternutbank.com
Phene 111-222-3333

Maortgage Broker

Real Estate Broker Real Estate Broker Settlement Agent
Rellable Realty Co. Realty Pros ABC Settlement
1776 Franklin 5t. 3456 Benjamin Bhed. 5432 Liberty Blvd.
St 405 Arytown, PA 12345 St 403

Anytown, PA 12345 Somecity, PA 54321
Jon Anderson Steve Walsh Mancy Jomes
jandersong swalsha njonesa
RRealty.com realtypros.com ABCsettlement.com
444-555-6666 555-666-TT77 G66-F77-BEEE

Confirm Receipt

By signing, you are anly confirming that you have received this form, You do not have to complete this transaction, even if you have signed or

recedved this farm.

Applicant Signature Date

SETTLEMEMT DaSCLOSURE

Applicant Signature
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This form is a statement of final loan terms and closing costs.

SEttlem ent Di SI:IDSI.I re Compare this document to your Loan Estimate.
SETTLEMENT INFORMATION TRANSACTION INFORMATION LOAN INFORMATION
DATE 172412012 BORROWER Jlames White and Jane Johnson LOAN TERM 30 years
AGENT ABC Sattlement 123 Anywhere Straat, Apt 678 PURPOSE  Purchase
FILE & 01234 Anytown, PA 12345 PRODUCT  Fixed Rate
FROPERTY 456 Avenus A SELLER Jokha Wilson LOAN TYPE & Conventional CIFHA
Aniytown, BA 12345 123 Somewhere Drive OvA O
SALEPRICE 51231500 Anytown, PA 12345 ML = S6TEY
LENDER Hemlock Bank LOAMID#® 1330172608

Can this amount increase after closing?
Loan Amount 4£109,805.63 NO
Intarest Rata 4.375% NO
Monthly Principal & Interest 554825 NO
See Projected Payments Below

for Your Total Monthly Payment

Does the loan have these features?

Prepayment Penalty NO

Balloon Payment NO

Payment Calculation Years 1-7 Years 8-30
Principal & Interast 5548.25 5548.25
Mortgage Insurance + 55.82 —
Estimated Escrow + 42294 + 42294
Amveunt Can Increase Qver Time
Estimated Total
Monthly Payment §1,027.01 $971.19
Information about [%] Escrow. Your escrow payment covers the taxes, insurance &
Escrow for Taxes, Insurance $422 94 assessments listed in Section F on page 2. You must pay for other
& Assessments : property costs separately.
Amount Can Increase Over Time amonth [0 Mo Escrow. You must pay all of your taves, insurance & assessments
See Details on Page 4 separately from your loan payments.

Closing Costs

Cash to Close $2?.525.ﬂﬂ Closing Casts include $5,5 19.53 in settlement Fees.
See details on page 2.

SETTLEMENT NS CLOSAME PAGE 1 0F &
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Borrower-Paid Saller-Paid Paid by
- 1 3 Paid at Faid Before  Financed in | Paid at Faid Before Othars
R Cosing  Closing  LoanAma. | Closing  Closing
SETTLEMEMT FEES
A. Origination Charges 52.810.30
B75 Pointis) LOE0G0
Unaderwriting Fee SBO0.00
Processing Fee S300.00
Verification Fee 575.00
Rate Lack Fes £525.00
Desk Review Fee 5150.00
B. Services Borrower Did Mot Shop For $2,583.63
Credit Repart Fee to Credit Co. 530.00
Appraisal Fea 1o Local Appraisal Co £335.00
Diocument Preparation Fee to Collateral Research Inc §55.00
Tax 5tatus Research Fes o Collateral Research Inc. 525.00
Flaod Determination Fee to Collateral Research Inc. 535.00
Tax Monitoring Fes 0 Monitoring Services Inc §15.00
Flaod Monitoring Fee to Monitoring Services Inc. 510.00
Lendar's Attarnary to BF Law Group $325.00
Title - Closing Protection Letter o Regional Title Lo, 575.00
Appraisal Mgme Co Fee 1o AMC Ca. S100.00
Title - PA Inclusive Title Fea ta Aegional Tile Co 51,076.63
Lender Coverage 510680563 / Ownar Coverage $1.23,500
Title - Settlernent Agent Fee to Regicnal Title Co, 5310.00
Title - Coimies Fes o Quiick Delivery Ca 532,00
Survey Fee o ABC Surveys Co, S160.00
C. Services Borrower Did Shop Far $125.00
Past Inspection Fes to Home Pest Co. 512500
Settlement Fees (A + B+ C) 51,370,900 50 54,148.63
Lender Credits
TOTAL BORROWER-PAID SETTLEMENT FEES $5.519.53
SETTLEMENT COSTS
D. Taxes and Other Government Faes 52,840.00
Commoanwealth of PA Transfer Tax S617.50 561750
City of Philadelphia Transfer Tax §1,852.50 5185250
Recording Fees Deed: 520000 Mortgage: 5170.00 5370.00
E. Prepaids $1.935.38
Mortgage Insuranoe Premium [ __mao)
Homeowner's Insurance Premium | 12 mau to XYZ Ins Co 5682.00
Flaad Insurance Premium { 12 ma.) 19 Flaod Safe Coo 21, 160,00
Property Taxes [ __ma.p
Prepaid Interest 51334 per day from 172412 @ 173112 9338
F. Inltial Escrow Payment at Closing SH46.82
Martgage Insurance per month for - ma,
Hommespaner's insurance 53883 per month for 3 ms. 17049
Property Taxes 526944 per month for 3 mea. 5SB0B.32
Flaod Insurance S06.67 per month for 3 ma. £290.01
HOA/CondofCo-op per month for  ma,
Aggregate Adjustrment - 5422.00
G. Dther Costs $r471.11
53,087.50 w0 Rellade Realty Cosf 53,087.50 1o Realty Pros LLC S6,175.00
Real Estate Broker Administratson Fee to Reliable Realty Co. 5200.00
Structural Inspection Fes 1o Home Enginesring Corp. £325.00
Inspection Fee to Inspector Home Co, 5245.00
HOA Processing Fes o 456 HOA SS00L00
Home Warranty ta Warrant Row Ca, 5211.31
Maobile Signing Agent 1o Quick Signing Ce. 150,00
Borrower Attomey to Law Phil LLP SB40.00
Settlement Costs (D + E+F+ Gl 5741151 50 S6E2.00
TOTAL BORROWER-PAID SETTLEMENT COSTS 58,093.51
H.TOTAL CLOSING COSTS (Settlement Fees + Settlement Costs] 58.782.41 50 483063 58,645.00
TOTAL BORAROWER-PAID CLOSING COSTS 513,613.04
SETTLEMENT GSCLOSURE PAGE 2 OF 5
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What Changed?

CALCULATING CASH TO CLOSE Estimate Final INCREASES OVER LIMITS Estimate Fimal Owar Limit?
Sefttament Faes &5, 170000 £5.510.53 Costs That Could Mot Increass
Settiement Costs $4,406.37 $6,093.51 - YES
[$ Y T ey p—— $18.575.00 $18.525.00 A, Origination Charges L2, 18900 | 5281050 £41.90
Depasit - $3,000,00 = 53,000.00 D Transfer Taxes | 5247000 | 52A70.00 MO
Cash to Borrower S0 e Costs That Could Kot Increase by Mare Than 10% in Total
Seller cml:“ . Cal . E. Services You Did Mot Shop For 52,276.00 | $2.583.63
Cther Credits and Adjustments 50 5331759 D. Recoring Fees 17000 | Sarmo0 YES
Closing Costs to be Financed S0 = 54,830.63 TOTAL | 284600 | £2.953.83 543.03
Cash to Close $25,101.37 52762500
INTEREST RATE CHANGES Estirmate Final
Interast rata 4.375% 4375%
Can interast rate change after closing? MC [5]9]
Did adjustable rate terms change? M
mmarles of Transactlons
BORROWER'S TRANSACTION SELLER'S TRANSACTION
L Due from Borrower at Closing 140430635 K. Due to Seller at Closing £126.817.59
Claging Costs Paid at Clasing by Borrawer (H) 8. TE2 4 Sale price of property $123,500.00
Closing Costs Financed in Loan Amaunt (H) 5483053 Sale price of any personal property included in sale
Sale price of proparty 5123,500.00
Sale price of any personal property inchuded in sale
Other Credits & Adjustrments
Items Frepaid by Saller that are Due from Borrower Items Prepaid by Seller that are Due from Borrower
City/town taxes 124112 to 123112 53.030.09 CHty/town taxes 112412 to 12312 53,030,09
County taxes 1 Caunty tames o
Assessments ta Assessments to
FHAOA, A 1724012 10 231112 (guarterly) S2E7.50 HO# dueg 1724012 1o 331112 (quarterly) GEAT.50
L. Paid Already or on Bahalf of Borrower at Closing 511280563 L. Dua from Seller at Closing 5B7,BO7.8T
Depasit 53,000.0:0 Excess deposit
Principal amount of bomower's new koan $109.805,63 Closing costs paid at closing by seller (H) 5B,645,00
Existing loan(s) assumed of taken subject to Existineg loan(s) assumed or taken subject to
Payoff of first mortgage loan 579,162.87
Payoff of second mortgage loan
Other Credits & Adjustments
Adjustments for hems Unpaid by Seller Adpustments for items Unpaid by Seller
City/town taxes to City/town taxes to
County taxes to County tames to
Assessments to Assessments to
CALCULATION CALCULATION
Total Due from Borrower at Closing (1) $140,430.63 Total Due to Sellar at Closing (K} 5126,817.59
Total Paid Already or on Behall of Borrower at Closing (11 - 5112,B05.63 Total Due from Seller at Closing (L) - SE7.BOTAT
Cash to Close X From [ To Borrower £27,625.00 Cash [ From [¥] To Seller %30,000.72
SETTUEMENT DISCLOSURE PAGE 3 OF 5
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Loan Disclosures

Assumption

If you sell or transfer this property to another person

[J we will allow, under certain conditions, this person to assume
this loan on the original terms,

X we will not allow assumption of this loan.

Demand Feature

[] Your loan has a demand feature, which permits the lender to
demand early repayment of the loan. If this loan has a demand
feature, you should review your note for details.

[X] Your loan does not have a demand feature.

Late Payment
If your payment is more than 15 days late, we will charge a late fee
of 5% of the monthly principal and interest payment.

Negative Amortization (Increase in Loan Amount)

Under your loan terms, you

[ are scheduled to make monthly payments that do not pay all of
the interest due that month. As a result, your loan amount will
increase (negatively amortize), and your loan amount will likely
become larger than your original loan amount. Increases in your
loan amount lower the equity you have in this property.

[J have the option of making monthly payments that do not pay all
of the interest due that month. If you do, your loan amount will
Increase (negatively amortize), and, as a result, your loan amount
may become larger than your original loan amount. Increases in
your loan amount lower the equity you have in this property.

do not have a negative amortization feature.

Partial Payment Policy

[J We will accept payments that are less than the full amount due
(partial payments). We will apply partial payments:

We will not accept partial payments.

Security Interest

You are granting us a security interest in 456 Avenue A, Anytown, PA
12345, You may lose this property if you do not make your payments
or satisfy other obligations for this loan.

SETTLEMENT DISCLOSURE

Escrow Account Information

For now, your loan

will have an escrow account (also called an “impound” or “trust”
account) to pay the property costs in Section F on page 2, such
as property taxes and homeowner's insurance. We estimate that
these costs will total $5,075.28 for the first year of your loan.
Without an escrow account, you would directly pay these potentially
large costs in semi-annual or annual payments. You may have
other property costs that are not being paid into the escrow
account, which you must directly pay yourself. At closing, you
will make an initial deposit of $846.82 into your escrow account.
After that, your regular mortgage payments will include an
additional $422.94 that will go into your escrow account. We
will take money from your account to pay these property costs
as needed. If we fail to make payments, we may be liable for
penalties and interest.

I will not have an escrow account. You do not have an escrow
account because ___ you declined an account __ we do not
offer escrow accounts. The fee for not having an escrow account
is$ . In addition to your mortgage loan payment, you
must directly pay your property costs, such as property taxes and
homeowner’s insurance. We estimate that these costs will total
$ for the first year of your loan. You must pay these costs
in potentially large semiannual or annual payments. If you would
like an escrow account, you may contact us at :

In the future,

If you have an escrow account, or if one is added later, the amount

of your escrow payment may change. In addition, you may be
permitted to cancel your escrow account, but if you do so, you will be
responsible for directly paying these property costs unless you create
a new escrow account.

If your property taxes are not paid, your state or local government

may (1) impose fines and penalties or (2) place a tax lien on this

property. In addition, if you fail to pay any of your property costs, we

may

+add the amounts to your loan balance,

« add an escrow account to your loan, or

« require you to pay for insurance on the property that we buy on
your behalf, which likely would be more expensive and provide
fewer benefits than what you could obtain on your own.

PAGE 4 OF 5
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Loan Calculations

Othaer Disclosuras

Total of Payments. The amount you have paid after Appralsal Copy
you have made all 360 payments as schiaduled, 5354,038.18 If you pald for a written appralsal or valuation of the preperty, we
are reguired 1o give you a copy at ne additional cost at least 3 days
Finance Charge. The dallar amount the loan will before closing. If you have not yet received it, pleass contact John
oSt you 5594 978 .46 Smith at Hemlock Bank at 111-222-3333.
. Contract Detalls
Amount Financed. The amaount of credit provided See your mote and security instrument for information about
to you ar on your bahalf, 106,801.32 .
« wrhat happens if you fail to make your paymenis,
= other ways you can default on the loan,
Annual Percentage Rate (APR). This is not your « situations In which we can require early repaymant of the lean, and
interest rate. This rate expresses your costs over the + the rules for making payments before they are due.
laan term. 4.91%
Liability after Foreclosure
Total Interest Percentage (TIP). This rate is the I yaur lender forecloses on this property and the foreclosure does not
total arnount of interast that you will pay over the cover the ameunt of unpaid balance an this laan,
loan term as a parcentage of your loan amount. T975%  [H state law may protect you fram liability for the unpaid balance. If
you refinance or take on any additional debt on this property, you
Lender Cost of Funds (LCF). The cost of the funds may bose this protection and be liabde for debt remaining after the
usied to rake this koan. This 1s not a direct cost to yow 1.20%, foreclosure. You may want to consult a lawyer for more information.
[ state law does not protect you fram liability for the unpaid balance.

Questions? If you have questions about the loan terms
and costs on this form, contact your lender. To gat more
Information or make a comiplaint, contact the Consumer
Financial Protection Bureau at www.consumerfinance.gov.

Contact Information

Refinance

Refinancing this loan will depend on your future fimancial situation
and market conditions. We cannot guarantee that you will be able to
refinance this loan.

Tax Deductions

If wou borfrow more than this property is worth, the intarest on the
loan amount above this property”s fair market value is not deductible
from your federal incame taxes, You should consult 3 tax advisor for
mare information.

Lender Mortgage Broker Real Estate Broker Real Estate Broker settlement Agent
Name Hemlock Bank Reliable Realty Co Realty Pros ABC Settlement
Address 4321 Liberty Bhed. 1776 Franklin 5t 3456 Banjamin Blwd. 5432 Liberty Bled.
Somecity, PA 54321 Ste 405 Anytown, PA 12345 Ste 405
Anytown, PA 12345 Somecity, PA 54321
NMLS ID 1mim
Contact Jzshn Smith Jon Anderson Steve Walsh Nancy bores
Loan Officer | 487493
NMLS ID
Ermail Jsmithin Jandersong swalshi njonesi
hemlockbank.com RRealty.com realtypros.com ABCsettlement.com
Phone 111-2323-3333 Add-555-6666 555-6B6-TT77 G66-TTT-BEEE

Confirm Receipt

By signing, you are only confirming that you have received this farm. You do not have to complete this transaction, even if you have signed or

raceivad this form,

Applicant Signature Date

SETTLEMEMT DHSCLOSURE

Applicant Signature Date

PGE 5 OF §
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Appendix C-2
Prototype Loan Estimate — February 2012 Testing

[See attached]
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4321 Random Boulevard - Somecity, TX 54321

Save this Loan Estimate to compare with your Settlement Disclosure.

Loan Estimate

DATE ISSUED  1/3/2012

APPLICANTS  James White and Jane Johnson
123 Anywhere Street, Apt 678
Anytown, TX 12345

PROPERTY 456 Avenue A, Anytown, TX 12345

SALE PRICE $240,000

LOAN TERM 30 years

PURPOSE Purchase

PRODUCT 5 Year Interest Only, 5/3 Adjustable Rate
LOAN TYPE [ Conventional OFHA OVA O

LOANID # 1330172608

RATELOCK [ONO MYES, until 2/29/2012 at 3:00 p.m. CST.

Before closing, your interest rate, points, and lender credits can
change unless you lock the interest rate. All other estimated
closing costs expire on 1/18/2012 at 3:00 p.m. CST.

Can this amount increase after closing?
Loan Amount $21 1,000 NO
Interest Rate 4.375% YES - Adjusts every three years starting in year 6
«Can go as high as 8% in year 9
« See AIR table on page 2 for details
Monthly Principal & Interest $769.27 YES -« Adjusts every three years starting in year 6
See Projected Payments Below * Can go as high as $1,622 in year 9
for Your Total Monthly Payment « Includes interest only and no principal until year 6
+ See AP table on page 2 for details
Does the loan have these features?
Prepayment Penalty NO
Balloon Payment NO
Projected Payments
Payment Calculation Years 1-5 Years 6-8 Years 9-11 Years 12-30
Principal & Interest $769.27 51,233 min 51,233 min 51,233 min
$1,542 max $1,622 max $1,622 max
Mortgage Insurance + 107 + 107 + 107 + —_
Estimated Escrow + 533 + 533 + 533 + 533
Amount Can Increase Over Time
o o ot $1,409 $1,873-$2,182 | $1,873-5$2,262 | $1,766-52,155
[x] Escrow. Your escrow payment covers the taxes, insurance &
Escrow Information for Taxes, 5533 assessments listed in Section G on page 2. You must pay for
Insurance & Assessments b other property costs separately.
Amount Can Increase Over Time amont [J No Escrow. You must pay all of your taxes, insurance &
assessments separately from your loan payments.
Estimated Cash to Close $32,1 20 Closing Costs include 55,963 in estimated Settlement Fees.
See details on page 2.

Visit www.consumerfinance.gov/learnmore for general information and tools.

LOAN ESTIMATE

PAGE 1 OF 3 - LOAN ID # 1330172608
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Closing Cost Details

Settlement Fees

Settlement Costs

A. Origination Charges $2,850 E. Taxes and Other Government Fees $152
% of Loan Amount (Points) S0 Recording Fees and Other Taxes $152
Desk Review Fee 5150 Transfer Taxes S0
Loan Origination Fee $1,000
Processing Fee $300 F. Prepaids $1,205
Ratg Lock I.:ee $525 Homeowner’s Insurance Premium ( _12 months) $1,000
Un .leerw.r\tlng Fee $675 Mortgage Insurance Premium (_0_months) S0
Verification Fee $200 Prepaid Interest ($25.64 per day for 8 days @ 4.375%) $205
Property Taxes (_0_months) S0
B. Services You Cannot Shop For $820 G. Initial Escrow Payment at Closing $1,600
Appraisal Fee $305 Flood Insurance $0  per month for 0 mo. $0
Credit Report Fee $30 HOA/Condo/Co-op $0  per month for 0 mo. $0
Flood Determination Fee $35 Homeowner’s Insurance  $83.33 per month for 3 mo.  $250
Lender’s Attorney $400 Meortgage Insurance $0  per month for 0 mo. $0
Tax Status Research Fee $50 Property Taxes $450.00 per month for 3 mo. $1,350
H. Other Costs $200
Real Estate Broker Administration Fee $200
I. TOTAL SETTLEMENT COSTS(E+F + G +H) $3,157
J. TOTAL CLOSING COSTS (D +1) $9,120
C. Services You Can Shop For $2,293
Pest Inspection Fee $125
Survey Fee 5150
Title - Courier Fee 532
T!t\e - Lender's Tllt\e Polllcy $100 Calculating Cash to Close
Title - Owner’s Title Policy 51,436 .
Title - Settlement Agent Fee $300 Total Closing Costs (J) $9,120
Title - Title Search $150 Closing Costs Financed (Included in Loan Amount) S0
Down Payment/Funds from Borrower $29,000
Deposit -$5,000
Cash to Borrower $0
D. TOTAL SETTLEMENT FEES $5,963 seller Cre_d'ts ‘ - $1.000
Settlement Fees (A + B + C) $5,963 Other Adjustments and Credits 50
Lender Credits -5%0 Estimated Cash to Close $32,120
Adjustable Payment (AP) Table Adjustable Interest Rate (AIR) Table
Interest Only Payments? YES for your first 60 payments Index + Margin LIBOR + 4%
Optional Payments? NO Initial Interest Rate 4.375%
Step Payments? NO Minimum/Maximum Interest Rate 5%/8%

Monthly Principal and Interest Payments

First Change/Amount $1,233 - $1,542 at 61st payment
Subsequent Changes Every three years
Maximum Payment $1,622 starting at 108th payment

LOAN ESTIMATE

Change Frequency

First Change Beginning of 61st month

Subsequent Changes Every 36th month after first change
Limits on Interest Rate Changes

First Change 3%

Subsequent Changes 3%

PAGE2OF 3 - LOANID # 1330172608
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Additional Information About This Loan

LENDER Tupelo Bank MORTGAGE BROKER  Friendly Mortgage Broker Inc.
NMLS ID 111111 NMLS ID 222222

LOAN OFFICER Jimmie Gilmore LOAN OFFICER Stevie Vaughan

NMLS ID 487493 NMLS ID 394784

EMAIL jailmore@tupelobank.com EMAIL svaughan@frndlymtgbrkr.com
PHONE 111-222-3333 PHONE 333-444-5555

Use these measures to compare this loan with other loans.

$58,539 Total you will have paid in principal, interest, mortgage insurance, and fees.

In 5 Years
$0 Principal you will have paid off.

Annual Percentage Rate (APR) 5.30% Your costs over the loan term expressed as a rate. This is not your
interest rate.

Total Interest Percentage (TIP) | 99.01% The total amount of interest that you will pay over the loan term as a
percentage of your loan amount.

Other Considerations

Appraisal We will promptly give you a copy of any written property appraisals or valuations that you
pay for, even if the loan does not close. Any appraisal we order for this loan is for our use only,
even if we charge you the cost. You can choose to pay for your own appraisal of the property.

Assumption If you sell or transfer this property to another person, we
[ will allow, under certain conditions, this person to assume this loan on the original terms.
[x] will not allow this person to assume this loan on the original terms.

Homeowner’s This loan requires homeowner’s insurance on the property, which you may obtain from a
Insurance company of your choice that we find acceptable.
Late Payment If your payment is more than 15 days late, we will charge a late fee of 5% of the monthly

principal and interest payment.

Refinance Refinancing this loan will depend on your future financial situation, the property value, and
market conditions. You may not be able to refinance this loan.

Servicing We intend
[ to service your loan. You will make your payments to us.
(] to transfer servicing of your loan.

Confirm Receipt

By signing, you are only confirming that you have received this form. You do not have to accept this loan because you have signed or
received this form.

Applicant Signature Date Applicant Signature Date

LOAN ESTIMATE PAGE3OF3 - LOANID # 1330172608
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Appendix C-3
Prototype Settlement Disclosure — February 2012 Testing

[See attached]
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Settlement Disclosure

This form is a statement of final loan terms and closing costs. Compatre this
document with your Loan Estimate.

SETTLEMENT INFORMATION
DATE 2/21/2012

TRANSACTION INFORMATION
BORROWER James White and Jane Johnson

LOAN INFORMATION
LOAN TERM 30 years

AGENT ABC Settlement 123 Anywhere Street, Apt 678 PURPOSE  Purchase
FILE # 01234 Anytown, TX 12345 PRODUCT 5 Year Interest Only,
PROPERTY 456 Avenue A SELLER John Wilson 5/3 Adjustable Rate
Anytown, TX 12345 123 Somewhere Drive LOAN TYPE X Conventional O FHA
SALEPRICE $240,000 Anytown, TX 12345 OvA O
LENDER Basswood Bank LOANID# 1330172608
MIC # 56789
o F e Can this amount increase after closing?
Loan Amount $216,500 NO
Interest Rate 4.375% YES -« Adjusts every three years starting in year 6
« Can go as high as 8% in year 9
« See AIR table on page 4 for details
Monthly Principal & Interest 5789.32 YES . Adjusts every three years starting in year 6
See Projected Payments Below » Can go as high as $1,664 in year 9
for Your Total Monthly Payment + Includes interest only and no principal until year 6
* See AP table on page 4 for details
Does the loan have these features?
Prepayment Penalty NO
Balloon Payment NO
Payment Calculation Years 1-5 Years 6-8 Years 9-11 Years 12-30
oo $1,266 min $1,266 min $1,266 min
P | & Interest 789.32 ! ! !
rinclpal & Interes ? $1,582 max $1,664 max $1,664 max
Mortgage Insurance + 164.18 + 164.18 + 164.18 + —
Estimated Escrow + 699.50 + 699.50 + 699.50 + 699.50
Amount Can Increase Over Time
Estimated Total
Monthly Payment $1,653.00 | $2,130-$2,446 | $2130- 52,528 | $1,966 — $2,364
Escrow Information for Taxes ] Escrow. Your escrow payment covers the taxes, insurance &
Insurance & Assessments ! 5842 09 assessments listed in Section G on page 2. You must pay for
Amount Can Increase Over Time ) other property costs separately.
See Details on Page 4 amonth ] No Escrow. You must pay all of your taxes, insurance &
ee Detalls on Fage assessments separately from your loan payments.
Cash to Close 529,826.23 Closing Costs include $6,409.00 in Settlement Fees.

See details on page 2.

SETTLEMENT DISCLOSURE

PAGE 1 OF 5 « LOAN ID # 1330172608
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Closing Cost Details

Borrower-Paid Seller-Paid Paid by
At Closing Before Closing | At Closing Before Closing Gihers
A. Origination Charges $2,850.00
% of Loan Amount (Points)
Broker Fee to Friendly Mortgage Broker, Inc. by Lender 54,330.00
Desk Review Fee $150.00
Loan Qrigination Fee $1,000.00
Processing Fee $300.00
Rate Lock Fee $525.00
Underwriting Fee $800.00
Verification Fee $75.00
B. Services Borrower Did Not Shop For $900.00
Appraisal Fee to Local Appraisal Co. $305.00
Credit Report Fee to Credit Co. $30.00
Document Preparation Fee to Collateral Research Inc. $55.00
Flood Determination Fee to Collateral Research Inc. $35.00
Flood Monitoring Fee to Monitoring Services Inc. $10.00
Lender’s Attorney to The Firm LLP $425.00
Tax Monitoring Fee to Monitoring Services Inc. $15.00
Tax Status Research Fee to Collateral Research Inc. $25.00
C. Services Borrower Did Shop For $2,659.00
Pest Inspection Fee to Home Pest Co. $125.00
Survey Fee to ABC Surveys Co. $160.00
Texas Title Guaranty Fee to Texas Title Ins. Guar. Assn. by Lender $1.00 $1.00
Title - Courier Fee to Quick Delivery Co. $32.00
Title - Lender’s Policy to Regional Title Co. $100.00
Title - Owner's Policy to Regional Title Co. $1,591.00
Title - Settlement Agent Fee to ABC Settlement Co. $425.00
Title —Title Search to Regional Title Co. $225.00
Settlement Fees Subtotal (A + B +C) $5,579.00 $830.00
Lender Credits
D.TOTAL SETTLEMENT FEES (Borrower-Paid) $6,409.00
Settlement Costs
E.Taxes and Other Government Fees $152.00
Recording Fees Deed: $120.00  Mortgage: $32.00 $152.00
F. Prepaids $2,543.48
Homeowner’s Insurance Premium (12 mo.) to XYZ Ins. Co. $1,460.00
Mortgage Insurance Premium ( mo.)
Prepaid Interest  $26.31 per day from 2/21/12 to 2/29/12 $210.48
Property Taxes ( mo.)
Windstorm Insurance Premium (12 mo.) to YYZ Ins. Co. $873.00
@. Initial Escrow Payment at Closing $2,793.50
HOA/Condo/Co-op per month for  mo.
Homeowner's Insurance $121.67 per month for 3 mo. $365.01
Mortgage Insurance per month for mo.
Property Taxes $505.08 per month for 3 mo. $1,515.24
Property Tax Escrow Adjustment $695.00
Windstorm Insurance  $72.75 per month for 3 mo. $218.25
Aggregate Adjustment
H. Other Costs $1,635.31
$6,000.00 to Reliable Realty Co. / $6,000.00 to Realty Pros LLC $12,000.00
HOA Processing Fee to HOA Corp. $700.00
Home Warranty to XYZ Warranty Inc. $260.31
Inspection Fee to Inspector Home Co. $300.00
Mobile Signing Agent to Quick Signing Co. $150.00
Real Estate Broker Admin.Fee  to Reliable Realty Co. $200.00
Structural Inspection Fee to Home Engineering Corp. $325.00
Settlement Costs Subtotal (E+F+ G+ H) $7,124.29 S0
I. TOTAL SETTLEMENT COSTS (Borrower-Paid) $7,124.29
Closing Costs Subtotal (Settlement Fees + Settlement Costs) $12,703.29 $830.00 $12,000.00 $300.00 $4,331.00
J. TOTAL CLOSING COSTS (Borrower-Paid) $13,533.29
SETTLEMENT DISCLOSURE PAGE 2 OF 5 - LOAN ID # 1330172608
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Calculating Cash to Close

Use this table to see what has changed from your Loan Estimate.

Estimate Final Did this Change?
Total Closing Costs (J) 59,120 $13,533.29 | YES . SeeTotal Settlement Fees (D) and Total Settlement Costs (I)
Closing Costs Subtotal Paid Before Closing S0 —-$830.00 | YES -You paid these Closing Costs before closing
Closing Costs Financed YES . Youincluded these closing costs in your loan amount, which
S0 - $5,500.00 increased your loan amount
Down Payment/Funds from Borrower $29,000.00 $29,000.00 | NO
Deposit - $5,000.00 - $5,000.00 | NO
Cash to Borrower 50 S0 | NO
Seller Credits -$1,000 -$1,000 | NO
Other Adjustments and Credits S0 -$377.06 | YES -Seedetailsin Sections Kand L
Cash to Close $32,120.00 $29,826.23

Use this table to see a summary of your transaction.

BORROWER’S TRANSACTION

SELLER’S TRANSACTION

K. Due from Borrower at Closing

$253,170.79

M. Due to Seller at Closing

$240,467.50

Sale Price of Property $240,000.00 Sale Price of Property $240,000.00
Sale Price of Any Personal Property Included in Sale Sale Price of Any Personal Property Included in Sale
Subtotal Closing Costs Paid at Closing by Borrower $12,703.29
Adjustments for Items Paid by Seller in Advance Adjustments for ltems Paid by Seller in Advance
City/Town Taxes to City/Town Taxes to
County Taxes to County Taxes to
Assessments to Assessments to
HOA Dues 2/21/12 to 5/31/12 $467.50 HOA Dues 2/21/12 to 5/31/12 $467.50
L. Paid Already or on Behalf of Borrower at Closing $223,344.56 N.Due from Seller at Closing $93,007.43
Deposit $5,000.00 Excess Deposit
Borrower’s Loan Amount $216,500.00 Subtotal Closing Costs Paid at Closing by Seller $12,000.00
Existing Loan(s) Assumed or Taken Subject to Existing Loan(s) Assumed or Taken Subject to
Payoff of First Mortgage Loan $79,162.87
Payoff of Second Mortgage Loan
Seller Credit $1,000.00 Seller Credit $1,000.00
Other Credits
Adjustments for ltems Unpaid by Seller Adjustments for ltems Unpaid by Seller
City/Town Taxes 1/1/12 to 2/21/12 $844.56 City/TownTaxes 1/1/12 to 2/21/12 $844.56
County Taxes to County Taxes to
Assessments to Assessments to
CALCULATION CALCULATION
Total Due from Borrower at Closing (K) $253,170.79 Total Due to Seller at Closing (M) $240,467.50
Total Paid Already or on Behalf of Borrower at Closing (L) -5$223,34456 Total Due from Seller at Closing (N) -$93,007.43
Cash to Close [X] From [ ] To Borrower $29,826.23 Cash [] From [X] To Seller $147,460.07

SETTLEMENT DISCLOSURE
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Additional Information About This Loan

Loan Disclosures

Assumption

If you sell or transfer this property to another person, your lender

[[1 will allow, under certain conditions, this person to assume this
loan on the original terms.

X1 will not allow assumption of this loan.

Demand Feature

Your loan

[ has a demand feature, which permits your lender to require early
repayment of the loan. You should review your note for details.

Xl does not have a demand feature.

Late Payment
If your payment is more than 15 days late, your lender will charge a
late fee of 5% of the monthly principal and interest payment.

Negative Amortization (Increase in Loan Amount)

Under your loan terms, you

[ are scheduled to make monthly payments that do not pay all of
the interest due that month. As a result, your loan amount will
increase (negatively amortize), and your loan amount will likely
become larger than your original loan amount. Increases in your
loan amount lower the equity you have in this property.

[ have the option of making monthly payments that do not pay all
of the interest due that month. If you do, your loan amount will
increase (negatively amortize), and, as a result, your loan amount
may become larger than your original loan amount. Increases in
your loan amount lower the equity you have in this property.

X do not have a negative amortization feature.

Partial Payment Policy

Your lender will

[] accept payments that are less than the full amount due (partial
payments). Partial payments will be applied:

X not accept partial payments.
If this loan is sold, your new lender may have a different policy.

Security Interest
You are granting a security interest in 456 Avenue A, Anytown,
TX12345.

You may lose this property if you do not make your payments or
satisfy other obligations for this loan.

Adjustable Payment (AP) Table

Escrow Account Information

For now, your loan

[XI will have an escrow account (also called an “impound” or “trust”
account) to pay the property costs listed in Section G on page 2 for
you. Your lender may be liable for penalties and interest for failing to
make a payment. Without an escrow account, you would pay these
costs directly, possibly in one or two large payments a year.

Year 1 Property Costs

Initial Escrow $2,793.50 | The payment in Section G on page 2 is a
Payment cushion for the escrow account.
Monthly $699.50 | The amount included in your total
Escrow Payment monthly payment.
Escrowed $8,394,00 | Estimated total amount over year 1 for
Property Costs the costs listed in Section G on page 2.
Non-Escrowed $1,711.08 | Estimated total amount over year 1 for the
Property Costs non-escrowed property costs listed below.
You may have ather property costs.
HOA dues

[ will not have an escrow because [Jyou declined an account
[[1 your lender does not offer escrow accounts. You must directly
pay your property costs, such as property taxes and homeowner’s
insurance.

Estimated Costs

Year 1, Without an escrow account, you would
Estimated pay these costs directly, possibly in one
Property Costs or two large payments a year.

Fee for No

Escrow Account

Contact your lender to ask whether your loan can have an escrow
account.

In the future,
Your property costs may change and, as a result, your escrow pay-
ment may change. You may be able to cancel your escrow account,
but if you do, you must pay your property costs directly unless you
create a new escrow account. If you fail to pay your property taxes,
your state or local government may (1) impose fines and penalties
or (2) place a tax lien on this property. If you fail to pay any of your
property costs, your lender may
- add the amounts to your loan balance,
» add an escrow account to your loan, or
- require you to pay for property insurance that the lender buys
on your behalf, which likely would be more expensive and
provide fewer benefits than what you could buy on your own.

Adjustable Interest Rate (AIR) Table

Interest Only Payments? YES for your first 60 payments Index + Margin LIBOR + 4%
Optional Payments? NO Initial Interest Rate 4.375%
Step Payments? NO Minimum/Maximum Interest Rate 5%/8%
Monthly Principal and Interest Payments Chgnge Frequency —
First Change/Amount $1,266 — $1,582 starting at 61st payment First Change Beginning of 61st month
Subsequent Changes Every three years Subsequent Changes Every 36th month after first change
Maximum Payment $1,664 starting at 108th payment Limits on Interest Rate Changes
First Change 3%
Subsequent Changes 3%

SETTLEMENT DISCLOSURE
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Loan Calculations

Total of Payments. The amount you will have paid

after you have made all 360 payments as scheduled. | $704,172.58
Finance Charge. The dollar amount the loan will

cost you. $239,364.26
Amount Financed. The loan amount available after

paying your upfront finance charges. $212,989.52
Annual Percentage Rate (APR). Your costs over

the loan term expressed as a rate. This is not your

interest rate. 5.61%
Total Interest Percentage (TIP). The total amount

of interest that you will pay over the loan term as a

percentage of your loan amount. 99.01%
Approximate Cost of Funds (ACF). The approximate

cost of the funds used to make this loan. This is not

a direct cost to you. 1.22%

Questions? If you have questions about the loan
terms and costs on this form, contact your lender.
To get more information or make a complaint,
contact the Consumer Financial Protection Bureau
at www.consumerfinance.gov/learnmore.

Contact Information

Other Disclosures

Appraisal

If you paid for a written appraisal or valuation of the property, your
lender is required to give you a copy at no additional cost at least 3
days before closing. If you have not yet received it, please contact
your lender at the information listed below.

Contract Details
See your note and security instrument for information about
+ what happens if you fail to make your payments,
« other ways you can default on the loan,
« situations in which your lender can require early repayment of the
loan, and
« the rules for making payments before they are due.

Liability after Foreclosure

If your lender forecloses on this property and the foreclosure does not

cover the amount of unpaid balance on this loan,

[ state law may protect you from liability for the unpaid balance. If
you refinance or take on any additional debt on this property, you
may lose this protection and be liable for debt remaining after the
foreclosure. You may want to consult a lawyer for more information.

[X] state law does not protect you from liability for the unpaid balance.

Refinance

Refinancing this loan will depend on your future financial situation,
the property value, and market conditions. You may not be able to
refinance this loan.

Tax Deductions

If you borrow more than this property is worth, the interest on the
loan amount above this property’s fair market value is not deductible
from your federal income taxes. You should consult a tax advisor for
more information.

Lender Mortgage Broker
Name Basswood Bank Friendly Mortgage
Broker Inc.
Address 4321 Lone Star Blvd. 1234 Armadillo Ave.
Somecity, TX 54321 Somecity, TX 54321
NMLS ID 121212 222222
Contact Jimmie Gilmore Stevie Vaughan
Loan Officer | 493789 394784
NMLS ID
Email jgilmore@ svaughan@
basswoodbank.com frndlymtgbrkr.com
Phone 222-3333-4444 333-444-5555

Real Estate Broker (B)
Reliable Realty Co.

1776 Longhorn St.
Ste 405
Anytown, TX 12345

Kerry Livgren

klivgren@
RRealty.com

444-555-6666

Real Estate Broker (S)
Realty Pros

3456 Mockingbird Ave.
Anytown, TX 12345

Steve Walsh

swalsh@
realtypros.com

555-666-7777

Settlement Agent
ABC Settlement

5432 Bluebonnet Blvd.
Ste 405
Somecity, TX 54321

Nancy Wilson

nwilson@
ABCsettlement.com

666-777-8888

Confirm Receipt

By signing, you are only confirming that you have received this form. You do not have to complete this transaction because you have signed or

received this form.

Applicant Signature

SETTLEMENT DISCLOSURE

Date

Applicant Signature Date
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Appendix D
Panel Outreach Meeting PowerPoint Slides

[See attached]
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TILA-RESPA Integrated Disclosure Rulemaking
SBREFA Panel Outreach

March 6, 2012

Note: This document was used in support of a live discussion. As such, it does not necessarily
express the entirety of that discussion nor the relative emphasis of topics therein.

c E Consumer Financia
Protection Bureau

WELCOME AND INTRODUCTIONS

» CFPB Welcome and Opening Remarks
» SBA Opening Remarks

» Introduction of SBREFA Panel

» Introduction of SERs and Agency Staff




OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA

Topic 1: Integrated Initial and Closing Disclosures 8:45 — 10:00
Topic 2: Definition of Loan Application 10:00 — 10:30
Morning Break 10:30 — 10:45
Topic 3: Changes in Settlement Costs/Redisclosures 10:45 — 12:00
Lunch Break 12:00 — 1:00
Topic 4: Providing Settlement Disclosures 1:00 — 2:00
Topic 5: Recordkeeping and Data Collection 2:00 — 2:30
Topic 6: Annual Percentage Rate 2:30 — 3:00
Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 - 5:00
C.‘;b oty

WHAT 1S SBREFA?

» The Small Business Regulatory Enforcement Fairness Act (SBREFA) of
1996 requires the CFPB to form a Small Business Review Panel to seek
input directly from small financial service providers for any proposed rule
that may have a significant economic impact on a substantial number of
small providers.

» A Small Business Review Panel consists of the representatives from:
= the CFPB,

= the Chief Counsel for Advocacy of the Small Business Administration
(SBA), and

= the Office of Management and Budget’s Office of Information and
Regulatory Affairs (OMB).

(% }
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YOUR ROLE IN THE SBREFA PROCESS

You have been selected as a small entity representative (SER) for the TILA-
RESPA integrated mortgage disclosures rulemaking.

» A SER is a representative of a small entity that will likely be subject to
the requirements of a proposed rule under consideration by the CFPB.

» SERs’ participation in the rulemaking process helps to ensure that the
CFPB is made aware of the concerns and issues specific to small entities.

» The Panel (CFPB, SBA, & OMB) uses your input to prepare a report that
includes the Panel’s findings on alternatives to minimize the burden on
small entities.

= The report is made part of the rulemaking record and is considered by
CFPB decisionmakers.

‘ :‘:'-:_? b Consurner Financia
L= Protection Bureau

YOUR ROLE IN THE SBREFA PROCESS

Review CFPB
proposals
under
consideration

Submit

written Respond to
comments by discussion
3/13/2012 points

(optional)

Provide

Suggest supporting

alternatives information,

as available
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HISTORY OF TILA-RESPA

» For more than 35 years, the Truth in Lending Act (TILA) and the
Real Estate Settlement Procedures Act (RESPA) have required
lenders and settlement agents to give to consumers who take out a
mortgage loan different but overlapping disclosure forms regarding

the loan’s terms and costs.

» This duplication has long been recognized as inefficient and

confusing for consumers and industry.

» The Dodd-Frank Act requires the CFPB to solve this problem by

combining the disclosures to:

= improve consumer understanding of mortgage loan transactions,

and

= facilitate industry compliance with TILA and RESPA.

£
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OUTREACH AGENDA/SCHEDULE

Welcome and Introductions

General Overview: What is SBREFA?
Your Role in the SBREFA Process
Brief History of TILA-RESPA

‘ Topic 1: Integrated Initial and Closing Disclosures
Topic 2: Definition of Loan Application

Morning Break

Topic 3: Changes in Settlement Costs/Redisclosures
Lunch Break

Topic 4: Providing Settlement Disclosures

Topic 5: Recordkeeping and Data Collection

Topic 6: Annual Percentage Rate

Afternoon Break

Topic 7: Impact on the Cost of Business Credit

Additional Feedback/Wrap-Up
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8:00 — 8:30
8:30 — 8:45

8:45 — 10:00
10:00 — 10:30

10:30 — 10:45
10:45 — 12:00

12:00 — 1:00
1:00 — 2:00
2:00 — 2:30
2:30 — 3:00
3:00 — 3:15
3:15 — 3:45

3:45 - 5:00
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Topic 1: Integrated Initial and Closing Disclosure

CEPB PROPOSAL UNDER CONSIDERATION

The Dodd-Frank Act requires the CFPB to integrate TILA
mortgage disclosures with RESPA’s Good Faith Estimate (GFE)
and HUD-1 Settlement Statement.

» The Loan Estimate would be provided within 3 business days
after application and would replace the early TIL and GFE.

= Summarizes key loan terms and estimated costs.
= Can be used by the consumer for comparison shopping.

» The Settlement Disclosure would be provided at least 3
business days before closing and would replace the final TIL and
HUD-1.

= Summarizes final loan terms and provides a detailed accounting
of the transaction.

£L
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Topic 1: Integrated Initial and Closing Disclosure

DISCUSSION POINTS

1. How do you currently generate the TILA and RESPA disclosures provided to consumers?
What are the type and amount of costs associated with generating the forms?

2. If you had to revise your GFE and HUD-1 forms as a result of the RESPA rule changes
that went into effect in 2010:

a. What actions were required to revise or update your processes and systems?
b. How much did these changes cost?

c. How long did the changes take to implement?

d

What would be your normal schedule for the next update of these processes and
systems?

3. Do you expect that the number of staff hours expended and the cost of external services
and products sought as a result of the proposals under consideration would be
comparable, higher, or lower than the costs attributable to the changes in the 2010
RESPA rule?

4. Once the initial changes are made, do you expect the type and amount of your ongoing
compliance costs to be the same, greater, or less than they were before the new forms?
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OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA

Topic 1: Integrated Initial and Closing Disclosures 8:45 — 10:00
‘ Topic 2: Definition of Loan Application 10:00 — 10:30
Morning Break 10:30 — 10:45
Topic 3: Changes in Settlement Costs/Redisclosures 10:45 — 12:00
Lunch Break 12:00 — 1:00
Topic 4: Providing Settlement Disclosures 1:00 — 2:00
Topic 5: Recordkeeping and Data Collection 2:00 — 2:30
Topic 6: Annual Percentage Rate 2:30 — 3:00
Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 — 5:00
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Topic 2: Definition of Loan Application

CEPB PROPOSAL UNDER CONSIDERATION

Under TILA and RESPA, a lender is not required to provide the early TILA disclosure and GFE
until it has received an application. The CFPB is considering a proposal that would amend
the current definition of loan application to constitute receipt of:

1) the borrower’s name;

2) monthly income;

3) social security number to obtain a credit report;
4) property address;

5) property value estimate; and

6) loan amount.

The proposal, however, would eliminate the current seventh element of the definition, which
reads “any other information deemed necessary by the [lender or mortgage broker].”

£..L
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Topic 2: Definition of Loan Application

DISCUSSION POINTS

1. Currently, before providing an early TIL or a GFE, do you request or collect any
information about the borrower or property that falls under the catch-all category of
“any other information deemed necessary”? If so, what type of information do you
typically collect and for what purpose is it used?

2. Would you be able to issue an accurate Loan Estimate based only on the first six
elements of the definition of loan application set forth above?

OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA
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Topic 2: Definition of Loan Application 10:00 — 10:30
‘ Morning Break 10:30 — 10:45
Topic 3: Changes in Settlement Costs/Redisclosures 10:45 — 12:00
Lunch Break 12:00 — 1:00
Topic 4: Providing Settlement Disclosures 1:00 — 2:00
Topic 5: Recordkeeping and Data Collection 2:00 — 2:30
Topic 6: Annual Percentage Rate 2:30 — 3:00
Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 - 5:00
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OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA
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Topic 2: Definition of Loan Application 10:00 — 10:30
Morning Break 10:30 — 10:45
- Topic 3: Changes in Settlement Costs/Redisclosures 10:45 — 12:00
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Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 - 5:00
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Topic 3: Changes in Settlement Costs/Redisclosures

CEPB PROPOSAL UNDER CONSIDERATION

The CFPB is considering rule revisions to improve the reliability of the estimates
lenders give consumers shortly after application, while largely preserving lenders’
flexibility to respond to unanticipated changes during underwriting.

» Under the current RESPA rules, when a lender provides a consumer with an
estimate of the cost of its own services, the actual cost cannot be higher than
the estimate unless there is a valid change of circumstances. We are
considering a proposal to apply the same limitation to estimates of services
provided by the lender’s affiliates or by companies the lender requires the
consumer to use.

» In contrast, for services provided by a company over which the lender has less
control, the proposed rule would leave in place the current 10% tolerance
requirements.

The proposal under consideration would also reduce unnecessary compliance and
confusion by addressing inconsistencies and ambiguities in the current requirements.

C .‘—' l? Gone.

i

15

143




Topic 3: Changes in Settlement Costs/Redisclosures

DISCUSSION POINTS

1. Currently, in what percentage of loan transactions do you revise and reissue GFEs to
reflect changed circumstances or increases in the fee amounts?

a. On average, for each mortgage transaction in 2011, how many times did you reissue
a GFE as a result of changed circumstances or for other reasons?

b. What are the most common reasons for issuing a revised GFE?

c. On average, how much does it costs to reissue a revised GFE, including costs
associated with documenting changed circumstances?

2. If the limitations on fee increases are expanded as described in the Outline of Proposals,
what types of impacts would this have on your business?

3. In your experience, do you regularly incur costs to address inconsistent terminology
between TILA and RESPA, ensure compliance with the 2008 RESPA rule, train employees
on disclosure requirements, or obtain legal guidance regarding these disclosure
requirements? If so, what do you estimate that you spent on these activities in a typical
month in 2011?

I
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Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA
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Morning Break 10:30 — 10:45
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‘ Lunch Break 12:00 — 1:00
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Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 - 5:00
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OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
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Additional Feedback/Wrap-Up 3:45 - 5:00
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Topic 4: Providing Settlement Disclosures

CEPB PROPOSAL UNDER CONSIDERATION

Timing of Settlement Disclosure

» The completed Settlement Disclosure must be provided to the borrower no
later than 3 business days before settlement. Limited adjustments to the
Settlement Disclosure would be permitted (e.g., changes in recording fees).

Who Provides the Settlement Disclosure
» The CFPB is considering two alternative approaches:

= Alternative #1: Lender is solely responsible for providing the integrated
Settlement Disclosure to the borrower.

= Alternative #2: Lender is responsible for the TILA-required information in
the Settlement Disclosure, and the settlement agent is responsible for the
RESPA-required information. However, the lender and settlement agent
would have shared responsibility for providing a single, completed
Settlement Disclosure to the borrower.

C
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Topic 4: Providing Settlement Disclosures

DISCUSSION POINTS

Timing of Settlement Disclosure: 3 Business Days Before Closing

1. What changes in your processes and systems, if any, would be required to comply with
such a requirement?

a. Would these changes result in additional costs?
b. If so, please describe the type and amount of cost?

2. Are there any charges or fees that generally cannot be determined in time to provide the
Settlement Disclosure 3 business days before closing? If so, please describe them, and
identify the reasons why such information may not be known yet know by that time.

3. Would the proposal affect the ability to schedule settlements or close loans as planned?

20

Topic 4: Providing Settlement Disclosures

DISCUSSION POINTS

Who Provides the Settlement Disclosure

Alternative #1: Lender provides the disclosures.

1. What changes to your current business processes and systems, if any, would be required
for the lender to provide the completed Settlement Disclosure?

a. What do you estimate the costs of these changes would be?

b. Would the lender need to make additional changes to provide the completed
Settlement Disclosure 3 business days before closing?

2. What impacts would such a requirement have on arrangements among lenders,
settlement agents, and other third party providers?

Alternative #2: Lender provides TILA-required information and settlement agent
provides RESPA-required information.

1. Describe any burdens you believe would arise from this “division of labor” approach.

2. What impacts would such a requirement have on arrangement among lenders,
settlement agents, and other third party providers?

€l
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OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
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- Topic 5: Recordkeeping and Data Collection 2:00 — 2:30
Topic 6: Annual Percentage Rate 2:30 — 3:00
Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
Additional Feedback/Wrap-Up 3:45 — 5:00

£-1
CIPD o

Topic 5: Recordkeeping and Data Collection

CEPB PROPOSAL UNDER CONSIDERATION

The CFPB is considering requiring that copies of all Loan
Estimates and Settlement Disclosures provided to the borrower
be maintained in a standard, machine-readable, electronic
format.

» The retention period for any new requirements is to be
determined.

» To reduce the burden on small entities, the CFPB is considering
exempting small entities from these requirements.
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Topic 5: Recordkeeping and Data Collection

DISCUSSION POINTS

1. Do you currently retain copies of TILA or RESPA disclosures provided to loan applicants?
a. If so, in what format do you maintain those records (i.e., paper or electronic)?
b. If electronic, please describe the format or system used to retain records.

2. If the electronic recordkeeping requirements were adopted in a final rule, what specific
actions would you need to take initially to comply with the requirements?

a. How much would the initial compliance actions cost?
b. What do you expect would be the effect on your ongoing recordkeeping costs?

3. Which entity involved in the transaction do you believe is best positioned to
electronically maintain records of the disclosures provided, and why:

a. The lender
b. The mortgage broker
c. The settlement agent
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£-L
L I—_ Protection Bus

25

148




Topic 6: Annual Percentage Rate

CEPB PROPOSAL UNDER CONSIDERATION

The CFPB is considering including in the calculation of the Annual Percentage

Rate (APR) some common loan charges that are currently excluded from the
calculation.

» The standard disclosure of the cost of credit under TILA is the APR, which is the finance
charge expressed as a yearly rate.

» TILA defines the finance charge broadly to include “any charge payable directly or
indirectly by the consumer and imposed directly or indirectly by the creditor as an
incident to or a condition of the extension of credit” and “does not include charges of a
type payable in a comparable cash transaction.”

» Despite this broad definition, the regulations exclude many types of charges from the
finance charge, especially for mortgage transactions. Concerns have been raised that
these exclusions undermine the potential usefulness of the APR as a simple tool to
compare the total cost of one loan to another, a basic purpose of TILA.

26

Topic 6: Annual Percentage Rate

DISCUSSION POINTS

1. Would you implement this change yourself through in-house systems and procedures?
Or do you use a vendor that would make the changes for you?

2. What do you expect the costs of this change would be (including software and
compliance systems, legal fees, training, and other costs)?

27
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Morning Break

Topic 3: Changes in Settlement Costs/Redisclosures
Lunch Break
Topic 4: Providing Settlement Disclosures
Topic 5: Recordkeeping and Data Collection
Topic 6: Annual Percentage Rate
Afternoon Break
‘ Topic 7: Impact on the Cost of Business Credit
Additional Feedback/Wrap-Up
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8:00 — 8:30
8:30 — 8:45
8:45 — 10:00
10:00 — 10:30
10:30 — 10:45
10:45 — 12:00
12:00 — 1:00
1:00 — 2:00
2:00 — 2:30
2:30 — 3:00
3:00 — 3:15
3:15 — 3:45
3:45 - 5:00
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Topic 7: Impact on the Cost of Business Credit

CEPB PROPOSAL UNDER CONSIDERATION

The Regulatory Flexibility Act requires the CFPB to consult with small
entities regarding any potential increase in the cost of credit for small
entities that would result from the proposals under consideration, and
on alternatives that minimize any such increase.

» At this time, the CFPB has no evidence that the proposals under
consideration would result in an increase in the cost of credit for small
entities.

a. The proposals under consideration would apply only to closed-end
mortgage loans that are primarily for personal, family, or household
purposes.

b. The proposals would not apply to loans obtained primarily for business
purposes.

» However, the CFPB is seeking the advice and recommendations of the SERs
regarding this issue.
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Topic 7: Impact on the Cost of Business Credit

DISCUSSION POINTS

1. Do you as a lender extend closed-end mortgage loans that are used primarily for
personal, family, or household purposes but that are used, secondarily, to finance a
small business?

a. If so, what percentage of all of your closed-end consumer mortgage loans are such
loans, i.e., loans used secondarily for business purposes by a small business. What
is the average amount of the credit extended on such loans?

b. For your customers who use mortgage credit secondarily to finance a small business,
what percentage of the credit extended do these customers use for a business
purpose?

c. Would the proposals under consideration cause you to increase the rates or fees you
charge for such credit? If yes, please describe the increase that you anticipate, your
basis for anticipating that increase, and any feasible alternatives to the proposals
under consideration you would recommend to minimize that increase.

d. Do you believe these customers could instead obtain home-secured business loans
(i.e., a home-secured loan used primarily for business purposes) from you or another
lender?
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Topic 7: Impact on the Cost of Business Credit

DISCUSSION POINTS (Cont’d)

2. In the past year, have you, as a small entity, taken out a closed-end, home-secured loan
that was primarily for personal, family, or household purposes that you also used
secondarily to finance your small business?

a. If so, in the past year, what percentage of your business costs did you fund through
such credit?

b. Do you believe that the proposals under consideration would cause you to pay higher
rates or fees for such loans?

c. If yes, please describe the increase that you anticipate, your basis for anticipating
that increase, and any feasible alternatives to the proposals under consideration you
would recommend to minimize that increase.

d. As an alternative to this type of credit, could you obtain a home-secured business
loan (i.e., a home-secured loan used primarily for business purposes)?
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OUTREACH AGENDA/SCHEDULE
Welcome and Introductions 8:00 — 8:30

General Overview: What is SBREFA? 8:30 — 8:45
Your Role in the SBREFA Process
Brief History of TILA-RESPA

Topic 1: Integrated Initial and Closing Disclosures 8:45 — 10:00
Topic 2: Definition of Loan Application 10:00 — 10:30
Morning Break 10:30 — 10:45
Topic 3: Changes in Settlement Costs/Redisclosures 10:45 — 12:00
Lunch Break 12:00 — 1:00
Topic 4: Providing Settlement Disclosures 1:00 — 2:00
Topic 5: Recordkeeping and Data Collection 2:00 — 2:30
Topic 6: Annual Percentage Rate 2:30 — 3:00
Afternoon Break 3:00 — 3:15
Topic 7: Impact on the Cost of Business Credit 3:15 — 3:45
‘ Additional Feedback/Wrap-Up 3:45 - 5:00
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ADDITIONAL FEEDBACK

DISCUSSION POINTS

1. Are there any feasible alternatives to the proposals under consideration that would
minimize any significant economic impact on your business while accomplishing the
CFPB’s statutory mandate and objectives?

2. Are there any other federal rules that you believe may duplicate, overlap or conflict with
the proposals under consideration?
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WRAP-UP

CLOSING REMARKS DAN SOKOLOV, CFPB

» Written comments are due no later than March 13, 2012.
» Please email comments to Rachel Ross.
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